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CAUTIONARY NOTE REGARDING FORWARD-LOOKING STATEMENTS

This quarterly report on Form 10-Q, including, without limitation, statements under the headings “Management's Discussion and Analysis of Financial Condition
and Results of Operations,” includes forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended, (the “Securities
Act”) and Section 21E of the Securities Exchange Act of 1934, as amended, (the “Exchange Act”). These forward-looking statements can be identified by the use of
forward-looking terminology, including the words “believes,” “estimates,” “anticipates,” “expects,” “intends,” “plans,” “may,” “will,” “potential,” “projects,”
“predicts,” “continue,” or “should,” or, in each case, their negative or other variations or comparable terminology. There can be no assurance that actual results will
not materially differ from expectations. Such statements include, but are not limited to, any statements relating to our financial and business performance, the
sufficiency of our cash and cash equivalents for our continued operations, market acceptance and the anticipated success of our business model, and our ability to
expand the scope of our offerings. These statements are based on management's current expectations, but actual results may differ materially due to various factors.

2 2 2

The forward-looking statements contained in this quarterly report on Form 10-Q are based on our current expectations and beliefs concerning future developments
and their potential effects on us. Future developments affecting us may not be those that we have anticipated. These forward-looking statements involve a number
of risks, uncertainties (some of which are beyond our control) and other assumptions that may cause actual results or performance to be materially different from
those expressed or implied by these forward-looking statements. These risks and uncertainties include, but are not limited to, those factors described under Part II,
Item 1A: “Risk Factors.” Should one or more of these risks or uncertainties materialize, or should any of our assumptions prove incorrect, actual results may vary in
material respects from those projected in these forward-looking statements. We undertake no obligation to update or revise any forward-looking statements, whether
as a result of new information, future events or otherwise, except as may be required under applicable securities laws. These risks and others described under Part
IL, Item 1 A: “Risk Factors” may not be exhaustive.

By their nature, forward-looking statements involve risks and uncertainties because they relate to events and depend on circumstances that may or may not occur in
the future. We caution you that forward-looking statements are not guarantees of future performance and that our actual results of operations, financial condition
and liquidity, and developments in the industry in which we operate may differ materially from those made in or suggested by the forward-looking statements
contained in this quarterly report on Form 10-Q. In addition, even if our results or operations, financial condition and liquidity, and developments in the industry in
which we operate are consistent with the forward-looking statements contained in this quarterly report on Form 10-Q, those results or developments may not be
indicative of results or developments in subsequent periods.



PART I. FINANCIAL INFORMATION

ITEM 1. FINANCIAL STATEMENTS
BARK, INC.
CONDENSED CONSOLIDATED BALANCE SHEETS
(In thousands, except share and per share data)

(Unaudited)

ASSETS
CURRENT ASSETS:
Cash and cash equivalents
Accounts receivable—net
Prepaid expenses and other current assets
Inventory
Total current assets
PROPERTY AND EQUIPMENT—NET
INTANGIBLE ASSETS—NET
OPERATING LEASE RIGHT-OF-USE ASSETS
OTHER NONCURRENT ASSETS
TOTAL ASSETS
LIABILITIES, AND STOCKHOLDERS’ EQUITY
CURRENT LIABILITIES:
Accounts payable
Operating lease liabilities, current
Accrued and other current liabilities
Deferred revenue
Total current liabilities
LONG-TERM DEBT
OPERATING LEASE LIABILITIES
OTHER LONG-TERM LIABILITIES
Total liabilities
COMMITMENTS AND CONTINGENCIES (Note 8)
STOCKHOLDERS’ EQUITY:

Common stock, par value $0.0001 per share—>500,000,000 shares authorized; 177,101,991 shares issued and outstanding as of
September 30, 2022 and 500,000,000 shares authorized; 175,290,143 shares issued and outstanding as of March 31, 2022.

Additional paid-in capital
Accumulated deficit
Total stockholders’ equity
TOTAL LIABILITIES, AND STOCKHOLDERS’ EQUITY

See notes to condensed consolidated financial statements

September 30, March 31,
2022 2022
166,310 $ 199,397
17,346 9,752
12,314 5,878
160,634 153,115
356,604 368,142
36,485 28,128
3,489 3,837
43,854 29,552
4,422 4,402
444,854  $ 434,061
45275  $ 36,834
5,250 5,060
31,918 35,168
28,882 31,549
111,325 108,611
76,517 76,190
51,724 28,847
5,181 3,352
244,747 217,000
1 1
474,404 465,313
(274,298) (248,253)
200,107 217,061
444,854  § 434,061




BARK, INC.

CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS AND COMPREHENSIVE INCOME (LOSS)
(In thousands, except share and per share data)

(Unaudited)
Three Months Ended Six Months Ended
September 30, September 30, September 30, September 30,
2022 2021 2022 2021
REVENUE $ 143,814 § 120,162 § 274,964 $ 237,768
COST OF REVENUE 63,473 50,276 118,809 98,091
Gross profit 80,341 69,886 156,155 139,677
OPERATING EXPENSES:
General and administrative 74,156 68,235 153,745 137,734
Advertising and marketing 15,331 17,075 31,694 34,225
Total operating expenses 89,487 85,310 185,439 171,959
LOSS FROM OPERATIONS (9,146) (15,424) (29,284) (32,282)
INTEREST EXPENSE (1,340) (1,296) (2,728) (2,857)
OTHER INCOME (EXPENSE)—NET (153) 23,175 5,965 16,790
NET INCOME (LOSS) BEFORE INCOME TAXES (10,639) 6,455 (26,047) (18,349)
PROVISION FOR INCOME TAXES — — — _
NET INCOME (LOSS) AND COMPREHENSIVE INCOME
(LOSS) $ (10,639) $ 6,455 $ (26,047) $ (18,349)
Net income (loss) per common share attributable to common
stockholders—basic $ (0.06) $ 004 $ 0.15) $ (0.13)
Weighted average common shares used to compute net income (loss)
per share attributable to common stockholders—basic 176,463,723 169,173,509 175,980,473 139,133,082
Net income (loss) per common share attributable to common
stockholders—diluted $ (0.06) $ 004 $ 0.15) $ (0.13)
Weighted average common shares used to compute net income (loss)
per share attributable to common stockholders—diluted 176,463,723 177,011,446 175,980,473 139,133,082

See notes to condensed consolidated financial statements



BARK, INC.

CONDENSED CONSOLIDATED STATEMENTS OF CHANGES IN CONVERTIBLE PREFERRED STOCK AND STOCKHOLDERS' EQUITY

Three months ended September 30, 2022

Balance - July 1, 2022

Net loss

Issuance for stock options exercised
Issuance for restricted stock units vested
Stock-based compensation

Cumulative translation adjustment

Balance - September 30, 2022

Six months ended September 30, 2022

Balance - April 1, 2022

Net loss

Issuance for stock options exercised
Issuance for restricted stock units vested
Stock-based compensation

Cumulative translation adjustment

Balance - September 30, 2022

(In thousands, except share data) (Unaudited)

Common Stock i Total
_ LA o
176,098,718 $ $ 469,810 $ (263,656) $ 206,155
— — (10,639) (10,639)
763,200 742 — 742
240,073 — — —
— 3,852 — 3,852
— — (3) (3)
177,101,991 $ $ 474,404 $ (274,298) $ 200,107
Common Stock Additional Accumulated Stochotal e
Shares Amount Paid-in Capital Deficit Equity
175,290,143  § $ 465,313  $ (248,253) $ 217,061
— _ (26,047) (26,047)
1,465,376 896 — 896
346,472 — — —
— 8,195 — 8,195
— — 2 2
177,101,991 $ $ 474,404 $ (274,298) $ 200,107




BARK, INC.

CONDENSED CONSOLIDATED STATEMENTS OF CHANGES IN CONVERTIBLE PREFERRED STOCK AND STOCKHOLDERS' EQUITY
(In thousands, except share data)

Three months ended September 30, 2021

Common Stock

Additional Paid-in Accumulated Total Stockholders’
Shares Amount Capital Deficit Equity
Balance-July 1, 2021 166,704,484  $ $ 446,602 $ (204,756) $ 241,847
Net Income — — — 6,455 6,455
Issuance for stock options exercised 2,657,749 — 934 — 934
Issuance for warrants exercised 1,700,468 — 915 — 915
Restricted shares vesting 6,852 — — — —
Stock-based compensation expense — — 3,729 — 3,729
Cumulative translation adjustment — — — (1) (1)
Balance-September 30, 2021 171,069,553  $ $ 452,180 $ (198,302) $ 253,879
Six months ended September 30, 2021
Con\lgil:;:::el;estitzil;(lable Common Stock Treasury Stock Agg;gﬂ?‘al Accumulated  Sto cEl(Lt:;:l ers’
Shares Amount Shares Amount Shares Amount Capital Deficit Equity
Balance-April 1, 2021 7,752,515 59,987 5,498,588 — 259,953 (4,764) 25,748 (179,954) (158,970)
Retroactive application of recapitalization — — 42,573,189 — (259,953) 4,764 (4,764) — —
BALANCE-April 1, 2021, as revised 7,752,515 59,987 48,071,777 — — — 20,984 (179,954) (158,970)
Net loss — — — — — — — (18,349) (18,349)
Issuance for stock options exercised — — 3,082,133 — — — 1,131 — 1,131
Issuance for warrants exercised — — 1,931,621 — — — 1,019 — 1,019
Restricted shares vesting — — 6,852 — — — — — —
Stock-based compensation — — — — — — 6,827 — 6,827
Conversion of Preferred Shares (7,752,515) (59,987) 7,752,515 — — — 59,987 — 59,987
Conversion of Convertible Notes — — 1,135,713 — — — 11,976 — 11,976
PIPE Issuance — — 20,000,000 — — — 200,000 — 200,000
Net equity infusion from the Merger — — 89,088,942 1 — — 150,256 — 150,257
Cumulative translation adjustment — — — — — — — 1 1
Balance-September 30, 2021 — — 171,069,553 1 — — 452,180 (198,302) 253,879




BARK, INC.

CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

CASH FLOWS FROM OPERATING ACTIVITIES:
Net loss
Adjustments to reconcile net loss to cash used in operating activities:
Depreciation & amortization
Amortization of right-of-use assets
Gain on sale of assets
Amortization of deferred financing fees and debt discount
Bad debt expense
Stock-based compensation expense
Provision for inventory reserves
Loss on extinguishment of debt
Loss on exercise of equity classified warrants
Change in fair value of warrant liabilities and derivatives
Changes in operating assets and liabilities:
Accounts receivable
Inventory
Prepaid expenses and other current assets
Other assets
Accounts payable and accrued expenses
Deferred revenue
Proceeds from tenant improvement allowances
Operating lease liabilities
Other liabilities

Net cash used in operating activities

CASH FLOWS FROM INVESTING ACTIVITIES:
Capital expenditures

Net cash used in investing activities

CASH FLOWS FROM FINANCING ACTIVITIES:

Payments of finance fees

Payments of transaction costs

Payment of deferred underwriting fees

Payment of finance lease obligations

Proceeds from equity infusion from the Merger, net of redemptions
Proceeds from PIPE Issuance

Proceeds from the exercise of stock options

Proceeds from the exercise of warrants

Payments of long-term debt

Net cash provided by financing activities

Effect of exchange rate changes on cash

(In thousands)
(Unaudited)

Six Months Ended

September 30, September 30,
2022 2021
$ (26,047) (18,349)
4,017 1,801
2,485 —
(20) —
326 523
554 —
8,195 6,827
95 —
= 2,598
— 303
(4,959) (24,391)
(8,148) (1,976)
(7,615) (52,863)
(484) (2,185)
(16) (314)
14,368 (15,269)
(2,667) 1,221
1,628 =
(1,510) —
235 (5,945)
(19,563) (108,019)
(14,108) (11,003)
(14,108) (11,003)
= (622)
— (24,909)
= (8,902)
(310) (286)
— 227,092
— 200,000
896 1,131
— 121
= (39,457)
586 354,168
2 1



NET (DECREASE) INCREASE IN CASH, CASH EQUIVALENTS AND RESTRICTED CASH
CASH, CASH EQUIVALENTS AND RESTRICTED CASH—BEGINNING OF PERIOD

CASH, CASH EQUIVALENTS AND RESTRICTED CASH—END OF PERIOD

RECONCILIATION OF CASH, CASH EQUIVALENTS AND RESTRICTED CASH:
Cash and cash equivalents
Restricted cash - Other noncurrent assets

Total cash, cash equivalents and restricted cash

SUPPLEMENTAL DISCLOSURES OF CASH FLOW INFORMATION:
Purchases of property and equipment included in accounts payable and accrued liabilities
Cash paid for interest
Cash paid for sales tax

NON-CASH INVESTING AND FINANCING ACTIVITIES:

Establishment of operating lease

Conversion of preferred stock to common stock

Issuance of common stock related to convertible notes

Capital contribution related to extinguishment of debt

Issuance of common stock related to cashless exercise of liability classified warrants

See notes to condensed consolidated financial statements

(33,083) 235,146
201,679 39,731

$ 168,59 $ 274,877
166,310 272,599

2,286 2278

$ 168,596 $ 274,877
$ 2311 § 150
$ 154§ 677
$ — 3 20,551
$ 24576 $ —
$ — 3 59,987
$ — 3 12,793
$ — 3 688
$ — 3 595



BARK, INC.

NOTES TO THE CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

1. ORGANIZATION AND DESCRIPTION OF BUSINESS

BARK, Inc. (the “Company”), a Delaware corporation formerly known as The Original BARK Company and, prior to the Merger (as defined below in Note 3),
Northern Star Acquisition Corp. ("Northern Star"), is an omnichannel brand serving dogs across the four key categories of Play, Food, Health and Home. The
Company is located and headquartered in New York, New York.

Following the closing of the business combination discussed in Note 3 below, the Company changed its name to “The Original BARK Company,” and in
November 2021 changed its name to BARK, Inc.

2. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Basis of Presentation and Principles of Consolidation—The accompanying condensed consolidated financial statements include the accounts of BARK, Inc.
and its wholly-owned subsidiaries and have been prepared in accordance with accounting principles generally accepted in the United States of America (“U.S.
GAAP”) and pursuant to the accounting disclosure rules and regulations of the Securities and Exchange Commission (the “SEC”) regarding interim financial
reporting. Certain information and note disclosures normally included in the financial statements prepared in accordance with U.S. GAAP have been condensed or
omitted pursuant to such rules and regulations. Therefore, these condensed consolidated financial statements should be read in conjunction with the consolidated
financial statements and notes included in the Company’s audited consolidated financial statements as of and for the years ended March 31, 2022 and 2021
contained in the Annual Report on Form 10-K filed with the SEC on May 31, 2022.

The consolidated balance sheet as of March 31, 2022, included herein, was derived from the audited consolidated financial statements as of that date, but does
not include all disclosures, including certain notes required by U.S. GAAP, required on an annual reporting basis.

In the opinion of management, the accompanying condensed consolidated financial statements reflect all normal recurring adjustments necessary to present
fairly the financial position, results of operations, and cash flows for the interim periods. The results for the three months and six months ended September 30, 2022
are not necessarily indicative of the results to be expected for any subsequent quarter, the year ending March 31, 2023, or any other period.

There have been no material changes to the Company’s significant accounting policies as described in the audited consolidated financial statements as of
March 31, 2022 and 2021.

Although the Company has incurred recurring losses in each year since inception, the Company expects its cash and cash equivalents will be sufficient to fund
operations for at least the next twelve months.

Use of Estimates—The Company makes estimates and assumptions about future events that affect the amounts reported in its condensed consolidated
financial statements and accompanying notes. Future events and their effects cannot be determined with certainty. On an ongoing basis, management evaluates
these estimates, judgments and assumptions.

The Company bases its estimates on historical and anticipated results and trends and on various other assumptions that the Company believes are reasonable
under the circumstances, including assumptions as to future events. Changes in estimates are recorded in the period in which they become known. Actual results
could differ from those estimates, and any such differences may be material to the Company’s condensed consolidated financial statements. There have been no
material changes to the Company’s use of estimates as described in the audited consolidated financial statements as of March 31, 2022.



Impact of the COVID-19 Pandemic—The Company continues to monitor the impact of the COVID-19 pandemic, including the emergence and spread of
variants of COVID-19 on the U.S. and global economies and on the Company’s operating results, financial condition and cash flows. The estimates of the impact
COVID-19 may have on the Company’s business may change based on new information that may emerge concerning COVID-19, the actions to contain it or treat
its impact and the economic impact on local, regional, national and international markets. The Company has not incurred any significant impairment losses in the
carrying values of its assets as a result of the COVID-19 pandemic and is not aware of any specific related event or circumstance that could require the Company to
revise the estimates reflected in its condensed consolidated financial statements.

Fair Value of Financial Instruments—The Company’s financial instruments, including cash and cash equivalents, accounts receivable, prepaid expenses and
other current assets, accounts payable, and accrued expenses, are carried at historical cost. At September 30, 2022 and March 31, 2022, the carrying amounts of
these instruments approximated their fair values because of their short-term nature. The carrying amounts of the Company’s long-term debt approximate the fair
value based on consideration of current borrowing rates available to the Company.

Assets and liabilities recorded at fair value on a recurring basis in the condensed consolidated balance sheets are categorized based upon the level of judgment
associated with the inputs used to measure their fair values. Fair value is defined as the exchange price that would be received for an asset or an exit price that
would be paid to transfer a liability in the principal or most advantageous market for the asset or liability in an orderly transaction between market participants on
the measurement date. Valuation techniques used to measure fair value must maximize the use of observable inputs and minimize the use of unobservable inputs.
The authoritative guidance on fair value measurements establishes a three-tier fair value hierarchy for disclosure of fair value measurements as follows:

Level 1—Inputs are unadjusted, quoted prices in active markets for identical assets or liabilities at the measurement date;

Level 2—Inputs are observable, unadjusted quoted prices in active markets for similar assets or liabilities, unadjusted quoted prices for identical or similar
assets or liabilities in markets that are not active, or other inputs that are observable or can be corroborated by observable market data for substantially the full term
of the related assets or liabilities; and

Level 3—Unobservable inputs that are supported by little or no market data for the related assets or liabilities.

The categorization of a financial instrument within the valuation hierarchy is based upon the lowest level of input that is significant to the fair value
measurement.

The following summarizes assets and liabilities that are measured at fair value on a recurring basis, by level, within the fair value hierarchy (in thousands):

As of September 30, 2022
Level 1 Level 2 Level 3 Total
Liabilities
Public warrant liability" $ 2,289 $ — 3 — 3 2,289
Private warrant liability" — 1,231 1,231
$ 2,280 $ 1231 $ $ 3,520




As of March 31, 2022

Level 1 Level 2 Level 3 Total
Liabilities
Public warrant liability) $ 5,516 $ — 3 — 3 5,516
Private warrant liability(" — 2,963 — 2,963
$ 5516 $ 2,963 $ — 3 8,479

(1) Included in accrued and other current liabilities.

The Company’s warrants include publicly-traded warrants (the “Public Warrants) which were issued as one-third of a warrant per unit issued during the
Company’s initial public offering on November 10, 2020 (the “IPO”), warrants sold in a private placement to Northern Star’s sponsor (the “Private Warrants”), and
preferred share warrants issued by Legacy BARK which were assumed by the Company in connection with the Merger and exchanged into warrants for BARK
common stock (the “Common Stock Warrants”). All of the Common Stock Warrants have been exercised and are no longer outstanding.

The Company evaluated its warrants under Accounting Standards Codification (“ASC”) ASC 815-40, Derivatives and Hedging—Contracts in Entity’s Own
Equity, and concluded that they do not meet the criteria to be classified in stockholders’ equity. Since the Public Warrants and Private Warrants meet the definition
of a derivative under ASC 815, the warrants have been recorded as current liabilities on the balance sheet at fair value upon issuance, with subsequent changes in
their respective fair values recognized in other income, net on the condensed consolidated statements of operations and comprehensive income (loss) at each
reporting date. See further disclosure on the change in fair value of Public and Private Warrant liabilities within Note 10, “Other Income (Expense) - Net.”

