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Current Price (10/13/26) $0.38 

Valuation $4.50 

 
OUTLOOK 

 
SUMMARY DATA 

 

Risk Level Above Average 

Type of Stock Small-Growth 
Industry Health Care 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Cosmos is a vertically integrated healthcare group 
with a portfolio that spans pharmaceutical and 
nutraceutical brands, pharmaceutical distribution, 
proprietary and contract manufacturing as well as an 
emerging set of technology- and services-oriented 
assets. 
 
Cosmos Health announced initial sales results from 
their recently introduced US subscription business.  
Initial signs are extremely encouraging and show 
accelerating growth prospects.    

52-Week High $1.25 
52-Week Low $0.17 
One-Year Return (%) -65.03 
Beta 4.69 
Average Daily Volume (sh) 4,217,964 
  
Shares Outstanding (mil) 101 
Market Capitalization ($mil) $39 
Short Interest Ratio (days) N/A 
Institutional Ownership (%) 13 
Insider Ownership (%) 26 

  

Annual Cash Dividend  $0.00 
Dividend Yield (%)  0.00 
  
5-Yr. Historical Growth Rates  
    Sales (%) N/A 
    Earnings Per Share (%) N/A 
    Dividend (%)   N/A 
  

P/E using TTM EPS N/A 

P/E using 2026 Estimate N/A 

P/E using 2027 Estimate N/A 
  
Zacks Rank N/A 
  

ZACKS ESTIMATES 
 

Revenue  
(in millions of $) 

 Q1 Q2 Q3 Q4 Year 

 (Mar) (Jun) (Sep) (Dec) (Dec) 

2024 NA NA NA NA 54.4 A 

2025 13.7 A 14.7 A 17.1 A 19.7 A    65.3 A    

2026 17.9 A    19.0 A 17.3 E 44.9 E.    80.8 E    

2027 26.1 E    27.9 E 22.0 E 52.0 E 128.0 E 
  

Earnings per Share 
 

 Q1 Q2 Q3 Q4 Year 

 (Mar) (Jun) (Sep) (Dec) (Dec) 

2024 NA NA NA NA -1.17 A 

2025 -0.03 A -0.10 A -0.17 A -0.33 A    -0.63 A 

2026 -0.06 A    -0.10 A -0.06 E 0.06 A -0.22 E 

2027 0.00 E    0.01 E 0.03 E 0.03 E 0.07 E 
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COSM: More Evidence of Accelerating 
Growth 

COSM is a growing healthcare company that has a 

broad revenue base and an expanding 

pharmaceutical business. Using DCF analysis, we 

value COSM at $4.50 per share.  

Sponsored – Impartial - Comprehensive 
 

 Sponsored – Impartial - Comprehensive 
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     UPDATE 

 
Cosmos Health (NASDAQ: COSM) continues to demonstrate meaningful progress in transforming its 
business into a diversified, vertically integrated healthcare company with expanding international 
operations, proprietary consumer health products, and increasingly attractive recurring revenue 
opportunities. Two announcements released on October 13 and October 14 provide further evidence to 
us that management’s strategy to build a direct-to-consumer business in the United States is gaining 
traction at an impressive pace. The combination of accelerating daily sales, rapidly increasing 
subscription adoption, and expanding customer relationships suggests that Cosmos is developing a 
potentially significant new growth engine that could contribute meaningfully to revenue, profitability, and 
shareholder value. 
 
Cosmos Health operates across several complementary healthcare segments, including pharmaceutical 
distribution, contract manufacturing, proprietary nutraceuticals, and consumer health products. Through 
subsidiaries such as Cana Laboratories, SkyPharm, and CosmoFarm, the company has established an 
integrated infrastructure that provides manufacturing capabilities, established distribution networks, and 
opportunities to introduce higher-margin proprietary products. Its portfolio includes Sky Premium Life, 
Mediterranation, NOOR Collagen, and the innovative 18 Series of nutraceuticals. Management has 
increasingly focused on leveraging these capabilities to expand its presence in the large U.S. consumer 
wellness market, where direct sales and subscriptions offer the opportunity to establish stronger 
customer relationships and generate more predictable revenue. 
 
