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Current Price (2/19/2026) $6.81 

Valuation $10.00 

 
 
 

OUTLOOK 

SUMMARY DATA 
 

Risk Level Above Average 

Type of Stock Small Value 

Industry IT Services 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 

Mastech Digital, based outside Pittsburgh, PA is an IT 
staffing business with a data and analytics, consulting, 
and project management service serving blue-chip cus-
tomers in the US. The company trades below its peers 
and we expect stock price appreciation when the com-
pany returns to growth. Management has implemented 
a new focus on AI and hopes to profit by aiding clients in 
its implementation. It also plans to grow through acquisi-
tion.  

52-Week High $13.22 
52-Week Low $6.39 
One-Year Return (%) -48.4 
Beta 0.8 
Average Daily Volume (sh) 10,885 
  
Shares Outstanding (mil) 11.7 
Market Capitalization ($mil) $79.7 
Short Interest Ratio (days) 0.9 
Institutional Ownership (%) 18 
Insider Ownership (%) 43 

  

Annual Cash Dividend  $0.00 
Dividend Yield (%)  0.00 
  
5-Yr. Historical Growth Rates  
    Sales (%) -1.8 
    Earnings Per Share (%) -22.4 
    Dividend (%)   N/A 
  

P/E using TTM Non-GAAP EPS 9.5 

P/E using 2026 Estimate 5.8 

P/E using 2027 Estimate 5.1 
  
  

MHH: After Restructuring, Mastech Digital is 
Set to Increase AI Offerings in 2026 and Be-
yond 
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ZACKS ESTIMATES 
 

Revenue  
(In millions of US$) 

 Q1 Q2 Q3 Q4 Year 

 (Mar) (Jun) (Sep) (Dec) (Dec) 

2024 $47 A $50 A $52 A $51 A $199 A 

2025 $48 A $49 A $48 A $45 A $191 A 

2026 $43 E $44 E $48 E $50 E $188 E 

2027     $198 E  
 

Non-GAAP Earnings per Share 
 

 Q1 Q2 Q3 Q4 Year 

 (Mar) (Jun) (Sep) (Dec) (Dec) 

2024 $0.06 A $0.19 A $0.23 A $0.23 A $0.71 A 

2025 $0.06 A $0.15 A $0.29 A $0.21 A $0.72 A 

2026 $0.24 E $0.24 E $0.33 E $0.37 E $1.17 E 

2027     $1.34 E 

 

  

 
  

 
 
 

 
Based on an EV-to-sales ratio of 0.4x estimated 2026 
revenues, MHH stock could be worth approximately 
$10.00 per share. 
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WHAT’S NEW 

 
 

Mastech Digital Finishes a Year of Transition and Looks for Opportunities in AI Implementa-
tion 
 
Mastech reported $191 million in revenues for the year ending 2025 versus $199 million in 2024, down 3.8%. 
One reason is that the company has been specifically weeding out low-margin revenues and investing in 
services that are expected to yield higher profits going forward. As evidence, bill rates increased to $87.32 in 
the IT staffing business in Q4, so despite billable consultants being down 17%, revenues were only down 
7%. The bill rate in Q3 was $86.60. The number of billable consultants was down to 840 by the end of the 
year, and is now even lower at 819. This portends a weak Q1 for staffing. On the positive side, D&A has a 
good sales quarter with bookings of 11.3 million, up 37% year over year, compared to $6.1 million in Q3 and 
$5.8 million in Q2, which was half of the $11.7 million in Q1 2025; however, some of the Q2 bookings were 
pulled forward into Q1. 
 
It now has the one-time charges for severance and redundant finance and accounting behind it, and going 
forward, SG&A should be much reduced, improving profitability. The macro environment remains challeng-
ing, but the company is encouraged by the high level of renewals, stronger pricing, and stable margins. 
 