Restricted Cash—The Company has restricted cash with its primary bank related to customs bonds required for the importing of goods. As of September 30,
2022 and March 31, 2022, the Company has classified $2.3 million and $2.3 million, respectively, within other noncurrent assets, as restricted cash.

Concentration of Credit Risk and Major Customers and Suppliers—Financial instruments that potentially subject the Company to concentrations of credit
risk consist primarily of cash and cash equivalents and accounts receivable. The Company maintains cash and cash equivalents with one domestic financial
institution of high credit quality.

The Company’s accounts receivable are derived from sales contracts with large retail customers. The Company maintains reserves for potential credit losses on
customer accounts when deemed necessary.

Significant customers are those that represent more than 10% of the Company’s total revenues or gross accounts receivable balance at each balance sheet date.
For the three and six months ended September 30, 2022 and 2021, the Company did not have any customers that accounted for 10% or more of total revenues. The
Company had two customers that accounted for 48% and two customers that accounted for 59% of gross accounts receivable as of September 30, 2022 and
March 31, 2022, respectively. The Company’s accounts receivable relates to sales to customers within the Commerce segment, which represented 18.3% and 14.2%
of total revenue for the three and six months ended September 30, 2022, respectively, and 10.8% and 11.1% of total revenue for the three and six months ended
September 30, 2021, respectively.

Significant suppliers are those that represent more than 10% of the Company’s total finished goods purchased or accounts payable at each balance sheet date.
During the three months ended September 30, 2022 and 2021, the Company had two suppliers that accounted for 32% of total finished goods purchased and one
supplier that accounted for 22% of total finished goods purchased, respectively. During the six months ended September 30, 2022 and 2021, the Company had two
suppliers that accounted for 31% of total finished goods purchased and two



suppliers that accounted for 33% of total finished goods purchased, respectively. The Company had three supplier that accounted for 44% of the accounts payable
balance and two suppliers that accounted for 26% of the accounts payable balance as of September 30, 2022 and March 31, 2022, respectively.

Recent Accounting Pronouncements

In December 2019, the FASB issued Accounting Standards Update (“ASU”) No. 2019-12, Income Taxes (Topic 740) — Simplifying the Accounting for Income
Taxes. This update amends and simplifies the accounting for income taxes by eliminating certain exceptions in existing guidance related to performing intraperiod
tax allocation, calculating interim period taxes, and recognizing deferred taxes for investments. The update also provides new guidance to reduce complexity in
certain areas. The Company adopted this guidance on April 1, 2022. The adoption of this guidance did not have a material impact on the Company’s condensed
consolidated financial statements.

In August 2020, the FASB issued ASU 2020-06, Debt-Debt with Conversion and Other Options (Subtopic 470-20) and Derivatives and Hedging-Contracts in
Entity’s Own Equity (Subtopic 815-40), which simplifies the accounting for convertible instruments by removing major separation models required under current
guidance. ASU 2020-06 also removes certain settlement conditions that are required for equity contracts to qualify for the derivative scope exception and simplifies
the diluted earnings per share calculation in certain areas. ASU 2020-06 is effective for annual reporting periods beginning after December 15, 2021, including
interim periods within those annual reporting periods, with early adoption permitted. The Company adopted this guidance on April 1, 2022. The adoption of this
guidance did not have a material impact on the Company’s condensed consolidated financial statements.

3. MERGER

On June 1, 2021 (the “Closing Date”), Northern Star completed the acquisition of Barkbox, Inc. (“Legacy BARK” and the acquisition, the “Merger”), a
Delaware corporation, pursuant to that certain Agreement and Plan of Reorganization (the “Merger Agreement”), dated December 16, 2020, by and among
Northern Star, NSAC Merger Sub Corp., a Delaware corporation and wholly-owned subsidiary of Northern Star (“Merger Sub”), and Legacy Bark.

Immediately upon the consummation of the Merger and the other transactions contemplated by the Merger Agreement (collectively, the “Transactions” and the
consummation of the Transactions, the “Closing”), Merger Sub merged with and into Legacy BARK, with Legacy BARK surviving the Business Combination as a
wholly-owned subsidiary of the Company. In connection with the Transactions, the Company changed its name to “The Original BARK Company,” and in
November 2021 changed its name to BARK, Inc.

The Merger is accounted for as a reverse recapitalization in accordance with U.S. GAAP primarily due to the fact that Legacy BARK stockholders continue to
control the Company post the closing of the Merger. Under this method of accounting, Northern Star is treated as the “acquired” company for accounting purposes
and the Merger is treated as the equivalent of Legacy BARK issuing stock for the net assets of Northern Star, accompanied by a recapitalization. The net assets of
Northern Star are stated at historical cost, with no goodwill or other intangible assets recorded. Reported shares and earnings per share available to holders of the
Company’s common stock and equity awards prior to the Business Combination have been retroactively restated reflecting the exchange ratio established pursuant
to the Business Combination Agreement (1:8.7425). Treasury stock has also been retrospectively restated to reflect the cancellation and extinguishment of the
shares pursuant to the Business Combination Agreement.

Pursuant to the Merger, on the Closing Date, each stockholder of Legacy BARK’s common and preferred stock, (including stockholders issued common stock
as a result of the conversion of Legacy BARK’s outstanding convertible promissory notes issued in 2019 and 2020 (other than the 2025 Convertible Notes - see
Note 5, “Debt”)) received 8.7425 shares of the Company’s common stock, par value $0.0001 per share, per share of Legacy BARK’s common stock and preferred
stock, respectively, owned by such Legacy BARK stockholder that was outstanding immediately prior to the Closing Date.
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In addition, pursuant to the terms of the Merger Agreement, at the effective time of the Merger, (1) options to purchase shares of Legacy BARK’s common
stock were converted into options to purchase an aggregate of 29,257,576 shares of the Company's common stock and (2) warrants to purchase shares of Legacy
BARK'’s common and redeemable convertible preferred stock were converted into warrants to purchase an aggregate of 1,897,212 shares of the Company's
common stock.

Additionally, at the Closing:

» the conversion obligations with respect to Legacy BARK’s 5.50% convertible senior secured notes due 2025 (the “2025 Convertible Notes”) were assumed
by the Company and the 2025 Convertible Notes became convertible at the election of the holders into shares of the Company's common stock. As of the
Closing, the 2025 Convertible Notes were convertible at the election of the holder into an aggregate of 7,713,121 shares of the Company's common stock
based on the then outstanding principal and accrued interest. The 2025 Convertible Notes are still outstanding as of September 30, 2022;

+  certain investors (the “PIPE Investors”) purchased an aggregate of 20,000,000 shares of the Company's common stock in a private placement at a price of
$10.00 per share for an aggregate purchase price of $200.0 million (the “PIPE Issuance”);

» cach of the 6,358,750 outstanding shares of Northern Star’s Class B common stock were converted into a share of the Company's common stock on a one-
for-one basis. Each outstanding warrant of Northern Star entitles the holder to purchase shares of the Company's common stock at a price of $11.50 per
share beginning on November 13, 2021; and

» the Company amended and restated its amended and restated certificate of incorporation, increasing the number of shares of common stock the Company
is authorized to issue to 500,000,000 shares.

4. REVENUE FROM CONTRACTS WITH CUSTOMERS

The Company generates revenue through its Direct to Consumer segment which consists of product sales of monthly subscription boxes, as well as sales through its
website, BarkShop.com, and its Commerce segment which generates revenue from product sales to retailers and through marketplaces. The Company’s standard
payment terms vary but do not result in a significant delay between the timing of invoice and payment. The Company occasionally negotiates other payment terms
during the contracting process for its retail business. The Company has elected the practical expedient to not adjust the total consideration within a contract to
reflect a financing component when the duration of the financing is one year or less.



Disaggregated Revenue

Revenue disaggregated by significant revenue stream for the three and six months ended September 30, 2022 and 2021 were as follows (in thousands):

Three Months Ended Six Months Ended
September 30, September 30,
2022 2021 2022 2021

Revenue
Direct to Consumer:

Toys and treats subscription $ 113,004 $ 103,985 $ 227,403 $ 207,074

Other 4,543 2,832 8,541 5,119
Total Direct to Consumer $ 117,547 $ 106,817 $ 235,944 $ 212,193
Commerce 26,267 13,345 39,020 25,575
Revenue $ 143,814 $ 120,162 $ 274,964 $ 237,768

Contract Liability

The Company’s contract liability represents cash collections from its customers prior to delivery of subscription products, which is recorded as deferred
revenue on the condensed consolidated balance sheets. Deferred revenue is recognized as revenue upon the delivery of the box or product.

Deferred revenue was $28.9 million and $31.5 million as of September 30, 2022 and March 31, 2022, respectively.
Performance Obligations

A performance obligation is a promise in a contract to transfer a distinct good or service to the customer and is the unit of account. Performance obligations are
satisfied as of a point in time when control of promised goods are transferred to customers. The Company has elected to not disclose information related to
remaining performance obligations due to their original expected terms being one year or less.

5. DEBT

As of September 30, 2022 and March 31, 2022, long-term debt consisted of the following (in thousands):

As of September 30, As of March 31,
2022 2022
2025 Convertible Notes $ 79,171  $ 79,171
Less: deferred financing fees and debt discount (2,654) (2,981)
Total long-term debt $ 76,517 $ 76,190

2025 Convertible Notes

On November 27, 2020, the Company issued $75.0 million aggregate principal amount of 2025 Convertible Notes (the “2025 Convertible Notes”) to Magnetar
Capital, LLC (“Magnetar”’) under an indenture, dated as of November 27, 2020, between Legacy BARK and U.S. Bank National Association, as trustee and
collateral agent (the “Indenture”). The Company received net proceeds of approximately $74.7 million from the sale of the 2025 Convertible Notes, after deducting
fees and expenses of approximately $0.3 million. The Company recorded the
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expenses as a discount to the note and will amortize the expenses over the term of the note. The 2025 Convertible Notes will mature on December 1, 2025, unless
earlier converted, redeemed or repurchased.

The Company used approximately $27.6 million of the net proceeds from the sale of the 2025 Convertible Notes to repay the previously outstanding term loans
with Western Alliance Bank and Pinnacle, which included $2.0 million of early repayment fees related to the Pinnacle loan.

The 2025 Convertible Notes are governed by the Indenture. The 2025 Convertible Notes bear interest at the annual rate of 5.50%, payable entirely in payment-
in-kind annually on December 1* of each year commencing December 1, 2021, compounded annually. On December 1, 2021, the accrued interest of $4.2 million
was paid-in-kind through an increase of the outstanding principal on the 2025 Convertible Notes.

If the 2025 Convertible Notes are not converted into common stock by the maturity date, the Company must repay the outstanding principal amount plus
accrued interest.

The 2025 Convertible Notes contain call and put options to be settled in cash contingent upon the occurrence of a change of control and a default interest rate
increase of 3.0% applicable upon the occurrence of an event of default that when evaluated under the guidance of ASC 815, Derivatives and Hedging, are
embedded derivatives requiring bifurcation at fair value. The fair value calculation includes Level 3 inputs including the estimated fair value of the Company’s
common stock and assumptions regarding the probability that the contingent call or put will be exercised or an event of default will occur. Management determined
that the probability that the contingent events will occur was near zero at inception and has remained near zero as of September 30, 2022. Therefore, the Company
did not record a derivative liability related to these features as of September 30, 2022. The Company will assess the probability of occurrence quarterly during the
term of the 2025 Convertible Notes.

As of each of September 30, 2022 and March 31, 2022, the Company had $79.2 million of outstanding borrowings under the note purchase agreement
governing the purchase and sale of the 2025 Convertible Notes agreement.

Western Alliance Bank—Line of Credit and Term Loan

In October 2017, the Company entered into a loan and security agreement (the “Western Alliance Agreement”) and issued a warrant to purchase preferred stock
(“Initial Western Alliance Warrant”) to Western Alliance Bank (“Western Alliance”), which provided for a secured revolving line of credit (the “Credit Facility”) in
an aggregate principal amount of up to $35.0 million with a maturity date of October 12, 2020.

On December 7, 2018, the Company amended the Western Alliance Agreement, which included the issuance of a warrant to purchase common stock
(“Subsequent Western Alliance Warrant™) to Western Alliance. The modification to the Western Alliance Agreement provided for an additional term loan of $10.0
million at issuance and an incremental seasonal loan of $5.0 million. The seasonal loan matured and was repaid on March 31, 2020. The term loan had a maturity
date of December 31, 2021.

On July 31, 2020, the Company amended the Western Alliance Agreement and extended the expiration of the warrants to July 31, 2030. The modification to the
Western Alliance Agreement amended the maturity date of the Credit Facility to August 12, 2021.

On November 27, 2020, the Company repaid the outstanding $10.0 million principal of the term loan with Western Alliance Bank, as well as $0.2 million of
early repayment fees, using proceeds from the issuance of the 2025 Convertible Notes. See further discussion of the 2025 Convertible Notes issuance above.

In conjunction with the 2025 Convertible Notes issuance, the Company amended the Western Alliance Agreement to extend the Credit Facility repayment date
from August 12, 2021 to December 31, 2021.

On January 22, 2021, the Company amended the Western Alliance Agreement to extend the Credit Facility maturity date to May 31, 2022.
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On October 29, 2021, the Company and Western Alliance entered into the eleventh loan and security modification agreement, which increased the sublimit for
foreign exchange services and export, import, and standby letters of credit under the Company’s existing loan and security agreement with Western Alliance to $2.7
million.

On May 27, 2022, the Company and Western Alliance entered into the twelfth loan and security modification agreement, which extended the Credit Facility
maturity date to June 30, 2022.

On June 30, 2022, the Company and Western Alliance entered into the thirteenth loan and security modification agreement, which extended the Credit Facility
maturity date to July 15, 2022.

On August 3, 2022, the Company and Western Alliance entered into the fourteenth loan and security modification agreement, which extended the Credit
Facility maturity date to May 31, 2023.

The interest rate for borrowings under the Credit Facility, as amended, is equal to (i) the greater of the prime rate that is published in the Money Rates section
of The Wall Street Journal from time to time (the “Prime Rate”) and 5.25%, plus (ii) half of one percent (0.50%), per annum.

The Credit Facility has a borrowing base subject to an amount equal to eighty percent (80.00%) of the Company’s trailing three months of subscription revenue
when a collateral audit is performed and (60.00%) when no such collateral audit is performed. Western Alliance has first perfected security in substantially all of the
Company’s assets, including its rights to its intellectual property.

As of September 30, 2022 and March 31, 2022, there were no outstanding borrowings under the Credit Facility. The full amount of the Credit Facility of $35.0
million is available to be borrowed by the Company if or when needed through the termination date of the agreement of May 31, 2023.

Under the terms of this Credit Facility, the Company is required to comply with certain financial and nonfinancial covenants, including covenants to maintain
certain liquidity amounts, as defined in the amended Western Alliance Agreement. As of September 30, 2022 and March 31, 2022, the Company was compliant
with its financial covenants.

6. STOCK-BASED COMPENSATION PLANS
Equity Incentive Plans

The Barkbox, Inc. 2011 Stock Incentive Plan (as amended from time to time, the “2011 Plan”) provides for the award of stock options and other equity
interests in the Company to directors, officers, employees, advisors or consultants of the Company.

On June 1, 2021, in connection with the Merger, the 2021 Equity Incentive Plan (the “2021 Plan”) became effective and 16,929,505 authorized shares of
common stock were reserved for issuance thereunder. In addition, pursuant to the terms of the Merger Agreement, on the Closing Date of the Merger, options to
purchase shares of Legacy BARK’s common stock previously issued under the 2011 Plan were converted into options to purchase an aggregate of 29,390,344
shares of BARK common stock. As of September 30, 2022, 12,948,967 shares of common stock were available for the Company to grant under the 2021 Stock
Plan; there were no more shares available for grant under the 2011 Plan.

Beginning on April 1, 2022 and ending on (and including) March 31, 2031, the aggregate number of shares of common stock that may be issued under the 2021
Plan shall increase by a number, determined by the Company's Board of Directors on or before May 1st of such fiscal year, not to exceed 5% of the total number of
shares of common stock issued and outstanding on the last day of the preceding fiscal year.

The 2011 and 2021 Plans (together, the “Plans”) are administered by the Company’s Compensation Committee of its Board of Directors (the “Compensation
Committee”). The exercise prices, vesting and other restrictions are determined by the Board of Directors (the “Board”), except that the exercise price per share of a
stock option may
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not be less than 100% of the fair value of the common share on the date of grant. Stock options awarded under the Plans typically expire 10 years after the date of
the grant and generally have vesting conditions of 25% on the first anniversary of the date of grant and 75% on a monthly basis at a rate of 1/36th unless otherwise
determined by the Compensation Committee. Restricted stock units (“RSU”) awarded under the plan for the purchase of common stock will vest based on
continued service which is generally four years. The grant date fair value of the award will be recognized as compensation expense over the requisite service period.
The fair value of the RSUs is estimated on the date of grant based on the fair value of the Company’s common stock. The Plans provide that the Compensation
Committee shall determine the vesting conditions of awards granted under the Plans, and the Compensation Committee has from time to time approved vesting
schedules for certain awards that deviate from the vesting conditions described in the previous sentence.

Employee Stock Purchase Plan

In June 2021, the 2021 Employee Stock Purchase Plan (the “2021 ESPP”) became effective. The 2021 ESPP authorizes the issuance of shares of common stock
pursuant to purchase rights granted to employees. A total of 3,385,901 shares of common stock have been reserved for future issuance under the 2021 ESPP. On the
first day of each fiscal year commencing on April 1, 2022 and ending on (and including) March 31, 2041, the aggregate number of shares of common stock that
may be issued under the ESPP shall increase by a number, determined by the Company's board of directors on or before May 1st of such fiscal year, not to exceed
the lesser of (i) one percent (1%) of the total number of shares of common stock issued and outstanding on the last day of the preceding fiscal year or (ii) 1,500,000
shares of common stock. If the Board of Directors does not determine to increase the aggregate number of shares of common stock in the ESPP by May 1st of such
fiscal year, such increase shall be zero. As of September 30, 2022, no shares have been issued under the 2021 ESPP.

Stock Option Activity

During the six months ended September 30, 2022 the Company granted to its employees equity awards to purchase an aggregate of 1,342,574 shares of
common stock with a weighted average exercise price of $3.16 vesting over a four-year period.

Restricted Stock Unit (“RSU”) Activity
During the six months ended September 30, 2022 the Company granted to its employees RSUs for the purchase of 6,313,931 shares of common stock.
Market-based Award

On April 15, 2022, pursuant to the 2021 Plan, the Company granted its CEO a market condition performance option award for the purchase of up to 600,000
shares of the Company’s common stock. The award had a grant date fair value of approximately $0.7 million using a Monte Carlo simulation model. Options under
this market-based award will vest based on achievement of stock price targets of the Company's common stock. The right to purchase 200,000 shares of common
stock under the options vest when the stock price meets or exceeds $8.00 per share for 30 consecutive days, the right to purchase 200,000 shares of common stock
under the options vest when the stock price meets or exceeds $12.00 per share for 30 consecutive days, and the right to purchase 200,000 shares of common stock
under the options vests when the stock price meets or exceeds $16.00 per share for 30 consecutive days. These market-based conditions must be met in order for
this option award to vest, and it is therefore possible
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that no awards would ultimately vest. The Company will recognize compensation expense for this award regardless of whether such conditions are met. The fair
value is expensed over the requisite service period.