The company's October 13 announcement provides encouraging evidence of the success of this 
strategy. Cosmos reported that U.S. direct-to-consumer sales reached a record of more than $92,000 on 
October 11, while sales during the preceding 30 days totaled approximately $902,000. Perhaps more 
importantly, average daily sales exceeded $60,000 during the most recent 10-day period, approximately 
double the $30,000 daily average recorded over the full 30 days. This acceleration is evidence to us that 
the company's investment in brand awareness, digital marketing, and its online sales platform is 
beginning to produce meaningful results.  

 
At the latest 10-day sales pace, Cosmos would generate approximately $21.9 million in annualized U.S. 
direct-to-consumer sales, approaching management's previously announced objective of more than $23 
million in annual U.S. product revenue within 12 to 18 months. Although this annualized figure is an 
illustration rather than a revenue forecast, we believe the fact that the company is already approaching its 
stated target on a short-term run-rate basis is an encouraging indication of the potential of the U.S. 
strategy. Sustaining that momentum would make the U.S. market an increasingly important contributor to 
the company's overall growth. 
 
The October 14 announcement adds another important data point to this growth story by demonstrating 
the rapid adoption of the company's subscription business. Cosmos reported reaching 6,287 active U.S. 
subscriptions, substantially all of which were added since mid-September, despite the subscription model 
having been introduced only in July. Of the 10,881 online checkout orders tracked by its subscription 
management platform, 60.5% included a subscription, with adoption exceeding 75% in recent days. 
These figures indicate that customers are increasingly choosing recurring purchases rather than relying 
solely on individual transactions.  
 
Equally encouraging to us is the size of these subscriptions. Management reported that the company’s 
active subscriptions represented 12,408 subscription lines and 14,793 product units, averaging 
approximately 2.4 units per subscription. At standard renewal prices, the company's active subscriptions 
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carried an aggregate monthly value of approximately $920,000. This represents a potentially meaningful 
recurring revenue opportunity for a business that is still in the early stages of developing its U.S. 
subscription platform. We want to note that this figure is not recognized monthly revenue or a guaranteed 
revenue stream; actual results will depend on renewals, cancellations, and customer retention but we 
believe it illustrates the commercial potential of the subscriber base already established. 
 
We see the strategic significance of these developments as moving beyond the immediate sales figures. 
By selling directly to consumers, Cosmos gains greater control over pricing, marketing, and customer 
engagement while reducing its dependence on traditional distribution channels. Subscription 
relationships can increase customer lifetime value, improve revenue visibility, and create opportunities to 
introduce additional products to existing customers. As subscription volumes increase, the company may 
also benefit from operating leverage, spreading technology, marketing infrastructure, and administrative 
costs across a growing revenue base. 
 
These developments also reinforce the vision of CEO Greg Siokas and his management team. Rather 
than relying exclusively on its established pharmaceutical distribution and manufacturing operations, 
Cosmos is using those businesses as a foundation for a broader, technology-enabled consumer 
healthcare platform. The U.S. market provides an opportunity to demonstrate the model's effectiveness 
before potentially expanding it across additional proprietary brands and international markets. 
Management has also outlined plans for a more personalized subscription experience incorporating 
nutrition consultations and artificial intelligence, potentially strengthening customer engagement and 
encouraging repeat purchases.  
 
Importantly, the company's U.S. progress is occurring alongside broader operational growth. Cosmos 
recently reported preliminary revenue of $54.3 million for the first nine months of 2026, representing a 
19% increase over the comparable 2025 period, and reaffirmed its expectation that full-year revenue will 
exceed $90 million. The rapidly expanding U.S. business provides another potential source of growth as 
management works toward that objective.  
 
For investors in COSM, the October 13 and 14 announcements should be especially encouraging 
because they provide measurable evidence that management's expansion strategy is progressing 
beyond product launches and long-term projections into tangible commercial activity. The acceleration in 
direct-to-consumer sales demonstrates growing demand, while the rapid increase in subscriptions 
suggests an opportunity to turn initial purchases into recurring customer relationships. 
 