Stock-based Compensation

The following table summarizes the total stock-based compensation expense by function for the three and six months ended September 30, 2022 and 2021,
which includes expense related to options and restricted stock units (in thousands):

Three Months Ended Six Months Ended
September 30, September 30,
2022 2021 2022 2021
General and administrative $ 3545 § 1,501 $ 7,583 $ 2,398
Advertising and marketing 307 2,228 612 4,428
Total stock-based compensation expense $ 3,852 § 3,729 § 8,195 § 6,827

7. LEASES

The Company has operating leases for its offices and fulfillment centers. Fulfillment and customer service centers and corporate office leases expire at various
dates through 2038, excluding renewal options.

On October 29, 2021, the Company entered into a lease agreement for a new office space in New York, New York which will become its new company
headquarters. In accordance with ASC 842, Leases, the lease is classified as an operating lease. This lease for office space is intended to replace the Company’s
lease arrangements at it’s current headquarters in New York, New York. The new lease will require total lease payments of $39.8 million with a lease term of 16.5
years, excluding renewal options. Rent expense will be recorded on a straight-line basis over the lease term.

Lease payments will be required beginning October 1, 2023, however, the Company took initial possession of the new headquarters on April 1, 2022 to begin
constructing leasehold improvements, which resulted in an initial recording of a right-of-use asset of $17.0 million, other current asset of $7.6 million and
corresponding operating
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lease liability of $24.6 million, and commencement of operating lease expense. The Company has the right to sublease all, or a portion, of this leased office space

provided that certain terms and conditions are met.

The Company also leases certain equipment under operating and finance leases. The terms of equipment leases are generally five years and do not contain

renewal options. These finance leases expire at various dates through 2026.

The Company’s finance leases as of September 30, 2022 and March 31, 2022 were not material and were included in property and equipment, net, on the

Company’s condensed consolidated balance sheets.

The following schedule represents the components of the Company’s operating lease assets (in thousands):

As of
Leases Classification September 30, 2022 March 31, 2022
Assets
Operating Operating lease right-of-use assets $ 43,854 29,552
Total operating lease assets $ 43,854 29,552
Liabilities
Operating lease liabilities (current) Operating lease liabilities, current $ 5,250 5,060
Operating lease liabilities
(non-current) Operating lease liabilities $ 51,724 28,847
Total operating lease liabilities $ 56,974 33,907

For the six months ended September 30, 2022 assets acquired in exchange for new operating lease liabilities was $17.0 million. Lease expense primarily
pertains to operating lease cost. Lease expense for operating leases was $2.3 million and $1.3 million for the three months ended September 30, 2022 and 2021,
respectively. Lease expense for operating leases was $4.5 million and $2.2 million for the six months ended September 30, 2022 and 2021, respectively. These lease
expenses were included within general and administrative expenses in the condensed consolidated statements of operations.

Cash flows used in operating activities related to operating leases was approximately $1.5 million for the six months ended September 30, 2022.
8. COMMITMENTS AND CONTINGENCIES
Litigation

On September 1, 2022, plaintiff Amber Farmer filed a complaint against BarkBox, Inc., in the U.S. District Court for the Central District of California. Farmer
v. BarkBox, Inc., No. 2:22-cv-06242 (C.D. Cal.). The plaintiff alleges that BarkBox violates California’s Automatic Renewal Law, Unfair Competition Law, and
Consumers Legal Remedies Act by failing to adequately disclose the automatic renewal of BarkBox’s subscription plans. The plaintiff seeks to represent a class
containing all consumers who purchased a subscription from BarkBox in California. We filed a Motion to Dismiss and Motion to Compel Arbitration on November
4,2022. While we intend to vigorously defend against this litigation, this case is at a very early stage and there can be no assurance that we will be successful in our
defense. For this same reason, we cannot currently estimate the loss or the range of possible losses we may experience in connection with this litigation.

In addition, we are from time to time subject to, and are presently involved in, litigation and other legal proceedings in the ordinary course of business. While it
is not possible to determine the outcome of any legal proceedings brought against us, we believe that, except for the matter described above, there are no pending
lawsuits or claims that, individually or in the aggregate, may have a material effect on our business, financial condition or operating results. Our view and estimate
related to these matters may change in the future, as new events and circumstances arise and as the matters continue to develop.
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9. INCOME TAXES

The Company did not record a federal, state, or foreign income tax provision or benefit for the three months or six months ended September 30, 2022 and 2021
due to the expected loss before income taxes to be incurred for the fiscal year ended March 31, 2023, and actual loss before income taxes incurred for the fiscal year
ended March 31, 2022, as well as the Company’s continued maintenance of a full valuation allowance against its net deferred tax assets.

10. OTHER INCOME (EXPENSE)—NET

Other income (expense)—net consisted of the following:

Other income (expense)—net:
Other income

Change in fair value of warrants
Loss on extinguishment of debt
Loss on warrant exercise

11. NET LOSS PER SHARE

Basic and diluted net income (loss) per share attributable to common stockholders was calculated as follows:

Numerator:

Net income (loss) attributable to common stockholders—basic and

diluted
Denominator:

Weighted average common shares outstanding—basic
Weighted average effect of potentially dilutive securities:
Effect of potentially dilutive stock options to purchase common

stock

Effect of potentially dilutive restricted stock units

Weighted average common shares outstanding—diluted

Net income (loss) per share attributable to common stockholders
Net income (loss) per share attributable to common stockholders -

basic

Net income (loss) per share attributable to common stockholders -

diluted

Three Months Ended Six Months Ended
September 30, September 30,
2021 2022 2021
885 $ 71§ 1,006 $ 183
(1,038) 23,407 4,959 19,508
— (2,598)
— (303) — (303)
(153) $ 23,175 $ 5965 $ 16,790
Three Months Ended Six Months Ended
September 30,
2022 2021 2022 2021
(10,639) $ 6,455 § (26,047) $ (18,349)
176,463,723 169,173,509 175,980,473 139,133,082
5,858,268 —
1,979,669 —
176,463,723 177,011,446 175,980,473 139,133,082
0.04 $ 0.15) $ (0.13)
0.04 $ 0.15) $ (0.13)

For the three months ended September 30, 2022, the Company’s potential dilutive securities, which include stock options, RSUs, warrants and convertible

notes have been excluded from the computation of diluted net loss
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per share as the effect would be to reduce the net loss per share. Therefore, the weighted-average number of shares of common stock outstanding used to calculate
both basic and diluted net loss per share attributable to common stockholders is the same. As the Company had net income attributable to common shareholders for
the three months ended September 30, 2021, the Company’s potential dilutive securities, which include stock options, and RSUs for the purchase of common stock,
were included in the calculation of diluted net income per share attributable to common stockholders. The Company’s 13,036,333 outstanding warrants to purchase
common stock, and notes which would convert to 7,847,188 shares as of September 30, 2021 have been excluded from the computation of diluted net loss per share
as the effect would be to reduce the net loss per share.

For the six months ended September 30, 2022 and 2021, the Company’s potential dilutive securities, which include stock options, RSUs, warrants and
convertible notes have been excluded from the computation of diluted net loss per share as the effect would be to reduce the net loss per share. Therefore, the
weighted-average number of shares of common stock outstanding used to calculate both basic and diluted net loss per share attributable to common stockholders is
the same for the six months ended September 30, 2022 and 2021.

The Company excluded the following potential shares of common stock, presented based on amounts outstanding at September 30, 2022 and 2021 from the
computation of diluted net loss per share attributable to common shareholders for the three and six months ended September 30, 2022 and 2021 because including
them would have had an anti-dilutive effect.

Three months ended Six months ended
September 30, September 30,
2022 2021 2022 2021

Stock options to purchase common stock 16,030,898 20,811,019 16,030,898 26,669,287

Restricted stock units 8,278,983 — 8,278,983 1,979,669

Warrants to purchase common stock 13,036,333 13,036,333 13,036,333 13,036,333

2025 Convertible Notes as converted to

common stock 8,279,918 7,847,188 8,279,918 7,847,188

The Company also had convertible notes outstanding for the three and six months ended September 30, 2022, which could have obligated the Company and/or
its stockholders to issue shares of common stock upon the occurrence of various future events at prices and in amounts that are not determinable until the
occurrence of those future events. Because the necessary conditions for the conversion of these instruments had not been satisfied during the three and six months
ended September 30, 2022, the Company excluded these instruments from the table above and the calculation of diluted net loss per share for the period. See Note
5, “Debt,” for additional details.

12. SEGMENTS

The Company applies ASC 280, Segment Reporting, in determining reportable segments for its financial statement disclosure. The Company has two
reportable segments: Direct to Consumer and Commerce. The Direct to Consumer segment derives revenue from the sale of BarkBox, Super Chewer, BARK Bright
and BARK Food subscriptions, as well as product line sales through the Company’s website, BarkShop. The Commerce segment derives revenue from the sale of
toys, BARK Bright and BARK Home products through major retailers and online marketplaces. Reporting in this format provides management with the financial
information necessary to evaluate the success of the segments and the overall business. There are no internal revenue transactions between the Company’s
segments.

The Chief Executive Officer, as the chief operating decision maker (“CODM”) reviews revenue and gross profit for both of the reportable segments. Gross
profit is defined as revenue less cost of revenue incurred by the segment. The Company does not allocate assets at the reportable segment level as these are
managed on an entity wide group basis and, accordingly, the Company does not report asset information by segments.
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Key financial performance measures of the segments including revenue, cost of revenue, and gross profit are as follows (in thousands):

Three Months Ended Six Months Ended
September 30, September 30,
2022 2021 2022 2021
Direct to Consumer:
Revenue $ 117,547 $ 106,817  $ 235944 $ 212,193
Cost of revenue 45,936 42,499 93,084 83,319
Gross profit 71,611 64,318 142,860 128,874
Commerce:
Revenue 26,267 13,345 39,020 25,575
Cost of revenue 17,537 7,777 25,725 14,772
Gross profit 8,730 5,568 13,295 10,803
Consolidated:
Revenue 143,814 120,162 274,964 237,768
Cost of revenue 63,473 50,276 118,809 98,091
Gross profit $ 80,341 §$ 69,886 $ 156,155 $ 139,677
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ITEM 2. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS

The following discussion and analysis provides information which management believes is relevant to an assessment and understanding of our condensed
consolidated results of operations and financial condition. The discussion should be read in conjunction with the unaudited condensed consolidated financial
statements and notes thereto contained in this Quarterly Report on Form 10-Q and the audited consolidated financial statements and notes thereto for the year
ended March 31, 2022 contained in the Annual Report on Form 10-K filed with the SEC on May 31, 2022. This discussion contains forward-looking statements and
involves numerous risks and uncertainties, including, but not limited to, those described in the “Risk Factors” sections of this Quarterly Report on Form 10-Q.

TR

Actual results may differ materially from those contained in any forward-looking statements. Unless the context otherwise requires, references to “we”, “us”,
“our”, “the Company” and “BARK” are intended to mean the business and operations of BARK, Inc. and its subsidiaries. The unaudited condensed consolidated
financial statements for the three and six months ended September 30, 2022 and 2021, respectively, present the financial position and results of operations of

BARK, Inc. and its wholly-owned subsidiaries.
Overview

Founded in 2011, BARK is the world’s most dog-centric company, devoted to making dogs happy with the best products, services and content. Our dog-
obsessed team applies its data-driven understanding of what makes each dog special by designing playstyle-specific toys, satisfying treats, great food for your dog’s
breed, effective and easy to use dental care, and dog-first experiences that foster the health and happiness of dogs everywhere. We aim to build lifelong
relationships with our customers and their pups in order to drive strong customer retention and lifetime value. BARK loyally serves dogs with themed toys and
treats subscriptions, BarkBox and BARK Super Chewer; custom product collections through retail partners, including Target, Costco, and Walmart; high-quality,
nutritious meals made for your breed with BARK Food; and products that meet dogs’ dental needs with BARK Bright. As a direct to consumer-first company, our
growing data and machine-learning capabilities inform future product development and enable BARK to provide personalized experiences and product offerings for
dog parents nationwide.

Impact of COVID-19 and other Global Conditions

The extent to which the COVID-19 pandemic will continue to impact our business will depend on future developments related to the geographic spread of the
disease, the duration and severity of the outbreak, travel restrictions, required social distancing, governmental mandates, business closures or governmental or
business disruptions, and the effectiveness of actions taken in the United States and other countries to prevent, contain and treat the virus and any additional
government stimulus programs. These impacts are highly uncertain and cannot be predicted.

As this crisis unfolded, we monitored conditions closely and adapted our operations to meet federal, state and local standards, while continuing to meet the
needs of the dogs and dog parents we serve and to ensure the safety and well-being of our team members. While conditions appear to be improving, we are still
unable to predict the duration of the COVID-19 pandemic, including the emergence and spread of variants of COVID-19, and therefore the ultimate impact of the
COVID-19 pandemic on our operating results, financial condition and cash flows. As such, risks still remain. In addition, the COVID-19 pandemic has had, and
continues to have, an unprecedented and unexpected effect on the global economy, civil society, labor markets, and certain industries. As a result, it is difficult to
predict the magnitude or scope of the impact these effects will or may have directly, or indirectly, on our business, operating results and financial condition.

In the past, we have experienced increases in inbound freight costs due to the challenges in the import market, as transpacific ships and trade lanes continue to
be overburdened with volume and experience a significant shortage of equipment and capacity due to the COVID-19 pandemic. Increases in freight costs and
supply chain disruptions may continue and could impact our business, in particular as a result of global conditions that are created or driven by market factors or
international events, such as increased inflation and the war in the Ukraine.
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In 2022, various central banks around the world (including the Federal Reserve in the United States) raised interest rates. While these rate increases have not
had a significant adverse impact on our financial condition to date, the impact of such rate increases on the overall financial markets and the economy may
adversely impact us in the future. In addition, the global economy has experienced and is continuing to experience high levels of inflation and global supply chain
disruptions. We continue to monitor these supply chain, inflation and interest rate factors, as well as the uncertainty resulting from the overall economic
environment.

In addition, although we have no operations in or direct exposure to Russia, Belarus and Ukraine, we have experienced limited constraints in availability and
increasing costs required to obtain some materials and supplies due, in part, to the negative impact of the Russia-Ukraine military conflict on the global economy.
To date, our business has not been materially impacted by the conflict, however, as the conflict continues or worsens, it may impact our business, financial
condition or results of operations.

We cannot predict the duration or magnitude of such impacts. Please refer to the “Special Note Regarding Forward-Looking Statements” and the “Risk
Factors” in this Quarterly Report on Form 10-Q.

Key Performance Indicators

We use the following key financial and operating metrics to evaluate our business and operations, measure our performance, identify trends affecting our
business, project our future performance, and make strategic decisions. These key financial and operating metrics should be read in conjunction with the following
discussion of our results of operations and financial condition together with our condensed consolidated financial statements and the related notes and other
financial information included elsewhere in this Quarterly Report on Form 10-Q.

Three Months Ended
September 30, Six Months Ended September 30,
2022 2021 2022 2021
Subscription Shipments (in thousands) 3,653 3,593 7,464 7,201
Active Subscriptions (in thousands) 2,241 2,089 2,241 2,089
New Subscriptions (in thousands) 218 271 477 551
CAC $ 53.19 § 5171 § 51.89 8§ 50.01
LTV:CAC 5.5x 4.9x 5.0x 5.0x
Average Order Value $ 3218 § 2973 § 3161 § 29.47

Subscription Shipments

We define Subscription Shipments as the total number of subscription product shipments shipped in a given period. Subscription Shipments does not include
gift subscriptions or one-time subscription shipments.

Active Subscriptions

Our ability to expand the number of Active Subscriptions is an indicator of our market penetration and growth. We define Active Subscriptions as the total
number of unique product subscriptions with at least one shipment during the last 12 months. Active Subscriptions does not include gift subscriptions or one-time
subscription purchases.

New Subscriptions

We define New Subscriptions as the number of unique subscriptions with their first shipment occurring in a period.
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Customer Acquisition Cost

Customer Acquisition Cost (“CAC”) is a measure of the cost to acquire New Subscriptions in our Direct to Consumer business segment. This unit economic
metric indicates how effective we are at acquiring each New Subscription. CAC is a monthly measure defined as media spend in our Direct to Consumer business
segment in the period indicated, divided by total New Subscriptions in such period. Direct to Consumer media spend is primarily comprised of internet and social
media advertising fees.

Lifetime Value

Lifetime Value ("LTV") is the dollar value of each subscription as measured by the cumulative Direct to Consumer Gross Profit for the average life of the
subscription.

Average Order Value
Average Order Value (“AOV”) is Direct to Consumer revenue for the period divided by Subscription Shipments for the same period.
Components of Our Results of Operations

We operate with two reportable segments: Direct to Consumer and Commerce, to reflect the way our Chief Executive Officer, as the chief operating decision
maker (“CODM?”) reviews and assesses the performance of the business.

Revenue
Direct to Consumer

Direct to Consumer revenue consists of product sales through our monthly subscription boxes, as well as sales through our website, BarkShop.com
(“BarkShop”):

Toys and Treats Subscriptions—Our principal revenue generating products consist of a tailored assortment of premium and highly durable toys and treats sold
through our BarkBox and Super Chewer monthly subscriptions. BarkBox and Super Chewer subscription rates vary based on the type of subscription plan
selected by the customer, with Super Chewer’s price point being slightly higher based on additional costs of the more durable product, but resulting in similar
gross margins. Subscription plans are offered as monthly, six month or annual commitments. Subscription revenue, including charges for shipping when
applicable, is recognized at a point in time as control is transferred to the subscriber upon delivery of each monthly box.

On a monthly basis, toys and treats subscription customers have the option to purchase additional toys, treats, or essential products to add to their respective
subscription boxes, through our add to box (“ATB”) offering. ATB revenue is recognized at a point in time as control is transferred to the customer upon
delivery of goods to the subscriber.

BARK Bright—BARK Bright revenue consists of sales of our health and wellness solutions, with our initial product being a dental solution, sold primarily
through monthly subscriptions. Subscription revenue is recognized at a point in time as control is transferred to the subscriber upon delivery of each monthly
box. Revenue for BARK Bright sales to retailers and through marketplaces is recognized at a point in time as controls is transferred to the customer upon
delivery of goods.

BARK Food—BARK Food revenue consists of sales of healthy meals and accessories tailored to the dietary needs and individuality of specific breeds to help
them lead happy and healthy lives. Customers are incentivized to subscribe to recurring shipments, however, BARK Food can also be purchased one-time.
Revenue is recognized at a point in time, as control is transferred to the customer upon delivery of goods.
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BarkShop—BarkShop revenue consists of sales of individual toys, treats and other products through our website, BarkShop. Revenue relating to the sale of
goods on BarkShop is recognized at a point in time as control is transferred to the customer upon delivery of goods.

Commerce
We also generate revenue from product sales to retailers and through marketplaces. See below for additional information on each offering.

Retail—Retail revenue consists of sales of individual toys, BARK Bright, and BARK Home products, mainly through major retailers. Revenue is recognized at
a point in time as control is transferred to the customer upon the delivery of goods.

Online Marketplaces—Online marketplaces revenue consists of sales of toys, BARK Bright health and wellness solutions and BARK Home products sold
through major marketplaces. BARK Home consists of an assortment of proprietary essential products for daily life, including dog beds, bowls, collars,
harnesses and leashes. Online marketplaces revenue is recognized upon delivery of goods to the end customer.

Cost of Revenue

Cost of revenue primarily consists of the purchase price of inventory sold, inbound freight costs associated with inventory, shipping supply costs, and inventory
shrinkage costs.

Operating Expenses
Operating expenses consist of general and administrative and advertising and marketing expenses.
General and Administrative

General and administrative expenses consist primarily of compensation and benefits costs, including stock-based compensation expense, office expense,
including rent, insurance, professional service fees, and other general overhead costs including depreciation and amortization of right-of-use, fixed and intangible
assets, account management support teams, and commissions. General and administrative expenses also include fees charged by third parties that provide payment
processing services, fulfillment costs, which represent costs incurred in operating and staffing fulfillment and customer service centers, including costs attributable
to receiving, inspecting, picking, packaging and preparing customer orders for shipment, outbound freight costs associated with shipping orders to customers, and
responding to inquiries from customers.

Adbvertising and Marketing

Advertising and marketing expense consists primarily of internet advertising, promotional items, agency fees, other marketing costs and compensation and
benefits expenses, including stock-based compensation expense, for employees engaged in advertising and marketing.

Interest Expense

Interest expense primarily consists of interest incurred under our line of credit, term loan and convertible promissory notes agreements, and amortization of
debt issuance costs.

Other Income (Expense), Net

Other income (expense), net, primarily consists of changes in the fair value of our warrant liabilities and loss on extinguishment of debt.
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Results of Operations

We operate in two reportable segments to reflect the way our CODM reviews and assesses the performance of the business. See Note 2, “Summary of
Significant Accounting Policies,” in our condensed consolidated financial statements for the three and six months ended September 30, 2022 and 2021 included
elsewhere in this Quarterly Report on Form 10-Q.

Three Months Ended
September 30, Six Months Ended September 30,
2022 2021 % Change 2022 2021 % Change
(in thousands) (in thousands)
Condensed Consolidated Statements of
Operation and Comprehensive Income
(Loss) Data:
Revenue
Direct to Consumer 117,547 $ 106,817 10.0 % 235,944 212,193 11.2 %
Commerce 26,267 13,345 96.8 % 39,020 25,575 52.6 %
Total revenue 143,814 120,162 19.7 % 274,964 237,768 15.6 %
Cost of revenue
Direct to Consumer 45,936 42,499 8.1 % 93,084 83,319 11.7 %
Commerce 17,537 7,777 125.5% 25,725 14,772 74.1 %
Total cost of revenue 63,473 50,276 26.2 % 118,809 98,091 21.1 %
Gross profit 80,341 69,886 15.0 % 156,155 139,677 11.8 %
Operating expenses:
General and administrative 74,156 68,235 8.7 % 153,745 137,734 11.6 %
Adpvertising and marketing 15,331 17,075 (10.2)% 31,694 34,225 (7.4)%
Total operating expenses 89,487 85,310 49 % 185,439 171,959 7.8 %
Loss from operations (9,146) (15,424) (40.7)% (29,284) (32,282) N/M
Interest expense (1,340) (1,296) 34% (2,728) (2,857) 4.5)%
Other income (expense), net (153) 23,175 N/M 5,965 16,790 N/M
Net Income (Loss) before income taxes (10,639) 6,455 (264.8)% (26,047) (18,349) 42.0 %
Provision for income taxes — — 0.0 % — — 0.0 %
Net Income (Loss) and comprehensive loss (10,639) $ 6,455 (264.8)% (26,047) (18,349) 42.0 %

N/M means not meaningful.
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Comparison of the Three Months Ended September 30, 2022 and September 30, 2021

Revenue
Three Months Ended
September 30,
2022 2021 $ Change % Change
(in thousands)

Revenue

Direct to Consumer $ 117,547 $ 106,817 $ 10,730 10.0 %

Commerce 26,267 13,345 12,922 96.8 %

Total revenue $ 143,814 $ 120,162 $ 23,652 19.7 %

Percentage of Revenue

Direct to Consumer 81.7% 88.9 %

Commerce 18.3 % 11.1 %

Direct to Consumer revenue increased by $10.7 million, or 10.0%, for the three months ended September 30, 2022 compared to the three months ended
September 30, 2021. This increase was primarily driven by a 1.7% or 0.1 million increase in Subscription Shipments, in addition to a 8.2% increase in average
order value.

Commerce revenue increased by $12.9 million for the three months ended September 30, 2022 compared to the three months ended September 30, 2021. This
increase was primarily driven by volume increases and an acceleration in timing of seasonal product orders which in prior years shipped in our third quarter.

Gross Profit

Three Months Ended
September 30,

2022 2021 $ Change % Change
(in thousands)

Gross Profit

Direct to Consumer $ 71,611 $ 64,318 $ 7,293 11.3 %
Commerce 8,730 5,568 3,162 56.8 %
Total gross profit $ 80,341 $ 69,886 $ 10,455 15.0 %
Percentage of revenue 55.9 % 582 %

Direct to Consumer gross profit increased by $7.3 million while Commerce gross profit increased by $3.2 million for the three months ended September 30,
2022 compared to the three months ended September 30, 2021. The increase in Direct to Consumer gross profit is primarily due to increased revenue of $10.7
million. The increase in Commerce gross profit is primarily attributable to volume increases and shifts in timing of orders amongst existing retail partners, as well
as the addition of new retail partners since September 30, 2021.

Gross profit as a percentage of revenue decreased 230 basis points for the three months ended September 30, 2022 compared to the three months ended
September 30, 2021. This decrease is primarily attributable to the larger percent of revenue derived from our commerce business in the most recent period. Direct to
Consumer gross margin was 60.9%, 70 basis points higher than the same period last year, while commerce gross margin was 33.2%, as compared to 41.7% in the
same period last year. The decrease in commerce gross margin is primarily attributable to promotions embedded within seasonal product orders that occurred during
the second quarter of the current fiscal year as opposed to the third quarter in prior years.
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Operating Expenses
General and Administrative Expense

Three Months Ended

September 30,
2022 2021 $ Change % Change
(in thousands)
General and administrative $ 74,156 $ 68,235 $ 5,921 8.7%
Percentage of revenue 51.6 % 56.8 %

General and administrative expense increased by $5.9 million, or 8.7%, for the three months ended September 30, 2022 compared to the three months ended
September 30, 2021. This increase during the period was primarily due to: increased fulfillment and shipping costs of $1.9 million attributable to the 1.7% increase
in Subscription Shipments; increased compensation expense of $2.7 million due to an increase in headcount; increased depreciation and amortization expense of
$1.1 million attributable to additional fulfillment centers; increased software expense of $0.6 million attributable to an increase in headcount. The increase in
general and administrative expenses was offset by a decrease in professional and legal fees of $1.2 million attributable to costs incurred in the prior year associated
with the merger.

Advertising and Marketing

Three Months Ended
September 30,
2022 2021 $ Change % Change
(in thousands)
Advertising and marketing $ 15,331 $ 17,075 $ (1,744) (10.2)%
Percentage of revenue 10.7 % 14.2 %

Advertising and marketing expense decreased by $1.7 million, or 10.2%, for the three months ended September 30, 2022 compared to the three months ended
September 30, 2021. The decrease during the period is attributable to a lower media spend in connection with acquiring approximately 53 thousand less subscribers
during the period.

Interest Expense
Three Months Ended
September 30,
2022 2021 $ Change % Change
(in thousands)
Interest expense $ (1,340) $ (1,296) $ (44) 3.4%
Percentage of revenue (0.9)% (1.1D)%

Interest expense increased by less than $0.1 million, or 3.4%, for the three months ended September 30, 2022 compared to the three months ended
September 30, 2021. This increase was due primarily to higher noncash interest associated with the Company’s 2025 Convertible Notes.
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Other Income (Expense), Net

Three Months Ended
September 30,
2022 2021 $ Change % Change
(in thousands)
Other income (expense), net $ (153) $ 23,175 $ (23,328) N/M
Percentage of revenue (0.1)% 193 %

N/M means not meaningful.
Other income (expense), net decreased by $23.3 million for the three months ended September 30, 2022 compared to the three months ended September 30,

2021. This decrease in other income (expense), net, was primarily due to a decrease of $24.4 million of other income related to the changes in fair value of our
warrant liabilities offset by an increase of approximately $0.8 million primarily related to a state workforce incentive.

Comparison of the Six Months Ended September 30, 2022 and September 30, 2021

Revenue
Six Months Ended
September 30,
2022 2021 $ Change % Change
(in thousands)
Revenue
Direct to Consumer $ 235,944 $ 212,193 $ 23,751 11.2 %
Commerce 39,020 25,575 13,445 52.6 %
Total revenue $ 274,964 $ 237,768 $ 37,196 15.6 %
Percentage of Revenue
Direct to Consumer 85.8 % 89.2 %
Commerce 14.2 % 10.8 %

Direct to Consumer revenue increased by $23.8 million, or 11.2%, for the six months ended September 30, 2022 compared to the six months ended September
30, 2021. This increase was primarily driven by the 3.7% or 0.3 million increase in Subscription Shipments, in addition to a 7.3% increase in average order value

during the period.

Commerce revenue increased by $13.4 million for the six months ended September 30, 2022 compared to the six months ended September 30, 2021. This
increase was primarily driven by the addition of new retail partners since September 30, 2021, as well as volume increases amongst existing retailer partners during

the period.
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Gross Profit

Six Months Ended
September 30,

2022 2021 $ Change % Change

(in thousands)

Gross Profit

Direct to Consumer $ 142,860 $ 128,874 $ 13,986 10.9 %
Commerce 13,295 10,803 2,492 23.1%
Total gross profit $ 156,155 $ 139,677 $ 16,478 11.8 %
Percentage of revenue 56.8 % 58.7 %

Direct to Consumer and Commerce gross profit increased by $14.0 million and $2.5 million, respectively, for the six months ended September 30, 2022
compared to the six months ended September 30, 2021, driven by the $37.2 million increase in revenue during the period.

Gross profit as a percentage of revenue decreased 190 basis points for the six months ended September 30, 2022 compared to the six months ended September
30, 2021. This decrease was primarily due to the greater share of revenue derived from our commerce business.

Operating Expenses

General and Administrative Expense

Six Months Ended
September 30,
2022 2021 $ Change % Change
(iin thousands)
General and administrative $ 153,745 $ 137,734 $ 16,011 11.6 %
Percentage of revenue 559 % 57.9 %

General and administrative expense increased by $16.0 million, or 11.6%, for the six months ended September 30, 2022 compared to the six months ended
September 30, 2021. This increase during the period was primarily due to: increased fulfillment and shipping costs of $8.8 million attributable to the 3.7% increase
in Subscription Shipments and increased third-party shipping rates; increased compensation expense of $6.4 million due to an increase in headcount; increased
donation expense of $1.4 million; increased depreciation and amortization expense of $2.2 million attributable to additional fulfillment centers; increased software
expense of $1.4 million attributable to an increase in headcount; increased office expenses of $1.0 million. The increase in general and administrative expenses was
offset by a decrease in professional and legal fees of $6.3 million attributable to costs incurred in the prior year associated with the Merger.

Advertising and Marketing

Six Months Ended

September 30,
2022 2021 $ Change % Change
(in thousands)
Advertising and marketing $ 31,694 $ 34,225 $ (2,531) -7.4 %
Percentage of revenue 11.5 % 14.4 %
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Advertising and marketing expense decreased by $2.5 million, or 7.4%, for the six months ended September 30, 2022 compared to the six months ended
September 30, 2021. The decrease during the period is attributable to a lower media spend in connection with acquiring approximately 74 thousand less subscribers
during the period, offset by increased employment costs due to an increase in headcount.

Interest Expense
Six Months Ended
September 30,
2022 2021 $ Change % Change
(in thousands)
Interest expense $ 2,728) $ 2,857) $ 129 -4.5%
Percentage of revenue (1.0)% (1.2)%

Interest expense decreased by $0.1 million, or 4.5%, for the six months ended September 30, 2022 compared to the six months September 30, 2021. This decrease
was due primarily to the Company not incurring non-cash interest in the current period related to the convertible promissory notes which converted in connection
with the closing of the Merger in the prior period.

Other Income (Expense), Net

Six Months Ended
September 30,
2022 2021 $ Change % Change
(in thousands)
Other income (expense), net $ 5,965 $ 16,790 $ (10,825) N/M
Percentage of revenue 22% 7.1 %

N/M means not meaningful.

Other income (expense), net decreased by $10.8 million for the six months ended September 30, 2022 compared to the six months ended September 30, 2021.
The decrease in other income (expense), net, was primarily due to a decrease of $14.5 million of other income related to the changes in fair value of our warrant
liabilities, offset by an increase in other income of $0.8 million. Additionally, the Company incurred $2.6 million of expense related to the loss on extinguishment
of debt incurred from conversion of the convertible promissory notes issued in 2019 and 2020 in connection with the Merger during the prior period.

Non-GAAP Financial Measures

We report our financial results in accordance with U.S. GAAP. However, management believes that Adjusted Net Income (Loss), Adjusted Net Income (Loss)
Margin, Adjusted Net Income (Loss) Per Common Share, Adjusted EBITDA and Adjusted EBITDA Margin, all non-GAAP financial measures (together the “Non-
GAAP Measures”), provide investors with additional useful information in evaluating our performance.

We calculate Adjusted Net Income (Loss) as net income (loss), adjusted to exclude: (1) stock-based compensation expense, (2) change in fair value of warrants
and derivatives, (3) sales and use tax expense, (4) one-time transaction costs associated with the Merger, (5) executive transition costs (6) noncash duplicate rent
expense incurred during the relocation of our corporate headquarters, (7) demurrage fees related to freight, and (8) other one-time items.

We calculate Adjusted Net Income (Loss) Margin by dividing Adjusted Net Income (Loss) for the period by Revenue for the period.

We calculate Adjusted Net Income (Loss) Per Common Share by dividing Adjusted Net Income (Loss) for the period by weighted average common shares used
to compute net loss per share attributable to common stockholders for the period.
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We calculate Adjusted EBITDA as net income (loss), adjusted to exclude: (1) interest expense, (2) depreciation and amortization, (3) stock-based compensation
expense, (4) change in fair value of warrants and derivatives, (5) sales and use tax expense, (6) one-time transaction costs associated with the Merger, (7) executive
transition costs (8) noncash duplicate rent expense incurred during the relocation of our corporate headquarters, (9) demurrage fees related to freight, and (10) other
one-time items.

We calculate Adjusted EBITDA Margin by dividing Adjusted EBITDA for the period by revenue for the period.

The Non-GAAP Measures are financial measures that are not required by, or presented in accordance with U.S. GAAP. We believe that the Non-GAAP
Measures, when taken together with our financial results presented in accordance with U.S. GAAP, provides meaningful supplemental information regarding our
operating performance and facilitates internal comparisons of our historical operating performance on a more consistent basis by excluding certain items that may
not be indicative of our business, results of operations or outlook. In particular, we believe that the use of the Non-GAAP Measures are helpful to our investors as
they are measures used by management in assessing the health of our business, determining incentive compensation and evaluating our operating performance, as
well as for internal planning and forecasting purposes.

The Non-GAAP Measures are presented for supplemental informational purposes only, have limitations as an analytical tool and should not be considered in
isolation or as a substitute for financial information presented in accordance with U.S. GAAP. Some of the limitations of the Non-GAAP Measures include that (1)
the measures do not properly reflect capital commitments to be paid in the future, (2) although depreciation and amortization are non-cash charges, the underlying
assets may need to be replaced and Adjusted EBITDA and Adjusted EBITDA Margin do not reflect these capital expenditures, (3) Adjusted EBITDA and Adjusted
EBITDA Margin do not consider the impact of stock-based compensation expense, which is an ongoing expense for our company and (4) Adjusted EBITDA and
Adjusted EBITDA Margin do not reflect other non-operating expenses, including interest expense. In addition, our use of the Non-GAAP Measures may not be
comparable to similarly titled measures of other companies because they may not calculate the Non-GAAP Measures in the same manner, limiting their usefulness
as a comparative measure. Because of these limitations, when evaluating our performance, you should consider the Non-GAAP Measures alongside other financial
measures, including our net income (loss) and other results stated in accordance with U.S. GAAP.
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The following table presents a reconciliation of Adjusted Net Income (Loss) to Net income (loss), the most directly comparable financial measure stated in
accordance with U.S. GAAP, and the calculation of net loss margin, Adjusted Net Loss Margin and Adjusted Net Loss Per Common Share for the periods

presented:

Adjusted Net (Income) Loss

Three Months Ended Six Months Ended
September 30, September 30,
2022 2021 2022 2021
(in thousands, except per share data)

Net income (loss) $ (10,639) $ 6,455 $ (26,047) $ (18,349)
Stock-based compensation expense 3,852 3,729 8,195 6,827
Change in fair value of warrants and derivatives 1,038 (23,407) (4,959) (19,508)
Sales and use tax expense (1) (148) — (231) —
Transaction costs (2) — 442 — 5,640
Executive transition costs (3) (56) 306 49 306
Duplicate headquarters rent (4) 603 — 1,206 —
Demurrage fees (5) — 735 — 735
Other one-time items (6) — 708 — 3,306

Adjusted net income (loss) $ (5,350) $ (11,032) § (21,787)  $ (21,043)

Net income (loss) margin (7.40)% 537 % 9.47)% (7.72)%

Adjusted net loss margin (3.72)% 9.18)% (7.92)% (8.85)%
Adjusted net loss per common share - basic and diluted $ 0.03) $ 0.07) $ 0.12) $ (0.15)
Weighted average common shares used to compute adjusted net

loss per share attributable to common stockholders - basic 176,463,723 169,173,509 175,980,473 139,133,082
Weighted average common shares used to compute adjusted net

loss per share attributable to common stockholders - diluted 176,463,723 177,011,446 175,980,473 139,133,082
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The following table presents a reconciliation of Adjusted EBITDA to net income (loss), the most directly comparable financial measure stated in accordance

with U.S. GAAP, and the calculation of net loss margin and Adjusted EBITDA margin for the periods presented:

O

()
(3)
“)
(%)

(6)

Adjusted EBITDA
Three Months Ended Six Months Ended
September 30, September 30,
2022 2021 2022 2021
(in thousands) (in thousands)

Net loss $ (10,639) $ 6,455 $ (26,047) $ (18,349)
Interest expense 1,340 1,296 2,728 2,857
Depreciation and amortization expense 2,000 957 4,017 1,801
Stock-based compensation expense 3,852 3,729 8,195 6,827
Change in fair value of warrants and derivatives 1,038 (23,407) (4,959) (19,508)
Sales and use tax expense (1) (148) — (231) —
Transaction costs (2) — 442 — 5,640
Executive transition costs (3) (56) 306 49 306
Duplicate headquarters rent (4) 603 — 1,206 —
Demurrage fees (5) — 735 — 735

Other one-time items (6) - 708 — 3,306

Adjusted EBITDA $ (2,010) $ 8,779 $ (15,042) $ (16,385)

Net loss margin (7.40)% 5.37 % (947)% (7.72)%

Adjusted EBITDA margin (1.40)% (7.31)% (5.471% (6.89)%

Sales and use tax expense relates to recording a liability for sales and use tax we did not collect from our customers. Historically, we had collected state or local sales, use, or other similar taxes in
certain jurisdictions in which we only had physical presence. On June 21, 2018, the U.S. Supreme Court decided, in South Dakota v. Wayfair, Inc. that state and local jurisdictions may, at least in
certain circumstances, enforce a sales and use tax collection obligation on remote vendors that have no physical presence in such jurisdiction. A number of states have positioned themselves to require
sales and use tax collection by remote vendors and/or by online marketplaces. The details and effective dates of these collection requirements vary from state to state and accordingly, we recorded a
liability in those periods in which we created economic nexus based on each state’s requirements. Accordingly, we now collect, remit, and report sales tax in all states that impose a sales tax.

Transactions costs represent non-recurring consulting and advisory costs with respect to the merger agreement entered into with Northern Star Acquisition Corp. on December 16, 2020.

Executive transition costs includes recruiting expenses incurred by the Company.

Noncash duplicate rent expense incurred during the relocation of our corporate headquarters.

Demurrage fees are raised when the full container is not moved out of the port/terminal for unpacking within the allowed free days offered by the shipping line. The charge is levied by the shipping
line to the importer.

For the three months ended September 30, 2021, other one-time items is comprised of SOX implementation fees of $0.3 million, loss on exercise of warrants of $0.3 million and restructuring related
expenses of $0.1 million. For the six months ended September 30, 2021, other one-time items is comprised of loss on extinguishment of debt of $2.6 million, SOX implementation fees of $0.3 million,
loss on exercise of warrants of $0.3 million and restructuring related expenses of $0.1 million.