Although the subscription platform remains relatively young and its longer-term retention rates and 
profitability have yet to be established, the early results are very promising. Cosmos continues to 
demonstrate to us that its proprietary product portfolio, manufacturing capabilities, and digital distribution 
strategy can work together to support a more scalable business model. With accelerating U.S. sales, 
increasing subscription adoption, and opportunities to extend the platform across brands and markets, 
the latest announcements strengthen the positive investment case and provide additional evidence that 
management's vision for building a larger, more diversified, and potentially higher-margin global 
healthcare company is beginning to take shape and we urge investors to take a look at COSM at the 
beginning stages of this acceleration in growth. 
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      DISCLOSURES 

 
The following disclosures relate to relationships between Zacks Small-Cap Research (“Zacks SCR”), a division of Zacks Investment Research 
(“ZIR”), and the issuers covered by the Zacks SCR Analysts in the Small-Cap Universe. 
 
ANALYST DISCLOSURES 

I, Brad Sorensen, hereby certify that the view expressed in this research report accurately reflect my personal views about the subject securities 
and issuers. I also certify that no part of my compensation was, is, or will be, directly or indirectly, related to the recommendations or views 
expressed in this research report. I believe the information used for the creation of this report has been obtained from sources I considered to be 
reliable, but I can neither guarantee nor represent the completeness or accuracy of the information herewith. Such information and the opinions 
expressed are subject to change without notice. 
 

INVESTMENT BANKING AND FEES FOR SERVICES  

Zacks SCR does not provide investment banking services nor has it received compensation for investment banking services from the issuers of 
the securities covered in this report or article. 
Zacks SCR has received compensation from the issuer directly, from an investment manager, or from an investor relations consulting firm 
engaged by the issuer for providing non-investment banking services to this issuer and expects to receive additional compensation for such non-
investment banking services provided to this issuer. The non-investment banking services provided to the issuer includes the preparation of this 
report, investor relations services, investment software, financial database analysis, organization of non-deal road shows, and attendance fees 
for conferences sponsored or co-sponsored by Zacks SCR. The fees for these services vary on a per-client basis and are subject to the number 
and types of services contracted.  Fees typically range between ten thousand and fifty thousand dollars per annum. Details of fees paid by this 
issuer are available upon request. 
 

POLICY DISCLOSURES   

This report provides an objective valuation of the issuer today and expected valuations of the issuer at various future dates based on applying 
standard investment valuation methodologies to the revenue and EPS forecasts made by the SCR Analyst of the issuer’s business.  
SCR Analysts are restricted from holding or trading securities in the issuers that they cover. ZIR and Zacks SCR do not make a market in any 
security followed by SCR nor do they act as dealers in these securities.  Each Zacks SCR Analyst has full discretion over the valuation of the 
issuer included in this report based on his or her own due diligence.  SCR Analysts are paid based on the number of companies they cover. 
SCR Analyst compensation is not, was not, nor will be, directly or indirectly, related to the specific valuations or views expressed in any report or 
article. 
 

ADDITIONAL INFORMATION 

Additional information is available upon request. Zacks SCR reports and articles are based on data obtained from sources that it believes to be 
reliable, but are not guaranteed to be accurate nor do they purport to be complete. Because of individual financial or investment objectives 
and/or financial circumstances, this report or article should not be construed as advice designed to meet the particular investment needs of any 
investor. Investing involves risk. Any opinions expressed by Zacks SCR Analysts are subject to change without notice. Reports or articles or 
tweets are not to be construed as an offer or solicitation of an offer to buy or sell the securities herein mentioned. 
 

CANADIAN COVERAGE  

This research report is a product of Zacks SCR and prepared by a research analyst who is employed by or is a consultant to Zacks SCR. The 
research analyst preparing the research report is resident outside of Canada, and is not an associated person of any Canadian registered 
adviser and/or dealer. Therefore, the analyst is not subject to supervision by a Canadian registered adviser and/or dealer, and is not required to 
satisfy the regulatory licensing requirements of any Canadian provincial securities regulators, the Investment Industry Regulatory Organization of 
Canada and is not required to otherwise comply with Canadian rules or regulations. 

 