Liquidity and Capital Resources

Since inception, we have funded our operations with proceeds from sales of our capital stock and proceeds from borrowings in addition to cash generated by

our operations. As of September 30, 2022, we had cash and cash equivalents of approximately $166.3 million. We expect that our cash and cash equivalents,
together with cash
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provided by our operating activities and proceeds from borrowings (as defined below), will be sufficient to fund our operations for at least the next 12 months. We
are required to comply with certain financial and non-financial covenants related to our borrowing agreements, which we expect to be in compliance with during
the next 12 months. Our future capital requirements will depend on many factors, including our pace of new and existing customer growth and our investments in
partnerships and unexplored channels. We may be required to seek additional equity or debt financing.

2025 Convertible Notes

On November 27, 2020, we issued $75.0 million aggregate principal amount of 2025 Convertible Notes (the “2025 Convertible Notes”) to Magnetar Capital,
LLC (“Magnetar”). The Company received net proceeds of approximately $74.7 million from the sale of the 2025 Convertible Notes, after deducting fees and
expenses of approximately $0.3 million. The Company recorded the expenses as a discount to the note and will amortize over the term of the note. The 2025
Convertible Notes will mature on December 1, 2025, unless earlier converted, redeemed or repurchased. For a period of one year from the issuance date of the 2025
Convertible Notes, certain funds affiliated with Magnetar Financial LLC (collectively, “Magnetar’’) may request the Company issue additional notes up to $25.0
million aggregate principal amount.

The Company used approximately $27.6 million of the net proceeds from the sale of the 2025 Convertible Notes to repay the outstanding term loans with
Western Alliance Bank and Pinnacle.

The 2025 Convertible Notes are governed by the Indenture. The 2025 Convertible Notes bear interest at the annual rate of 5.50%, payable entirely in payment-
in-kind annually on December 1% of each year commencing December 1, 2021, compounded annually.

If the 2025 Convertible Notes are not converted into common stock by the maturity date, the Company must repay the outstanding principal amount plus
accrued interest.

The 2025 Convertible Notes contain call and put options to be settled in cash contingent upon the occurrence of a change of control and a default interest rate
increase of 3.0% applicable upon the occurrence of an event of default that when evaluated under the guidance of ASC 815, Derivatives and Hedging, are
embedded derivatives requiring bifurcation at fair value. The fair value calculation includes Level 3 inputs including the estimated fair value of the Company’s
common stock and assumptions regarding the probability that the contingent call or put will be exercised or an event of default will occur. Management determined
that the probability that the contingent events will occur was near zero at inception and has remained near zero as of September 30, 2022. Therefore, the Company
did not record a derivative liability related to these features at September 30, 2022. The Company will assess the probability of occurrence quarterly during the term
of the 2025 Convertible Notes.

As of September 30, 2022 and March 31, 2022, the Company had $79.2 million of outstanding borrowings under the note purchase agreement governing the
purchase and sale of the 2025 Convertible Notes agreement.

Western Alliance Bank—Line of Credit and Term Loan

In October 2017, the Company entered into a loan and security agreement (the “Western Alliance Agreement”) and issued a warrant to purchase preferred stock
(“Initial Western Alliance Warrant™) to Western Alliance Bank (“Western Alliance”), which provided for a secured revolving line of credit (the “Credit Facility”) in
an aggregate principal amount of up to $35.0 million with a maturity date of October 12, 2020.

On December 7, 2018, the Company amended the Western Alliance Agreement, which included the issuance of a warrant to purchase common stock
(“Subsequent Western Alliance Warrant”) to Western Alliance. The modification to the Western Alliance Agreement provided for an additional term loan of $10.0
million at issuance and an incremental seasonal loan of $5.0 million. The seasonal loan matured and was repaid on March 31, 2020. The term loan had a maturity
date of December 31, 2021.
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On July 31, 2020, the Company amended the Western Alliance Agreement and extended the expiration of the warrants to July 31, 2030. The modification to the
Western Alliance Agreement amended the maturity date of the Credit Facility to August 12, 2021.

On November 27, 2020, the Company repaid the outstanding $10.0 million principal of the term loan with Western Alliance Bank, as well as $0.2 million of
early repayment fees, using proceeds from the issuance of the 2025 Convertible Notes. See further discussion of the 2025 Convertible Notes issuance above.

In conjunction with the 2025 Convertible Notes issuance, the Company amended the Western Alliance Agreement to extend the Credit Facility repayment date
from August 12, 2021 to December 31, 2021.

On January 22, 2021, the Company amended the Western Alliance Agreement to extend the Credit Facility maturity date to May 31, 2022.

On October 29, 2021, the Company and Western Alliance entered into the eleventh loan and security modification agreement, which increased the sublimit for
foreign exchange services and export, import, and standby letters of credit under the Company’s existing loan and security agreement with Western Alliance to $2.7
million.

On May 27, 2022, the Company and Western Alliance entered into the twelfth loan and security modification agreement, which extended the Credit Facility
maturity date to June 30, 2022.

On June 30, 2022, the Company and Western Alliance entered into the thirteenth loan and security modification agreement, which extended the Credit Facility
maturity date to July 15, 2022.

On August 3, 2022, the Company and Western Alliance entered into the fourteenth loan and security modification agreement, which extended the Credit
Facility maturity date to May 31, 2023.

The interest rate for borrowings under the Credit Facility, as amended, is equal to (i) the greater of the prime rate that is published in the Money Rates section
of The Wall Street Journal from time to time (the “Prime Rate”) and 5.25%, plus (ii) half of one percent (0.50%), per annum.

The Credit Facility has a borrowing base subject to an amount equal to eighty percent (80.00%) of the Company’s trailing three months of subscription revenue
when a collateral audit is performed and (60.00%) when no such collateral audit is performed. Western Alliance has first perfected security in substantially all of the
Company’s assets, including its rights to its intellectual property.

As of September 30, 2022 and March 31, 2022, the Company had no outstanding borrowings under the Credit Facility. The full amount of the Credit Facility of
$35.0 million is available to be borrowed by the Company if or when needed through the termination date of the agreement of May 31, 2023.

Under the terms of this Credit Facility, the Company is required to comply with certain financial and nonfinancial covenants, including covenants to maintain
certain liquidity amounts, as defined in the amended Western Alliance Agreement. As of September 30, 2022 and March 31, 2022, the Company was compliant
with its financial covenants.

Cash Flows

Comparison of the Six Months Ended September 30, 2022 and 2021.

The following table summarizes our cash flows for the six months ended September 30, 2022 and 2021:

35



Six Months Ended September 30,

2022 2021
(in thousands)
Net cash used in by operating activities $ (19,563) $ (108,019)
Net cash used in investing activities (14,108) (11,003)
Net cash provided by financing activities 586 354,168
Effect of exchange rate changes on cash 2 1
Net increase (decrease) in cash and restricted cash $ (33,083) $ 235,146

Cash flows used in Operating Activities

Net cash flows used in operating activities represent the cash receipts and disbursements related to our activities other than investing and financing activities.
Net cash flows used in operating activities is derived by adjusting our net loss for:

* non-cash operating items such as depreciation and amortization, stock-based compensation and other non-cash income or expenses; and

» changes in operating assets and liabilities reflect timing differences between the receipt and payment of cash associated with transactions.

For the six months ended September 30, 2022, net cash used in operating activities was $19.6 million. The $19.6 million of net cash used in operating activities
consisted of net loss of $26.0 million adjusted for non-cash charges totaling $10.7 million and a net decrease of $4.2 million in our net operating assets and
liabilities. The non-cash charges primarily consisted of $5.0 million for changes in fair value of warrants, $8.2 million for stock based compensation, and $4.0
million for depreciation and amortization. The decrease in our net operating assets and liabilities was driven by the changes in inventory of $7.6 million to support
current demand, accounts payable and accrued expenses of $14.4 million related to increased expenditures to support general business growth, as well as the timing
of payments, other liabilities of $0.2 million, and prepaid expenses and other current assets of $0.5 million. The decrease in our net operating assets and liabilities
was partially offset by the change in deferred revenue of $(2.7) million, and accounts receivable of $8.1 million.

For the six months ended September 30, 2021, net cash used in operating activities was $108.0 million. The $108.0 million of net cash used in operating
activities consisted of net loss of $18.3 million adjusted for non-cash charges totaling $12.3 million and a net decrease of $77.3 million in our net operating assets
and liabilities. The non-cash charges primarily consisted of $24.4 million for changes in fair value of warrants, $6.8 million for stock based compensation, $2.6
million loss on extinguishment of debt and $1.8 million for depreciation and amortization. The decrease in our net operating assets and liabilities was driven by the
changes in inventory of $52.9 million to support current demand, accounts payable and accrued expenses of $15.3 million related to increased expenditures to
support general business growth, as well as the timing of payments, other liabilities of $5.9 million, and prepaid expenses and other current assets of $2.2 million.
The decrease in our net operating assets and liabilities was partially offset by the change in deferred revenue of $1.2 million, and accounts receivable of $2.0
million.

Cash flows used in Investing Activities

For the six months ended September 30, 2022 and 2021, net cash used in investing activities was $14.1 million and $11.0 million, respectively, primarily due to
capital expenditures.

Cash flows provided by Financing Activities

For the six months ended September 30, 2022, net cash provided by financing activities was de minimis as the payment of capital leases of $0.3 million was
offset by proceeds from the exercise of stock options of $0.9 million.
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For the six months ended September 30, 2021, net cash provided by financing activities was $354.2 million, primarily due to proceeds of $227.1 million
proceeds from the Merger and proceeds from the PIPE Issuance of $200.0 million. The increase in cash provided by financing activities was partially offset by the
repayments of outstanding borrowings on our line of credit of $34.3 million, payments of transaction costs of $24.9 million, payment of deferred underwriting fees
$8.9 million, and repayment of the outstanding Paycheck Protection Program loan of $5.2 million.

Critical Accounting Policies and Estimates

Our management's discussion and analysis of our financial condition and results of operations is based on our condensed consolidated financial statements,
which have been prepared in accordance with U.S. GAAP. The preparation of these condensed consolidated financial statements requires us to make estimates and
assumptions that affect the reported amounts of assets and liabilities and the disclosure of contingent assets and liabilities at the date of the condensed consolidated
financial statements, as well as the reported revenue generated and expenses incurred during the reporting periods. Our estimates are based on our historical
experience and various other factors that we believe are reasonable under the circumstances, the results of which form the basis for making judgments about items
that are not readily apparent from other sources. Actual results may differ from these estimates under different assumptions or conditions.

Except as described in Note 2, “Summary of Significant Accounting Policies — Recent Accounting Pronouncements,” to our condensed consolidated financial
statements included in this Quarterly Report on Form 10-Q, there have been no material changes to our critical accounting policies and estimates as compared to the
critical accounting policies and estimates disclosed in our audited consolidated financial statements and notes thereto for the year ended March 31, 2022 contained
in the Annual Report on Form 10-K filed with the SEC on May 31, 2022.
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ITEM 3. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK
Interest Rate Risk

We had cash and cash equivalents of approximately $166.3 million as of September 30, 2022. We do not participate in any investment activities. We have not been
exposed, nor do we anticipate being exposed, to material risks due to changes in interest rates. A hypothetical 10% increase in interest rates during any of the
periods presented would not have had a material impact on our consolidated financial statements.

We are primarily exposed to changes in short-term interest rates with respect to our cost of borrowing under our Western Alliance Agreement. As of September 30,
2022 there are no outstanding borrowings under the Credit Facility. We monitor our cost of borrowing under our the Credit Facility, taking into account our funding
requirements, and our expectations for short-term rates in the future. A hypothetical 10% change in the interest rate on our Western Alliance Agreement for all
periods presented would not have a material impact on our consolidated financial statements.

Inflation Risk

We do not believe that inflation has had a material effect on our business, financial condition, or results of operations. Nonetheless, if our costs were to become
subject to significant inflationary pressures, we may not be able to fully offset such higher costs through price increases. Our inability or failure to do so could harm
our business, financial condition, and results of operations.

Foreign Exchange Risk

We operate our business primarily within the United States and currently execute the majority of our transactions in U.S. dollars. We have not utilized hedging
strategies with respect to such foreign exchange exposure. This limited foreign currency translation risk is not expected to have a material impact on our
consolidated financial statements.
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ITEM 4. CONTROLS AND PROCEDURES
Evaluation of Disclosure Controls and Procedures

Our management, with the participation of our Chief Executive Officer (Principal Executive Officer), Chief Financial Officer (Principal Financial Officer),
and Vice President of Accounting, Controller (Principal Accounting Officer) evaluated the effectiveness of our disclosure controls and procedures as defined in
Rules 13a-15(e) and 15d-15(e) under the Exchange Act of 1934, as amended (the “Exchange Act”) as of the end of the period covered by this report. Based on the
evaluation of our disclosure controls and procedures, our Chief Executive Officer and Chief Financial Officer concluded that our disclosure controls and procedures
were not effective as of September 30, 2022 due to the material weaknesses identified and described below.

Notwithstanding the ineffective disclosure controls and procedures as a result of the identified material weakness, our Chief Executive Officer and Chief
Financial Officer have concluded that the consolidated financial statements included in this Quarterly Report on Form 10-Q present fairly, in all material respects,
the Company’s financial position, results of operations and cash flows in accordance with generally accepted accounting principles in the United States of America
(U.S. GAAP).

Our management, including our Chief Executive Officer and Chief Financial Officer, is responsible for establishing and maintaining adequate internal
control over financial reporting as defined in Rules 13a-15(f) and 15d-15(f) under the Exchange Act. Under the supervision and with participation of management,
including our Chief Executive Officer and Chief Financial Officer, we have conducted an evaluation of the effectiveness of our internal control over financial
reporting based on criteria established in Internal Control - Integrated Framework (2013) issued by the Committee of Sponsoring Organizations of the Treadway
Commission (COSO).

Based on this evaluation, our Chief Executive Officer and Chief Financial Officer have concluded that during the period covered by this report, our
internal control over financial reporting was not effective, due to the material weaknesses identified and described below.

A material weakness is a deficiency, or combination of deficiencies, in internal control over financial reporting, such that there is a reasonable possibility
that a material misstatement of the annual or interim financial statements will not be prevented or detected on a timely basis.

In the course of preparing the financial statements for the fiscal year ended March 31, 2022 BARK identified material weaknesses related to:
a. the insufficient review of account reconciliations for certain account balances;

b. the lack of formalized processes and controls around inventory management;

c. the improper accounting for the review of complex or non-routine transactions; and

d. the lack of effective internal controls around change management and those internal controls that would restrict access to financial systems to appropriate
users and ensure that appropriate segregation of duties is maintained. Specifically, certain change management controls were not adhered to, and certain
personnel had access to financial applications, programs and data beyond that needed to perform their individual job responsibilities and without
independent monitoring. In addition, certain financial personnel had incompatible duties which allowed for the creation, review and processing of certain
financial data without independent review and authorization. This material weakness affects substantially all financial statement accounts.

Remediation Efforts to Address Material Weaknesses

We have identified and implemented, and continue to implement, certain remediation efforts to improve the effectiveness of our internal control over financial
reporting. These remediation efforts are ongoing and include the following measures to address the material weaknesses identified:
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We are designing and implementing improved processes and controls for requesting, authorizing, and reviewing user access and activity, and changes to key
information systems which impact our financial reporting, including identifying access to roles where manual business process controls may be required. This
implementation will include the addition of preventive control activities associated with user access and change management within our key applications which
impact our financial reporting, as well as certain detective controls which review user access and activity logs.

We have hired additional personnel with relevant experience and engaged external consultants with appropriate internal controls experience to assist us in further
analysis of the design and implementation of certain internal controls, including the assessment and mitigation of incompatible duties and roles, to address the
identified deficiencies.

We are in the process of improving and updating our inventory management system, process and controls.

We have acquired access to additional technical accounting research tools and we have implemented a more formal process for the identification, analysis,
documentation and review of the proper application of U.S. GAAP accounting.

We are in the process of formalizing the review and documentation of certain accounting processes, including account reconciliations.

While we believe the steps taken to date and those planned for implementation will improve the effectiveness of our internal control over financial reporting, we
have not completed all remediation efforts. We will not be able to fully remediate these material weaknesses until these controls have been designed, implemented
and management has determined through testing, that they have been operating effectively for a sufficient period of time.

Changes in Internal Control over Financial Reporting

Except as disclosed above, there were no changes to our internal control over financial reporting that occurred during the quarter ended September 30, 2022 that
have materially affected, or are reasonably likely to materially affect, our internal control over financial reporting.
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PART II. OTHER INFORMATION
ITEM 1. LEGAL PROCEEDINGS

On September 1, 2022, plaintiff Amber Farmer filed a complaint against BarkBox, Inc., in the U.S. District Court for the Central District of California. Farmer v.
BarkBox, Inc., No. 2:22-cv-06242 (C.D. Cal.). The plaintiff alleges that BarkBox violates California’s Automatic Renewal Law, Unfair Competition Law, and
Consumers Legal Remedies Act by failing to adequately disclose the automatic renewal of BarkBox’s subscription plans. The plaintiff seeks to represent a class
containing all consumers who purchased a subscription from BarkBox in California. We filed a Motion to Dismiss and Motion to Compel Arbitration on November
4,2022. While we intend to vigorously defend against this litigation, this case is at a very early stage and there can be no assurance that we will be successful in our
defense. For this same reason, we cannot currently estimate the loss or the range of possible losses we may experience in connection with this litigation.

In addition, we are from time to time subject to, and are presently involved in, litigation and other legal proceedings in the ordinary course of business. While it is
not possible to determine the outcome of any legal proceedings brought against us, we believe that, except for the matter described above, there are no pending
lawsuits or claims that, individually or in the aggregate, may have a material effect on our business, financial condition or operating results. Our view and estimate
related to these matters may change in the future, as new events and circumstances arise and as the matters continue to develop.

ITEM 1A. RISK FACTORS

An investment in our securities involves a high degree of risk. You should carefully consider the risks described below, as well as the other information in this
quarterly report on Form 10-Q, including our condensed consolidated financial statements and the related notes and "Management's Discussion and Analysis of
Financial Condition and Results of Operations." Our business, prospects, financial condition, or operating results could be harmed by any of these risks, as well as
other risks not known to us or that we consider immaterial as of the date of this quarterly report on Form 10-Q. The trading price of our securities could decline
due to any of these risks, and, as a result, you may lose all or part of your investment. Additional risks and uncertainties not presently known to us or that we
currently deem immaterial may also impair our business operations. This quarterly report on Form 10-Q also contains forward-looking statements that involve
risks and uncertainties. Our actual results could differ materially from those anticipated in the forward-looking statements as a result of a number of factors,
including the risks described below. See also "Cautionary Note Regarding Forward-Looking Statements.”

Risks Related to OQur Strategy

Our future operating performance is subject to numerous challenges and uncertainties.

Our recent rapid growth may not be indicative of our future operating performance, which will depend on our ability to leverage our competitive strengths and
execute on our strategy. Our competitive strengths include: our proprietary product and customer data; strong customer relationships; vertically integrated design,
development and manufacturing of our products; and omnichannel approach including both direct to consumer and retail sales. Our strategy is to expand into new
product categories, in particular the food category; create a unified customer experience; and focus on the path to profitability. Our ability to leverage our
competitive strengths and execute on our strategy is subject to numerous challenges and uncertainties including, but not limited to, the following:

*  costs or other issues with acquiring new customers and retaining existing customers;

» adverse impacts on shipping and fulfillment services and costs;

»  changes in trends and consumer preferences;

* interruptions in our business due to technology failures, cybersecurity breaches or labor shortages;

*  our ability to retain existing suppliers and attract new suppliers and scale our supply chain;

»  our ability to develop a unified, scalable, high-performance technology and fulfillment infrastructure;
*  our ability to hire and retain talented, experienced people at all levels of our organization;

*  impacts related to the COVID-19 pandemic; and
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*  changes in the macro-economic environment, such as inflation, increasing interest rates, instability in the financial markets, changes in the labor markets,
and political, economic and social instability, such as war in the Ukraine, in particular as such changes impact consumer discretionary spending.

If we fail meet the challenges or navigate the uncertainties described above, as well as those described elsewhere in this “Risk Factors” section, our business,
financial condition and results of operations will be materially adversely affected.

We may fail to acquire new customers in a cost-effective manner.

In order to expand our customer base, we must appeal to customers who have historically purchased their dog products from other retailers, such as traditional
brick and mortar retailers or the websites of our competitors. While we believe that many of our new customers originate from word-of-mouth and other non-paid
referrals from our current customers, we have made, and expect to continue to make, significant investments to acquire new customers. We must be able to
appropriately, effectively and efficiently allocate our marketing investment for multiple products, including: accurately identifying, targeting and reaching our
audience of current and potential customers with our marketing messages; selecting the right marketplace, media and specific media vehicle in which to advertise;
adapting quickly to changes in the algorithmic logic, privacy policies, and other procedures used by search engines, social media platforms and other third party
platforms; identifying the most effective and efficient level of spending in each marketplace, media and specific media vehicle; determining the appropriate creative
message and media mix for advertising, marketing and promotional expenditures; managing marketing costs, including creative and media expenses, in order to
maintain acceptable customer acquisition costs; differentiating our products as compared to other products; creating greater brand awareness; driving traffic to our
website, and websites of our retail partners and adapting our marketing tactics as e-commerce, search, and social networking evolve. Also, search engines, social
media platforms frequently update and change the logic that determines the placement and display of results of a user’s search, such that the purchased or
algorithmic placement of links to our website can be negatively affected. Moreover, a search engine or social media platform could, for competitive or other
purposes, alter its search algorithms or results, causing our website to place lower in search query results. In addition, social networking and e-commerce channels
continue to rapidly evolve, including with regard to their policies and procedures, and we may be unable to cost-effectively develop or maintain a presence within
these channels. If the costs of acquiring new customers exceeds our expectations, we may not be able to acquire the necessary number of customers who purchase
products in volumes sufficient to grow our business and generate the scale necessary to achieve operational efficiency and/or our margins could decrease, which
could have a material adverse effect on our business, financial condition and results of operations.

We may be unable to maintain a high level of customer engagement or protect our brand and reputation.

Our strong customer relationships and our brand and reputation are the basis for the high-level customer engagement that drives increases to our average order
volume and our overall growth. A significant portion of our revenue is recurring revenue from subscription customers, especially those customers who are highly
engaged and purchase our add-to-box offerings or our other offerings, such as BARK Food and BARK Bright. Maintaining and protecting our brand and reputation
depends largely on our ability to provide our customers with an engaging and personalized customer experience, including valued services, high-quality
merchandise, appropriate prices and access to highly-trained customer support representatives. Customer complaints or negative reviews or publicity about our
products, services, merchandise, monthly themes, delivery times, or customer support, especially on social media platforms, could harm our brand and reputation
and diminish customer use of our services and the trust that our customers place in us. Also, if our customers no longer find our products appealing or appropriately
priced, they may make fewer purchases and may cancel their subscriptions or stop purchasing products. Even if our existing customers continue to find our
offerings appealing, they may decide to reduce their subscription and purchase less merchandise over time as their interest in new dog products declines. Failure to
maintain our high level of engagement and protect our brand and reputation with our customers would cause our revenue to decrease, which could have a material
adverse effect on our business, financial condition and results of operations.

We may not be able to accurately predict consumer trends, successfully introduce new products, improve existing products, or expand into new offerings.

Our growth depends, in part, on our ability to successfully introduce new products to our existing BarkBox and Super Chewer subscribers and to introduce new
product lines, including BARK Home (everyday products), BARK
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Bright (dental, health and wellness), and BARK Food (personalized food blend), and to improve and reposition our existing products to meet the requirements of
our customers and the needs of their dogs. To be successful, we must accurately predict and respond to evolving consumer trends, demands and preferences,
including predicting monthly themes for our BarkBox and Super Chewer subscriptions, that will resonate with customers as timely and clever. The development
and introduction of new products and expansion into new offerings also involves considerable costs. Any new product or offering may not generate sufficient
customer interest to become a profitable product or to cover the costs of its development and promotion and could result in a decrease in customer retention, a
reduction in purchases or negatively affect our brand and reputation. If we are unable to anticipate, identify, develop or market products, or create new offerings,
that respond to changes in customer requirements and preferences, or if our new product introductions, repositioned products, or new offerings fail to gain
consumer acceptance, we may be unable to grow our business as anticipated, or our revenue, margins and profitability may decline or not improve, which could
materially adversely affect on our business, financial condition and results of operations.

Our success depends on the continuing efforts of our key employees and our ability to attract and retain highly skilled personnel and senior management.

Our ability to maintain our competitive position is largely dependent on the contributions of our senior management and other key personnel. In addition, our
future success depends on our continuing ability to attract, develop, motivate and retain highly qualified and skilled employees. The market for such employees is
competitive, in particular, due to the ongoing labor market effects from the COVID-19 pandemic. Qualified employees are in high demand and we may incur
significant costs to attract and retain these employees. In addition, the loss of any of our senior management or other key employees or our inability to recruit and
develop mid-level managers could impede our ability to execute our business plan and we may be unable to find adequate replacements. All of our employees are
at-will employees, meaning that they may terminate their employment relationship with us at any time, and their knowledge of our business and industry could be
extremely difficult to replace. If we fail to retain talented senior management and other key personnel, or if we do not succeed in attracting well-qualified
employees or retaining and motivating existing employees, our business, financial condition, and results of operations could be materially adversely affected.

We face challenges due to our reliance on third party sales channels to sell and distribute our products.

We sell some of our products through a network of retailers and e-tailers (in addition to our direct sales channel). Our products are available through
Amazon.com as well as in retail locations including Target, Petco, PetSmart, Costco, Walmart and CVS, and many others. We depend on these indirect sales
channel partners to distribute and sell our products to dog parents, which subjects us to a number of challenges, including:

*  The sales and business practices, reputation or failure to comply with laws and regulations, of or by our sales channel partners, of which we may or may
not be aware, may affect our business and reputation;

*  Adverse changes in our relationships with our sales channel partners could impact sales of our products;

*  Economic conditions, labor issues, natural disasters, regional or global pandemics, evolving consumer preferences, and purchasing patterns of our
distribution partners, or competition between our sales channels, could result in sales channel disruption;

*  Our sales channel partners also sell products offered by our competitors and, in the case of retailer house brands, may also be our competitors;

*  Certain of our sales channel partners could decide to de-emphasize the product categories that we offer, and certain of our third-party e-commerce partners
could change their algorithmic logic, policies or procedures making our products harder for customers to find or remove them from e-commerce sites
altogether; and

*  We must build relationships with new channel partners and adapt to new distribution and marketing models as we expand new product categories and
markets, which may require significant management attention and operational resources and may affect our accounting, including revenue recognition,
gross margins, and the ability to make comparisons from period to period.

If we fail to effectively meet the challenges described above our business and future operating results will be materially adversely affected.
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Risks Related to the COVID-19 Pandemic and the Macro-Economic Environment

We rely on consumer discretionary spending, which may be adversely affected by economic downturns and other macroeconomic conditions or trends.

Our business depends on consumer discretionary spending. Some of the factors that may negatively influence consumer spending include a high rate of
inflation and general uncertainty regarding the overall future political and economic environment; higher levels of unemployment; higher consumer debt levels;
reductions in net worth, declines in asset values, and related market uncertainty; home foreclosures and reductions in home values; fluctuating interest rates and
credit availability; global pandemics, including the COVID-19 pandemic and the loosening of restrictions as the pandemic conditions improve; fluctuating fuel and
other energy costs; and fluctuating commodity prices. Furthermore, any increases in consumer discretionary spending during times of crisis may be temporary, such
as those related to government stimulus programs or remote-work environments, and consumer spending may decrease when those programs or circumstances end.
In addition, economic conditions in certain regions may be affected by natural disasters, such as hurricanes, tropical storms, earthquakes, and wildfires; other public
health crises; and other major unforeseen events. Consumer purchases of discretionary items, including the merchandise that we offer, generally decline during
recessionary periods or periods of economic uncertainty, when disposable income is reduced or when there is a reduction in consumer confidence. Any decline in
consumer discretionary spending could negatively impact our revenue, which could have a material adverse effect on our business, financial condition and results
of operations.

We may be impacted by the COVID-19 global pandemic and related government, private sector and individual consumer responses.

The COVID-19 pandemic has disrupted the global supply chain and may cause disruptions to our operations. Additional federal or state mandates ordering the
shutdown of non-essential businesses could also impact our ability to take or fulfill our subscribers’ or customers’ orders and operate our business. Many of our
personnel are working remotely, which could have a negative impact on the execution of our business plans and operations. While we have implemented what we
believe to be a comprehensive protocol to ensure the safety and well-being of employees returning to the office, including daily health screenings and making
available personal protection equipment, these measures may not be sufficient to mitigate the risks posed by the virus or otherwise be satisfactory to government
authorities. Natural disasters, power outages, connectivity issues, or other events that impact our employees’ ability to work remotely, could disrupt business for a
substantial period of time. The increase in remote working may also result in consumer privacy, IT security and fraud concerns as well as increase our exposure to
potential wage and hour issues. Operations of our fulfillment centers may be substantially disrupted by additional federal or state mandates ordering shutdowns of
non-essential services or by the inability of our employees to travel to work. Our plans to open new fulfillment centers or to expand the capacity of our existing
fulfillment centers over the next few years may also be delayed or be more costly. Uncertainty and unpredictability around the duration of the COVID-19 pandemic
and associated business disruptions or resurgences or new strains continues to adversely impact national and global economies and could continue to negatively
impact consumer spending on which we rely. While conditions appear to be improving, we are still unable to predict whether any resurgences or new strains of the
COVID-19 pandemic could have a material adverse effect on our business, financial condition or results of operations.

Risks Related to our Manufacturing, Inventory and Supply Chain

Our business critically relies on a limited number of suppliers, manufacturers, and logistics partners.

We rely on a limited number of contract manufacturers, suppliers and logistics providers to manufacture and transport our products. We do not currently have
alternative or replacement providers and we do not generally maintain long-term supply contracts with any of these providers. We face a number of risks relating to
these providers, including:

*  Our suppliers, manufacturers or logistics partners could be impacted by a natural disaster, an epidemic such as the ongoing COVID-19 pandemic, or other

interruptions at a particular location;

*  Our manufacturers and suppliers are primarily located in Asia, which introduces risks related to geopolitical developments and differences in regulatory

standards and legal systems;
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*  Our existing supply channels may not be able to satisfy a significant increase in demand for our products, or we may need to replace an existing
manufacturer or supplier. It could take a significant amount of time to identify a manufacturer or supplier that has the capability and resources to
manufacture our products to our specifications in sufficient volume, and with acceptable quality control, technical capabilities, responsiveness and service,
financial stability, regulatory compliance, and labor and other ethical practices;

*  Our current product purchases are centralized among a few manufacturers and suppliers to realize substantial cost savings, which exposes us to credit and
other risks, including insolvency, financial difficulties, supply chain delays or other factors may result in our manufacturers or suppliers not being able to
fulfill the terms of their agreements with us; and

*  We have signed a number of contracts whose performance depends upon third party suppliers delivering products on schedule to meet our contractual
commitments. Concentration in the number of our manufacturers and suppliers could lead to delays in the delivery of products or components, and
possible resultant breaches of contracts that we have entered into with our customers; increases in the prices we must pay for products; problems with
product quality; and other concerns.

Any of the above risks could delay delivery of our products to customers in a timely and cost effective manner, which could have a material adverse effect on
our business, financial condition and operating results.

We face challenges due to limited control over our suppliers, contract manufacturers, and logistics partners.

We have limited control over our suppliers, contract manufacturers, and logistics partners, which subjects us to the following challenges, many of which have
materialized due to the COVID-19 pandemic, including: failure to satisfy demand for our products; reduced control over delivery timing, product reliability, the
manufacturing process and components used in our products; limited ability to develop comprehensive manufacturing specifications that take into account any
materials shortages or substitutions; variance in the manufacturing capability of our third-party manufacturers; price increases; failure of a significant supplier,
manufacturer, or logistics partner to perform its obligations for technical, market, or other reasons; misappropriation of our intellectual property; changes in local
economic conditions in the jurisdictions where our suppliers, manufacturers, and logistics partners are located; the imposition of new laws and regulations,
including those relating to labor conditions, quality and safety standards, imports, duties, tariffs, taxes, and other charges on imports, as well as trade restrictions
and restrictions on currency exchange or the transfer of funds; and insufficient warranties and indemnities on components supplied to our manufacturers or
performance by our partners. If we fail to meet the challenges described above, our business and future operating results will be materially adversely affected.

Shipping, which is subject to numerous risks, is a critical part of our business.

We currently rely on third-party national, regional and local logistics providers to deliver our products. We may not be able to negotiate acceptable pricing and
other terms with these providers, or these providers may experience performance problems or other difficulties in processing our orders or delivering our products
to customers. In addition, our ability to receive inbound inventory efficiently and ship merchandise to customers may be negatively affected by factors beyond our
and these providers’ control, including inclement weather, natural disasters, fire, flood, power loss, earthquakes, pandemics, acts of war or terrorism or other events
specifically impacting our or other shipping partners, such as labor disputes, financial difficulties, system failures and other disruptions to the operations of the
shipping companies on which we rely. We are also subject to risks of damage or loss during delivery by our shipping vendors. If the products ordered by our
customers are not delivered in a timely fashion or are damaged or lost during the delivery process, our customers could become dissatisfied and cease buying our
products. Further, due to the effects of COVID-19, there may be disruptions and delays in national, regional and local shipping, which may negatively impact our
subscribers’ and customers’ experience. Changes to the terms of our shipping arrangements and delays or failures in delivery of our products may have a material
adverse effect on our margins and profitability, which could adversely affect our business, financial condition and results of operations.

We may be unable to manage the complexities created by our omnichannel operations.

Our omnichannel operations, such as offering our products through our website, on third party websites and in traditional brick and mortar stores, create
additional complexities in our ability to manage inventory levels, as well as certain operational issues, including timely shipping and refunds. Accordingly, our
success depends to a large degree on continually evolving the processes and technology that enable us to plan and manage inventory levels and
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fulfill orders, address any related operational issues and further align channels to optimize our omnichannel operations. If we are unable to successfully manage
these complexities, it may have a material adverse effect on our business, financial condition, operating results and prospects.

If we are unable to implement appropriate systems, procedures and controls, we may not be able to successfully offer our products, grow our business and
account for transactions in an appropriate and timely manner.

Our ability to successfully offer our products, grow our business and account for transactions in an appropriate and timely manner requires an effective planning
and management process and certain other automated management and accounting systems. We currently do not have an integrated enterprise resource planning
system and certain other automated management and accounting systems. We periodically update our operations and financial systems, procedures and controls;
however, our current procedures may not scale proportionately with our business growth or with becoming a public company. Our systems will continue to require
automation, modifications and improvements to respond to current and future changes in our business. Failure to implement in a timely manner appropriate internal
systems, procedures and controls could materially and adversely affect our business, financial condition and results of operations.

We may not be able to successfully optimize, operate and manage our fulfillment centers and shipping services.

If we do not optimize and operate our fulfillment centers and shipping services successfully and efficiently, it could result in excess or insufficient fulfillment
capacity, an increase in costs or impairment charges or harm to our business in other ways. In addition, if we do not have sufficient fulfillment or shipping capacity
or experience a problem fulfilling or shipping orders in a timely manner, our customers may experience delays in receiving their purchases, which could harm our
reputation and our relationship with our customers. We also anticipate the need to add additional fulfillment center and shipping capacity as our business continues
to grow. We may not be able to locate suitable facilities or services on commercially acceptable terms in accordance with our expansion plans, or recruit qualified
managerial and operational supply personnel to support our expansion plans. If we are unable to secure new facilities for the expansion of our fulfillment and
shipping operations, recruit qualified personnel to support any such facilities, or effectively control expansion-related expenses, our business, financial condition,
and results of operations could be materially adversely affected.

Risk Related to Our Industry
Our estimate of the size of our addressable market may prove to be inaccurate.

Data for retail sales of dog products is collected for most, but not all channels, and as a result, it is difficult to accurately estimate the size of the market and
predict with certainty the rate at which the market for our products will grow, if at all. While our market size estimate was made in good faith and is based on
assumptions and estimates we believe to be reasonable, this estimate may not be accurate. If our estimates of the size of our addressable market are not accurate,
our potential for future growth may be less than we currently anticipate, which could have a material adverse effect on our business, financial condition, and results
of operations.

We may not be able to compete effectively in the dog products and services retail industry.

The dog products and services retail industry, in particular on the Internet, is highly competitive and we expect this competition to continue to increase. We
compete with pet product retail stores, supermarkets, warehouse clubs and other mass and general retail and online merchandisers. We also compete with a number
of specialty dog supply stores and independent dog stores, catalog retailers and other specialty e-tailers. As we expand our offerings, such as our BARK Food line,
we will face additional competition. In the dog food category, there are numerous brands and products that compete for shelf space and sales, with competition
based primarily upon brand recognition as well as loyalty, product packaging, quality and innovation, taste, nutrition, breadth of product line, price and
convenience. Many of these current competitors have, and potential competitors may have, longer operating histories, greater brand recognition, larger fulfillment
infrastructures, greater technical capabilities, significantly greater financial, marketing and other resources and larger customer bases than we do, allowing our
competitors to derive greater net sales and profits from their existing customer base, acquire customers at lower costs or respond more quickly than we can to new
or emerging technologies and changes in consumer preferences or habits. Our competitors may engage in more extensive research and development efforts,
undertake more far-reaching marketing campaigns and adopt more aggressive pricing policies (including but not limited to predatory pricing policies and the
provision of substantial discounts), allowing them to build larger customer bases or generate gross profit from their customer
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bases more effectively than we do. Current and future competitors may also make strategic acquisitions or establish cooperative relationships among themselves or
with others. If we fail to compete effectively, or are required to offer promotions and other incentives or adopt more aggressive pricing strategies, our operating
margins could decrease, which could materially adversely affect our business, financial condition and operating results.

Risks Related to Information Technology and Cybersecurity
We are subject to risks related to online payment methods.

We currently accept payments using a variety of methods, including credit card, debit card, PayPal and gift cards. As we offer new payment options to
subscribers, we may be subject to additional regulations, compliance requirements, fraud and other risks. For certain payment methods, we pay interchange and
other fees, which may increase over time and raise our operating costs and lower profitability. We are also subject to payment card association operating rules and
certification requirements, including the Payment Card Industry Data Security Standard and rules governing electronic funds transfers, which could change or be
reinterpreted to make it difficult or impossible for us to comply. Furthermore, as our business changes, we may be subject to different rules under existing
standards, which may require new assessments that involve costs above what we currently pay for compliance. In the future, as we offer new payment options to
subscribers, including by way of integrating emerging mobile and other payment methods, we may be subject to additional regulations, compliance requirements
and fraud. If we fail to comply with the rules or requirements of any provider of a payment method we accept, if the volume of fraud in our transactions limits or
terminates our rights to use payment methods we currently accept, or if a data breach occurs relating to our payment systems, we may, among other things, be
subject to fines or higher transaction fees and may lose, or face restrictions placed upon, our ability to accept credit card payments from subscribers or facilitate
other types of online payments. If any of these events were to occur, our business, financial condition, and results of operations could be materially adversely
affected.

We rely on software-as-a-service (“SaaS”) technologies from third parties.

We rely on SaaS technologies from third parties in order to operate critical functions of our business, including financial management services, credit card
processing, customer relationship management services, supply chain services and data storage services. If these services become unavailable due to extended
outages or interruptions or because they are no longer available on commercially reasonable terms or prices, or for any other reason, our expenses could increase,
our ability to manage our finances could be interrupted, our processes for managing sales of our offerings and supporting our customers could be impaired, our
ability to communicate with our suppliers could be weakened and our ability to access or save data stored to the cloud may be impaired until equivalent services, if
available, are identified, obtained and implemented. We are also subject to certain standard terms and conditions with these providers, who have broad discretion to
change their terms of service and other policies with respect to us, which may be unfavorable. Any failure to maintain successful partnerships with our SaaS
providers could impact our success and materially adversely affect our business, financial condition and results of operations.

Limitations on our use of “cookies” may impact our ability to cost-effectively acquire new customers.

Federal and state governmental authorities continue to evaluate the privacy implications inherent in the use of third-party “cookies” and other methods of
online tracking for behavioral advertising and other purposes. The U.S. government has enacted, or has considered or is considering legislation or regulations that
could significantly restrict the ability of companies and individuals to engage in these activities, such as by regulating the level of consumer notice and consent
required before a company can employ cookies or other electronic tracking tools or the use of data gathered with such tools. Additionally, some providers of
consumer devices and web browsers have implemented, or announced plans to implement, means to make it easier for Internet users to prevent the placement of
cookies or to block other tracking technologies, which if widely adopted could result in making cookies and other methods of online tracking significantly less
effective. This regulation of the use of these cookies and other current online tracking and advertising practices or the loss of our ability to make effective use of
services that employ such technologies could limit our ability to acquire new customers on cost-effective terms, which could materially adversely affect our
business, financial condition, and results of operations.

We may be unable to maintain and scale our technology.

Our reputation and ability to acquire, retain and serve our customers depends on the reliable performance of our website and mobile application and our
underlying network infrastructure. As our subscriber and customer base and
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the amount of information shared on our website and mobile application continue to grow, we will need an increasing amount of network capacity and computing
power. The operation of these systems is complex and could result in operational failures. Interruptions or delays in these systems, whether due to system failures,
computer viruses, physical or electronic break-ins, undetected errors, design faults or other unexpected events or causes, could affect the security or availability of
our website and mobile application and prevent our customers from accessing our website and mobile application. If sustained or repeated, these performance
issues could reduce the attractiveness of our products and services. In addition, the costs and complexities involved in expanding and upgrading our systems may
prevent us from doing so in a timely manner and may prevent us from adequately meeting the demand placed on our systems. Any web or mobile platform
interruption or inadequacy that causes performance issues or interruptions in the availability of our website or mobile application could reduce consumer
satisfaction and result in a reduction in the number of customers using our products and services, which could have a material adverse effect on our business,
financial condition and results of operations.

Our disaster recovery arrangements may be insufficient.

The occurrence of a natural disaster, power loss, telecommunications failure, data loss, computer virus, an act of terrorism, cyberattack, vandalism or sabotage,
act of war or any similar event, or a decision to close the third-party data centers on which we normally operate or the facilities of any other third-party provider
without adequate notice or other unanticipated problems at these facilities could result in lengthy interruptions in the availability of our website and mobile
application. Cloud computing, in particular, is dependent upon having access to an Internet connection in order to retrieve data. If a natural disaster, pandemic (such
as the COVID-19 pandemic), blackout or other unforeseen event were to occur that disrupted our ability to obtain an Internet connection, we may experience a
slowdown or delay in our operations. While we have some limited disaster recovery arrangements in place, our preparations may not be adequate to account for
disasters or similar events that may occur in the future and may not effectively permit us to continue operating in the event of any problems with respect to our
systems or those of our third-party data centers or any other third-party facilities. Our disaster recovery and data redundancy plans may be inadequate, and our
business interruption insurance may not be sufficient to compensate us for the losses that could occur. If any such event were to occur to our business, our
operations could be impaired, which could have a material adverse effect on our business, financial condition, and results of operations.

The security of our and our partners’ computer networks and databases containing personal information may be compromised.

In the ordinary course of our business, we and our vendors collect, process, and store certain personal information and other data relating to individuals, such as
our subscribers, customers and employees, including subscriber and customer payment card information. We rely substantially on commercially available systems,
software, tools, and monitoring to provide security for our processing, transmission, and storage of personal information and other confidential information. We, or
our vendors, may suffer a data compromise from hackers or other unauthorized parties who gain access to personal information or other data, including payment
card data or confidential business information, which may not be discovered in a timely fashion. In addition, cyber-attacks such as ransomware attacks could lock
us out of our information systems and disrupt our operations. The techniques used to obtain unauthorized access or to sabotage systems change frequently and
generally are not identified until they are launched against a target, and we, and our vendors, may be unable to anticipate these techniques or to implement adequate
preventative measures. We may not have the resources or technical sophistication to anticipate or prevent rapidly evolving types of cyber-attacks. As our business
partners have moved to remote work in response to the COVID-19 pandemic, they may be more vulnerable to cyber-attacks. In addition, our vendors, or other third
parties with whom we do business may attempt to circumvent security measures in order to misappropriate personal information, confidential information, or other
data, or may inadvertently release or compromise such data. Compromise of our data security by third parties with whom we do business, failure to prevent or
mitigate the loss of personal or business information, and delays in detecting or providing prompt notice of any such compromise or loss may disrupt our
operations, damage our reputation, and subject us to litigation, government action, or other
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additional costs and liabilities that could materially adversely affect our business, financial condition, and operating results.

Risks Related to Our Intellectual Property

We may be unable to adequately protect our intellectual property rights.

We rely on trademark, copyright and patent law, trade secret protection, agreements and other methods with our employees and others to protect our proprietary
rights. Effective intellectual property protection may not be available in every country and the protection of our intellectual property rights may require significant
financial, managerial and operational expenditures. In addition, our efforts may not prevent third parties from infringing or misappropriating our intellectual
property rights and any of our intellectual property rights could be challenged by others or invalidated through administrative processes or litigation. Our patent and
trademark applications may never be granted and the process of obtaining patent protection is expensive and time-consuming. We may be unable to prosecute all
necessary or desirable patent applications at a reasonable cost or in a timely manner. Even if issued, these patents may not adequately protect our intellectual
property, as the legal standards relating to the validity, enforceability and scope of patent protection are uncertain. In addition, others may independently develop or
otherwise acquire equivalent or superior technology. Our confidentiality agreements may not effectively prevent disclosure of our proprietary information,
technologies and processes and may not provide an adequate remedy in the event of unauthorized disclosure of such information. We might be required to spend
significant resources to monitor and protect our intellectual property rights and we may be unable to discover or determine the extent of any infringement,
misappropriation or other violation of our intellectual property rights and other proprietary rights. Failure to protect our intellectual property rights or costs
associated with such protection could have a material adverse effect on our business, financial condition, and results of operations.

We may be subject to intellectual property infiringement claims or other allegations.

Third parties have from time to time claimed, and may claim in the future, that we have infringed their intellectual property rights. These claims, whether
meritorious or not, could be time-consuming, result in considerable litigation costs, result in injunctions against us or the payment of damages or royalties by us,
require significant amounts of management time or result in the diversion of significant operational resources and expensive changes to our business model. In
addition, we may be unable to obtain or utilize on terms that are favorable to us, or at all, licenses or other rights with respect to intellectual property we do not own.
These risks have been amplified by the increase in third parties whose sole or primary business is to assert such claims. Any payments we are required to make and
any injunctions against us could materially adversely affect our business, financial condition, and results of operations.

Risks Related to Government Regulation and Legal Proceedings

We are subject to federal and state and foreign laws and regulations relating to privacy, data protection, advertising and consumer protection.

We rely on a variety of marketing techniques, including email and social media marketing and postal mailings, which are subject to various federal and state
laws and regulations. A variety of federal and state laws and regulations also govern our collection, use, retention, sharing and security of consumer data,
particularly in the context of the online advertising that we rely on to attract new customers. These laws and regulations are constantly evolving and subject to
potentially differing interpretations, in particular from one jurisdiction to another, and may conflict with other laws and regulations. In addition, various federal and
state legislative and regulatory bodies, or self-regulatory organizations, may expand current laws or regulations, enact new laws or regulations or issue revised rules
or guidance regarding privacy, data protection, consumer protection, and advertising. For example, the State of California enacted the California Consumer Privacy
Act of 2018 (the “CCPA”), which requires companies that process information on California residents to make new disclosures to customers about the collection of
their data, use and sharing practices, and allow customers to opt out of certain data sharing with third parties and provide a new cause of action for data breaches.
Further, the California Privacy Rights Act (the “CPRA”) significantly amends the CCPA and imposes additional data protection obligations on companies doing
business in California, including additional consumer rights processes and opt outs for certain uses of sensitive data. It also creates a new California Privacy
Protection Agency specifically tasked to enforce the law, which could result in increased regulatory scrutiny of businesses in the areas of data protection and
security. Similar laws have been proposed in other states and at the
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federal level, and if passed, such laws may have potentially conflicting requirements that could make compliance challenging. Our practices and procedures to
comply with these laws and regulations may not always be effective, particularly as the legal landscape continues to evolve. In addition, some of our internal
processes are manual, which could result in employee error and internal compliance failures. Any failure, or perceived failure, to comply with our posted privacy
policies or with any federal or state privacy or consumer protection-related laws, regulations, industry self-regulatory principles, industry standards or codes of
conduct, regulatory guidance, orders to which we may be subject or other legal obligations relating to privacy or consumer protection could adversely affect our
reputation, brand and business, and may result in claims, liabilities, proceedings or actions against us by governmental entities, subscribers, customers, suppliers or
others, or may require us to change our operations and/or cease using certain data. Any such claims, proceedings or actions could further harm our reputation and
brand, force us to incur significant expenses in defense of such proceedings or actions, distract our management, increase our costs of doing business, result in a
loss of subscribers, customers and suppliers and result in the imposition of monetary penalties. We may also be contractually required to indemnify and hold
harmless third parties from the costs or consequences of our non-compliance with any laws, regulations or other legal obligations relating to privacy or consumer
protection or any inadvertent or unauthorized use or disclosure of data that we store or handle as part of operating our business. Any harm to our reputation or
brand, being subject of regulatory action and incurring related fees, distraction of our management and loss of customers or suppliers could have a material adverse
effect on our business, financial condition and results of operations.

We are subject to product safety, labor, or other laws.

The products we sell to our customers are subject to regulation by the Federal Consumer Product Safety Commission, the Federal Trade Commission, and
similar state and international regulatory authorities. As such, our products could be subject to recalls and other remedial actions. Product safety, labeling, and
licensing concerns may result in our voluntarily removing selected products from our inventory. Recalls or voluntary removal of products can result in, among other
things, lost sales, diverted resources, potential harm to our reputation, increased customer service costs and legal expenses. In addition, some of the merchandise we
sell may expose us to product liability claims, litigation or regulatory actions. Although we maintain liability insurance, we cannot be certain that our coverage will
be adequate for liabilities actually incurred or that insurance will continue to be available to us on economically reasonable terms or at all. In addition, some of our
agreements with our vendors may not indemnify us from product liability for a particular vendor’s merchandise or our vendors may not have sufficient resources or
insurance to satisfy their indemnity and defense obligations. In addition, failure of our vendors to comply with applicable laws and regulations and contractual
requirements could lead to litigation against us, resulting in increased legal expenses. Furthermore, the failure of any vendors to provide safe and humane factory
conditions at their facilities could damage our reputation with our customers and result in legal claims against us. Our international relationships also require us to
overcome logistical and other challenges based on differing languages, cultures, legal and regulatory schemes and time zones. Foreign labor laws, standards and
customs may vary greatly from those in the U.S. The U.S. or foreign countries could enact legislation or impose regulations, including unfavorable labor
regulations, tax policies or economic sanctions that could have an adverse impact on our ability to conduct our business in the countries in which we have
relationships. The difficulties inherent in complying with labor, safety and other laws, or consequences resulting from any failure to comply with those laws could
result in increased costs, disruptions in our relationships with our vendors, and harm to our brand and reputation, which could have a material adverse effect on our
business, financial condition and results of operations.

We are subject to extensive governmental regulation.

We are subject to a broad range of federal, state, local, and foreign laws and regulations intended to protect public and worker health and safety, natural
resources and the environment. Our operations, including our manufacturing partners, are subject to regulation by the Occupational Safety and Health
Administration, the Food and Drug Administration, the Department of Agriculture and by various other federal, state, local and foreign authorities regarding the
processing, packaging, storage, distribution, advertising, labeling and export of our products, including food safety standards. In addition, we and our
manufacturing partners are subject to additional regulatory requirements, including environmental, health and safety laws and regulations administered by the U.S.
Environmental Protection Agency, state, local and foreign environmental, health and safety legislative and regulatory authorities and the National Labor Relations
Board, covering such areas as discharges and emissions to air and water, the use, management, disposal and remediation of, and human exposure to, hazardous
materials and
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wastes, and public and worker health and safety. Violations of, or liability under, any of these laws and regulations may result in administrative, civil or criminal
fines, penalties or sanctions against us, revocation or modification of applicable permits, licenses or authorizations, environmental, health and safety investigations
or remedial activities, voluntary or involuntary product recalls, warning or untitled letters or cease and desist orders against operations that are not in compliance,
among other things. Such laws and regulations generally have become more stringent over time and may become more so in the future, and we may incur (directly,
or indirectly through our manufacturing partners) material costs to comply with current or future laws and regulations or in any required product recalls. Complying
with the current laws and regulations, and potential future changes to these laws and regulations, or failing to comply with these laws and regulations, could impose
significant limitations and/or require changes to our business, which may involve substantial expenses, make our business more costly and less efficient to conduct,
and compromise our growth strategy, which could have a material adverse effect on our business, financial condition and results of operations.

We may be adversely affected by changes in tax laws, rules or regulations.

Existing tax laws, rules or regulations are subject to interpretation by tax authorities or amendment, repeal, or new enactments. For example, the 2018 U.S.
Supreme Court decision in South Dakota v. Wayfair, Inc. required us to collect sales tax in many jurisdictions despite our lack of a physical presence in such
jurisdictions. Also, the 2017 Tax Cuts and Jobs Act may limit our ability to use our substantial net operating losses to offset potential future taxable income, which
is further dependent upon by our ability to generate taxable income before the expiration dates of the net operating losses, and we cannot predict with certainty
when, or whether, we will generate sufficient taxable income to use all of our net operating losses. We are currently monitoring changes in the tax landscape,
however, it is difficult to predict whether such changes could materially adversely affect our financial condition and results of operations.

Future litigation could have a material adverse effect on our business.

Lawsuits and other administrative, regulatory, or legal proceedings that may arise in the course of our operations can involve substantial costs, including the
costs associated with investigation, litigation and possible settlement, judgment, penalty or fine. In addition, the stock market has recently experienced extreme
price and volume fluctuations and companies have experienced fluctuations in their stock prices that have often been unrelated or disproportionate to their operating
results. Under these circumstances, stockholders may sometimes institute securities class action litigation against such companies. Any litigation or other
administrative, regulatory, or legal proceedings against us could result in substantial costs, and divert management’s attention and resources. Although we generally
maintain insurance to mitigate certain costs, there can be no assurance that costs associated with lawsuits or other legal proceedings will not exceed the limits of our
insurance policies. Moreover, we may be unable to continue to maintain our existing insurance at a reasonable cost, if at all, or to secure additional coverage, which
may result in costs associated with lawsuits and other legal proceedings being uninsured. Our business, financial condition and results of operations could be
materially adversely affected if fees associated with lawsuits or other legal proceedings or a judgment, penalty or fine is not fully or is only partially covered by
insurance.

General Risk Related to Our Business

We have identified material weaknesses in our internal controls over financial reporting.

A material weakness is a deficiency, or combination of deficiencies, in internal control over financial reporting, such that there is a reasonable possibility that a
material misstatement of the annual or interim financial statements will not be prevented or detected on a timely basis.

In the course of preparing our financial statements for fiscal year 2022, our management identified material weaknesses in our internal control over financial
reporting. These material weaknesses include: (i) the insufficient review of account reconciliations for certain account balances; (ii) the lack of formalized processes
and controls around inventory management; (iii) the improper accounting for the review of complex or non-routine transactions; and (iv) the lack of effective
internal controls around change management and those internal controls that would restrict access to financial systems to appropriate users and ensure that
appropriate segregation of duties is maintained. Specifically, certain change management controls were not adhered to, and certain personnel had access to financial
applications, programs and data beyond that needed to perform their individual job responsibilities and without independent monitoring. In addition, certain
financial personnel had incompatible duties which allowed for the creation, review and processing of certain financial data without independent review and
authorization. The
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material weakness set forth in this (iv) affects substantially all financial statement accounts. We will not be able to fully remediate these material weaknesses until
the appropriate steps have been completed and have been operating effectively for a sufficient period of time, see “Item 4 - Controls and Procedures.”

Further weaknesses in our disclosure controls and internal control over financial reporting may be discovered in the future. Failing to develop or maintain
effective disclosure controls and internal control over financial reporting could cause us to fail to meet our reporting obligations, may result in a misstatement of our
financial statements or cause investors to lose confidence in us, which could have a material adverse effect on our business, financial condition or results of
operations.

Our estimates or judgments relating to our critical accounting policies could prove to be incorrect.

We prepare our financial statements in accordance with U.S. GAAP, which requires our management to make estimates, judgments, and assumptions that affect
the amounts reported in our consolidated financial statements and accompanying notes. We base our estimates on historical experience and on various other
assumptions that we believe to be reasonable under the circumstances, see “Management’s Discussion and Analysis of Financial Condition and Results of
Operations.” The results of these estimates form the basis for making judgments about the carrying values of assets, liabilities, and equity as of the date of the
financial statements, and the amount of revenue and expenses, during the periods presented, that are not readily apparent from other sources. Significant
assumptions and estimates used in preparing our consolidated financial statements include those related to determination of fair value of our inventory reserves,
common stock and warrants, stock-based compensation and the valuation of embedded derivatives. If our assumptions change or if actual circumstances differ from
those in our assumptions, our operating results could fall below the expectations of industry or financial analysts and investors, resulting in a decline in the trading
price of our common stock.

We may be unable to accurately forecast our revenue and appropriately plan for our expenses in the future.

Revenue is difficult to forecast with certainty because it depends on a number of factors, some of which are outside of our control, including the volume,
timing, and type of orders we receive and increased third party costs or transportation and freight costs. Many of these factors are uncertain and are likely to
fluctuate significantly from period to period. We base our expense levels and investment plans on our estimates of revenues and gross margins, and many of our
expenses, such as office leases, manufacturing costs and personnel costs, will be relatively fixed in the short term and will increase as we continue to make
investments in our business and hire additional personnel. If our revenue forecasts do not cover our planned operating expenses, our business and future operating
results will be materially adversely affected.

The requirements of being a public company may strain our resources and divert management’s attention.

We are subject to the reporting requirements of the Exchange Act, the Sarbanes-Oxley Act and any rules promulgated thereunder, as well as the rules of New
York Stock Exchange (“NYSE”). The requirements of these rules and regulations increase our legal and financial compliance costs, make some activities more
difficult, time-consuming or costly and increase demand on our systems and resources. The Sarbanes-Oxley Act requires, among other things, that we maintain
effective disclosure controls and procedures and internal controls for financial reporting. In order to maintain and, if required, improve our disclosure controls and
procedures and internal control over financial reporting to meet this standard, significant resources and management oversight are required, and, as a result,
management’s attention may be diverted from other business concerns. Additionally, these rules and regulations make it more difficult and more expensive for us to
obtain director and officer liability insurance. We may be required to accept reduced coverage or incur substantially higher costs to obtain coverage. The increased
costs of compliance with public company reporting requirements and our potential failure to satisfy these requirements could materially adversely affect our
business, financial condition or results of operations.

Certain of our key performance indicators are subject to inherent challenges in measurement, and real or perceived inaccuracies.

We track certain key performance indicators, including metrics such as active subscriptions, average monthly subscription churn, new subscriptions and
customer acquisition costs, with internal systems and tools. Estimates or similar metrics published by third parties may differ from our reported key performance
indications, due to differences in sources, methodologies, or assumptions. For example, we rely on third-party marketing analytics systems to identify marketing
spend by channel, which we then reconcile across a number of systems. In addition,
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we rely on third-party warehouse and fulfillment providers to communicate the receiving and shipping information that drives active customer count and related
data. Our internal systems and tools have a number of limitations, and our methodologies for tracking these metrics may change over time, which could result in
unexpected changes to our key performance indicators, including the metrics or estimates that we publicly disclose. While these metrics or estimates are based on
what we believe to be reasonable estimates for the applicable period of measurement, there are inherent challenges in measuring our key performance indicators.
Some of these challenges include manual reconciliation of information provided by different input systems, resulting in undetected errors. If our key performance
indicators are not accurate representations of our business, or if investors do not perceive our key performance indicators to be accurate, or if we discover material
inaccuracies with respect to these numbers, our reputation may be significantly harmed, which could have a material adverse effect on our business, financial
condition and results of operations.

We have a history of losses and we may be unable to achieve or sustain profitability.

We expect our operating expenses to increase over the next several years as we increase our advertising, expand into new markets, expand our offerings, hire
additional personnel, incur additional expenses related to being a public company and continue to develop features on our website and mobile applications. In
particular, we intend to continue to invest substantial resources to grow and diversify our product offerings and in marketing to acquire new customers. Our
operating expenses may also be adversely impacted by increased costs and delays in launching in new markets and expanding fulfillment center capacity, in
particular as a result of the COVID-19 pandemic and other macro-economic conditions. Our future growth and operating performance must eventually offset our
operating losses or we may not be able to achieve or sustain profitability.

We may fail to manage or integrate acquisitions of, or investments in, new or complementary businesses, facilities, technologies or products, or through
strategic alliances.

From time to time, we may consider opportunities to acquire or make investments in complementary businesses, facilities, technologies, offerings, or products,
or enter into strategic alliances, in order to enhance our capabilities, expand our outsourcing and supplier network, complement our current products or expand the
breadth of our offerings. Acquisitions, investments and other strategic alliances involve numerous risks, including: problems integrating the acquired business,
facilities, technologies, subscribers, customers, partners or products, issues maintaining uniform standards, procedures, controls and policies; unanticipated costs;
diversion of management’s attention from our existing business; adverse effects on existing business relationships with suppliers, manufacturing partners, and retail
partners; challenges with entering new markets in which we may have limited or no experience; potential loss of key employees of acquired businesses; and
increased legal, accounting and compliance costs. Failure to integrate acquired businesses, facilities, technologies and products effectively could materially and
adversely affect our business, financial condition, and results of operations.

Our operating flexibility may be limited by our credit facilities and debt instruments.

Our revolving credit facility and the indenture governing our 2025 Convertible Notes both limit our ability to, among other things: incur or guarantee additional
debt; make certain investments and acquisitions; incur certain liens or permit them to exist; enter into certain types of transactions with affiliates; merge or
consolidate with another company; and transfer, sell or otherwise dispose of assets, including our cash. In addition, if our stock price does not meet the conversion
price of the 2025 Convertible Notes, then we will have to repay the principal of the 2025 Convertible Notes in cash, which we may not have available. Our
revolving credit facility also contains covenants requiring us to satisfy certain financial covenants. These limitations, requirements and costs may affect our ability
to obtain future financing, pursue attractive business opportunities, maintain flexibility in planning for, and reacting to, changes in business conditions, which could
have a material adverse effect on our business, financial condition, and results of operations.

We may not be able to raise the capital we need to grow our business.

In the future, we could be required to raise capital through public or private financing or other arrangements. Such financing may not be available on
acceptable terms, or at all, and our failure to raise capital when needed could harm our business. We may sell common stock, convertible securities and other equity
securities in one or more transactions at prices and in a manner as we may determine from time to time. If we sell any such securities in subsequent transactions,
investors in our common stock may be materially diluted. New investors in such subsequent transactions could gain rights, preferences and privileges senior to
those of holders of our common stock.
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Debt financing, if available, may involve restrictive covenants and could reduce our operational flexibility or profitability. If we cannot raise funds on acceptable
terms, we may be forced to raise funds on undesirable terms, or our business may contract or we may be unable to grow our business or respond to competitive
pressures, any of which could have a material adverse effect on our business, financial condition, and results of operations.

Risks Relating to Ownership of OQur Common Stock

Our stock price may be volatile or decline regardless of our operating performance.

The market price of our common stock may fluctuate significantly or decline in response to numerous factors, many of which are beyond our control,
including: actual or anticipated fluctuations in our revenue and results of operations; financial projections we may provide to the public, any changes in these
projections or our failure to meet these projections; failure of securities analysts to maintain coverage of BARK, changes in financial estimates or ratings by any
securities analysts who follow BARK or our failure to meet the estimates or the expectations of investors; announcements by us or our competitors of significant
acquisitions, strategic partnerships, joint ventures, or capital commitments; changes in operating performance and stock market valuations of other retail or
technology companies generally, or those in our industry in particular; price and volume fluctuations in the overall stock market, including as a result of trends in
the economy as a whole; trading volume of our common stock; the inclusion, exclusion or removal of our common stock from any indices; changes in members of
our Board or management; transactions in our common stock by directors, officers, affiliates and other major investors; lawsuits threatened or filed against us;
changes in laws or regulations applicable to our business; changes in our capital structure, such as future issuances of debt or equity securities; short sales, hedging
and other derivative transactions involving our capital stock; general economic conditions in the U.S. or global markets; other events or factors, including those
resulting from the COVID-19 pandemic; war, such as in the war in the Ukraine; incidents of terrorism or responses to these events; and the other factors described
in this “Risk Factors” section.

An active trading market for our common stock may not be sustained.

Our common stock is listed on the NYSE under the symbol “BARK.” An active trading market for our common stock may not be sustained. Accordingly, there
may not be a liquid trading market in which to sell your shares of our common stock when desired or at acceptable prices.

Sales of shares by existing stockholders may cause our stock price to decline.

If our existing stockholders sell or indicate an intention to sell substantial amounts of our common stock in the public market, the trading price of our common
stock could decline. In addition, shares underlying any outstanding options and restricted stock units will become eligible for sale if exercised or settled, as
applicable, and to the extent permitted by the provisions of various vesting agreements and Rule 144 of the Securities Act. All the shares of common stock subject
to stock options outstanding and reserved for issuance under our equity incentive plans have been registered on Form S-8 under the Securities Act and such shares
are eligible for sale in the public markets, subject to Rule 144 limitations applicable to affiliates. If these additional shares are sold, or if it is perceived that they will
be sold in the public market, the trading price of our common stock could decline.

Securities or industry analysts may not publish accurate or favorable research about BARK.

The trading market for our common stock is influenced in part by the research and reports that securities or industry analysts may publish about us, our
business, our market, or our competitors. If one or more of the analysts initiate research with an unfavorable rating or downgrade our common stock, provide a
more favorable recommendation about our competitors, or publish inaccurate or unfavorable research about our business, the price of our common stock could
decline.

Our certificate of incorporation may prevent us from receiving the benefit of certain corporate opportunities.

The “corporate opportunity” doctrine provides that corporate fiduciaries, as part of their duty of loyalty to the corporation and its stockholders, may not take for
themselves an opportunity that in fairness should belong to the corporation. Section 122(17) of the DGCL, however, expressly permits a Delaware corporation to
renounce in its certificate of incorporation any interest or expectancy of the corporation in, or in being offered an opportunity to participate in, specified business
opportunities or specified classes or categories of business opportunities that are presented to the corporation or its officers, directors or stockholders. Article
THIRTEENTH of our certificate of incorporation provides that doctrine of corporate opportunity shall not apply with respect to us or any of our officers
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or directors, or any of their respective affiliates. As a result, we may be not be offered certain corporate opportunities which could be beneficial to our company and
our stockholders. While it is difficult at this time to predict how this provision may adversely impact our stockholders, it is possible that we could not be offered the
opportunity to participate in a future transaction that might have resulted in a financial benefit to us, which could, in turn, result in a material adverse effect on our
business, financial condition, results of operations, or prospects.

Delaware law, our certificate of incorporation and bylaws may impede a merger, tender offer, or proxy contest.

Our certificate of incorporation and amended and restated bylaws contain provisions that could depress the trading price of our common stock by impeding a
change in control of BARK or changes in our management that our stockholders may deem advantageous. These provisions include: a classified board; removal of
directors only for cause or a super majority vote; super majority vote required to amend certain provisions of our certificate of incorporation and any provisions of
our bylaws; issuance of “blank check” preferred stock authorized; stockholders may not call special stockholder meetings; stockholder action by written consent
prohibited; indemnification of our director and officers; Board is expressly authorized to make, alter, or repeal our bylaws; and advance notice requirements for
nominations for election to our Board or for proposing matters that can be acted upon by stockholders at annual stockholder meetings.

Substantially all disputes between BARK and our stockholders are subject to exclusive forum provisions.

Our certificate of incorporation provides that, unless we consent in writing to the selection of an alternative forum, the Court of Chancery of the State of
Delaware is the exclusive forum for any derivative action or proceeding brought on our behalf, any action asserting a breach of fiduciary duty, any action asserting
a claim against us arising pursuant to the Delaware General Corporation Law, our certificate of incorporation or our bylaws or any action asserting a claim against
us that is governed by the internal affairs doctrine. Any person or entity purchasing or otherwise acquiring any interest in any of our securities shall be deemed to
have notice of and consented to these provisions. These exclusive-forum provisions may limit a stockholder’s ability to bring a claim in a judicial forum of its
choosing for disputes with us or our directors, officers or other employees, which may discourage lawsuits against us and our directors, officers and other
employees. This choice of forum provision does not preclude or contract the scope of exclusive federal or concurrent jurisdiction for any actions brought under the
Securities Act or the Exchange Act. Accordingly, our exclusive forum provision will not relieve us of our duties to comply with the federal securities laws and the
rules and regulations thereunder, and our stockholders will not be deemed to have waived our compliance with these laws, rules and regulations.

We do not intend to pay dividends for the foreseeable future.

We currently intend to retain any future earnings to finance the operation and expansion of our business and we do not expect to declare or pay any dividends
in the foreseeable future. Moreover, the terms of our revolving credit facility may restrict our ability to pay dividends, and any additional debt we may incur in the
future may include similar restrictions. As a result, stockholders must rely on sales of their common stock after price appreciation as the only way to realize any
future gains on their investment.

Ownership of our stock is concentrated among our current officers, directors and their respective affiliates.

Our existing executive officers, directors and their respective affiliates, together as a group, beneficially own a significant amount of the outstanding of our
common stock. This group, if it acts together, could have the ability to influence matters requiring stockholder approval, including the election of directors,
amendment of our certificate of incorporation and approval of significant corporate transactions. As a result, this group could, for example, delay or prevent a
change in control of BARK and the approval of certain transactions.

We may issue additional shares of common stock or other equity securities, which would dilute your ownership interests and could depress the market price of
our common stock.

We currently have options, RSUs and warrants outstanding that are convertible into shares of our common stock. In addition, our 2025 Convertible Notes are
convertible based on outstanding principal balance and accrued interest. We also have the ability to issue equity awards that are convertible into shares of our
common stock under our 2021 Equity Incentive Plan and under our Employee Stock Purchase Plan, see Note 5, “Debt”, and Note 6, “Stock-Based Compensation
Plans”, to our condensed consolidated financial statements set forth in this quarterly report on Form 10-Q. We may issue additional shares of common stock or
other equity securities of equal or senior rank in the future in connection with, among other things, future acquisitions or repayment of outstanding
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indebtedness, without stockholder approval, in a number of circumstances. Our issuance of additional shares of common stock or other equity securities of equal or
senior rank would dilute our existing shareholders and may cause the market price of our common stock to decline.

Risks Related to the 2025 Convertible Notes

Our obligation to redeem the 2025 Convertible Notes may not protect holders.

Our obligation to offer to redeem the 2025 Convertible Notes upon the occurrence of a fundamental change will be triggered only by certain specified
transactions. The term “fundamental change” is limited to certain specified transactions and may not include other events that might adversely affect our financial
condition or the market value of the 2025 Convertible Notes or our common stock. Our obligation to offer to redeem the new notes upon a fundamental change
would not necessarily afford holders of the 2025 Convertible Notes protection in the event of a highly leveraged transaction, reorganization, merger or similar
transaction involving us.

There is no existing public trading market for the 2025 Convertible Notes.

No market for the 2025 Convertible Notes exists and may not develop. Even if a market develops, it may not persist. We do not intend to apply for listing of the
2025 Convertible Notes on any securities exchange or other market. The liquidity of any trading market and the trading price of the 2025 Convertible Notes may be
adversely affected by changes in our financial performance or prospects and by changes in the financial performance of or prospects for companies in our industry
generally.

ITEM 2. UNREGISTERED SALES OF EQUITY SECURITIES AND USE OF PROCEEDS
Not applicable.
ITEM 3. DEFAULTS UPON SENIOR SECURITIES
None.
ITEM 4. MINE SAFETY DISCLOSURES
Not applicable.
ITEM 5. OTHER INFORMATION
None.
ITEM 6. EXHIBITS

The following exhibits are filed as part of, or incorporated by reference into, this Quarterly Report on Form 10-Q.
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Incorporated by Reference

Filed or
Furnished
No. Description of Exhibit Herewith Form File No. Date Filed
31.1 Certification of Principal Executive Officer Pursuant to Securities Exchange Act X
Rules 13a-14(a) and 15(d)-14(a),as adopted pursuant to Section 302 of the
Sarbanes-Oxley Act of 2002
31.2 Certification of Principal Financial Officer Pursuant to Securities Exchange Act X
Rules 13a-14(a) and 15(d)-14(a),as adopted pursuant to Section 302 of the
Sarbanes-Oxley Act of 2002
313 Certification of Principal Accounting Officer Pursuant to Securities Exchange Act X
Rules 13a-14(a) and 15(d)-14(a), as adopted pursuant to Section 302 of the
Sarbanes-Oxley Act of 2002
32.1% Certification of Principal Executive Officer Pursuant to 18 U.S.C. Section 1350 X
as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002
32.2% Certification of Principal Financial Officer Pursuant to 18 U.S.C. Section 1350, as X
adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002
32.3% Certification of Principal Accounting Officer Pursuant to 18 U.S.C. Section 1350 X
as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002
101.INS XBRL Instance Document X
101.SCH XBRL Taxonomy Extension Schema Document
101.CAL XBRL Taxonomy Extension Calculation Linkbase Document X
101.DEF XBRL Taxonomy Extension Definition Linkbase Document X
101.LAB XBRL Taxonomy Extension Label Linkbase Document X
101.PRE XBRL Taxonomy Extension Presentation Linkbase Document X
104 Cover Page Interactive Data File (formatted as Inline XBRL and contained in

*

Exhibit 101)

The certifications attached as Exhibit 32.1 and 32.2 that accompany this Quarterly
Report on Form 10-Q are not deemed filed with the Securities and Exchange
Commission and are not to be incorporated by reference into any filing of BARK,
Inc. under the Securities Act of 1933, as amended, or the Securities Exchange Act
of 1934, as amended, whether made before or after the date of this Quarterly Report
on Form 10-Q, irrespective of any general incorporation language contained in such
filing.
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
thereunto duly authorized.

BARK, Inc.

November 09, 2022 /s/ Matt Meeker

Matt Meeker
Chief Executive Officer
(Principal Executive Officer)

BARK, Inc.

November 09, 2022 /s/ Howard Yeaton
Howard Yeaton

Interim Chief Financial Officer
(Principal Financial Officer)

BARK, Inc.

November 09, 2022 /s/ Kevin Eyerman

Kevin Eyerman
Vice President of Accounting, Controller
(Principal Accounting Officer)

58



EXHIBIT 31.1

CERTIFICATION
PURSUANT TO RULES 13a-14(a) AND 15d-14(a)
UNDER THE SECURITIES EXCHANGE ACT OF 1934, AS ADOPTED PURSUANT TO
SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Matt Meeker, certify that:

1.

5.

I have reviewed this quarterly report on Form 10-Q for the quarter ended September 30, 2022 of BARK, Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the financial
condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange
Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the
registrant and have:

Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared,;

Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external
purposes in accordance with generally accepted accounting principles;

Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent
fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially
affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officers and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably
likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b. Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control

over financial reporting.



November 09, 2022 /s/ Matt Meeker

Matt Meeker
Chief Executive Officer
(Principal Executive Officer)



EXHIBIT 31.2

CERTIFICATION
PURSUANT TO RULES 13a-14(a) AND 15d-14(a)
UNDER THE SECURITIES EXCHANGE ACT OF 1934, AS ADOPTED PURSUANT TO
SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

1, Howard Yeaton, certify that:

1.

5.

I have reviewed this quarterly report on Form 10-Q for the quarter ended September 30, 2022 of BARK, Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the financial
condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange
Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the
registrant and have:

a. Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

b. Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external
purposes in accordance with generally accepted accounting principles;

c. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d. Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent
fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially
affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officers and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a. All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably
likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b. Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control
over financial reporting.



November 09, 2022 /s/ Howard Yeaton

Howard Yeaton
Interim Chief Financial Officer
(Principal Financial Officer)



EXHIBIT 31.3

CERTIFICATION
PURSUANT TO RULES 13a-14(a) AND 15d-14(a)
UNDER THE SECURITIES EXCHANGE ACT OF 1934, AS ADOPTED PURSUANT TO
SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Kevin Eyerman, certify that:

1.

S.

I have reviewed this quarterly report on Form 10-Q for the quarter ended September 30, 2022 of BARK, Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the financial
condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange
Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the
registrant and have:

Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared,;

Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external
purposes in accordance with generally accepted accounting principles;

Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent
fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially
affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officers and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably
likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b. Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control

over financial reporting.



November 09, 2022 /s/ Kevin Eyerman

Kevin Eyerman
Vice President of Accounting, Controller
(Principal Accounting Officer)



EXHIBIT 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with this quarterly report on Form 10-Q of BARK, Inc. (the “Company”) for the quarter ended September 30, 2022, as
filed with the Securities and Exchange Commission on the date hereof (the “Report™), I, Matt Meeker, Chief Executive Officer of the

Company, certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that, to
my knowledge:

(1) the Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

(2) the information contained in the Report fairly presents, in all material respects, the financial condition and results of operations
of the Company for the period covered by the Report.

November 09, 2022 /s/ Matt Meeker
Matt Mecker
Chief Executive Officer
(Principal Executive Officer)




EXHIBIT 32.2

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with this quarterly report on Form 10-Q of BARK, Inc. (the “Company”) for the quarter ended September 30, 2022, as
filed with the Securities and Exchange Commission on the date hereof (the “Report”), I, Howard Yeaton, Chief Financial Officer of the
Company, certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that, to

my knowledge:
(1) the Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

(2) the information contained in the Report fairly presents, in all material respects, the financial condition and results of operations
of the Company for the period covered by the Report.

November 09, 2022 /s/ Howard Yeaton

Howard Yeaton
Interim Chief Financial Officer
(Principal Financial Officer)



EXHIBIT 32.3

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with this quarterly report on Form 10-Q of BARK, Inc. (the “Company”) for the quarter ended September 30, 2022, as
filed with the Securities and Exchange Commission on the date hereof (the “Report”), I, Kevin Eyerman, Principal Accounting Officer,

certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that, to my
knowledge:

(1) the Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

(2) the information contained in the Report fairly presents, in all material respects, the financial condition and results of operations
of the Company for the period covered by the Report.

November 09, 2022 /s/ Kevin Eyerman

Kevin Eyerman
Vice President of Accounting, Controller
(Principal Accounting Officer)