The Data & Analytics segment is leading the charge to bring AI into its main offerings. It is investing by bring-
ing on senior AI management and vertical-specific salespeople who can create the service offerings that will 
enable Mastech to give customers what they need to incorporate AI into their businesses. It is focusing on 
banking and finance, health services, and retail and consumer verticals, all of which are being rapidly dis-
rupted by AI, and need to act to avoid being left behind. As an example, the company is working with a major 
retailer that is having trouble being seen on major AI platforms. Mastech is helping them show up on An-
thropic and ChatGPT as these platforms drive more sales to consumers. Agentic AI threatens this industry 
as it shifts from search engines and inadequate search functions on websites and platforms such as Amazon 
and eBay. Mastech hopes to become known as a specialist in these verticals and be able to penetrate more 
accounts with its expertise.  

 
 

Revenues Were Again Down in Q4 as the Business Model Shift Continued 
 
In Q4 2025, Mastech generated total revenues of $45.5 million, down 10.4% from $50.7 million in Q4 2024. 
The IT staffing business was down 7% to $36.6 million versus $40.5 million a year ago, and down sequen-
tially from $40.6 million in Q3 2025. IT staffing was 83% of revenues, and it ended the quarter with 840 billa-
ble consultants compared to 1,008 the year before. By January, that number was down to 819. D&A declined 
to $7.8 million from $10.3 million in Q4 2024 (24.0%). Its revenues also declined sequentially.  
 
Total gross margin declined to 28.3% from 29.0% last year, when the company set record margins. Staffing’s 
gross margin at 23.9% was slightly improved from last year’s quarter of 23.8%. The increase was due to 
higher billing rates and better execution despite lower headcount. Data & Analytics’ gross margin increased 
to 49.8% from 49.5% a year ago. 

 
SG&A was $11.9 million compared to $14.7 million a year ago. Included in that number were $669,000 of 
severance and finance & accounting transition costs, while the third quarter of 2025 included $2.0 million of 
one-time costs. The fourth quarter of 2024 included $2.1 million of severance costs.  
 
Operating income was $1.0 million versus $65,000 last year.  Taking out one-time charges, operating income 
would have been $1.7 million. Other income was $372,000 compared to $260,000 a year ago. Taxes in the 
quarter were 407,000, compared to $28,000 last year. The tax rate for the full year of 2025 was 43% and is 
expected to be approximately 23-24% in 2026.  
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GAAP net income was $972,000 compared to $297,000 last year. On a non-GAAP basis, it was a profit of 
$2.5 million versus $2.8 million. Fully diluted GAAP earnings per share were $0.08 compared to $0.02 a year 
ago. On a non-GAAP basis, EPS was $0.21 compared to $0.23 a year ago. The diluted share count was 
11.8 million, down 368,000 shares from last year due to stock buybacks. 
 
 
Balance Sheet  
 
The company ended the year with $36.5 million in net cash ($3.09 per share), a quick ratio of 3.3, working 
capital of $47.5 million, and no debt. It currently has a borrowing availability of $19.9 million under its revolv-
ing credit facility.  
 
During the fourth quarter, 90,900 shares were bought back for $700,000 compared to 192,112 shares in Q3. 
For the full year, the company repurchased approximately $2.2 million worth of stock at an average price of 
$7.49 per share. The company announced that the Board of Directors authorized a new share repurchase 
program of up to $5 million, which shall remain open until the limit is reached or the board terminates the 
program. 
 
 

 
   
     KEY POINTS 

 
 
 Mastech Digital was solely an IT staffing company, but it entered the data and analytics business in 

2017 by buying InfoTrellis. It added to this business in Q4 2020 with the purchase of AmberLeaf. 
This business operates at a higher margin and is ultimately expected to be an increasingly bigger 
part of total sales. This math should lead to accelerating earnings growth as well as a higher valua-
tion for the stock. 
 

 Mastech plans to augment its internal growth with acquisitions in the data and analytics space to ex-
pand its capabilities. It has no debt and an increasing cash balance from internally generated cash 
flow, which leaves it with increasing debt capacity and cash to grow through acquisition. 

 
 In January 2024, the company hired strategic consultants to improve the business, and in January 

2025, it hired a new CEO, and in April 2025, a new CFO/COO. 
 

 Today, MHH trades at a fully diluted enterprise value of $44 million. This is 0.2 times its enterprise 
value to 2026 estimated sales, compared to its peers, who trade at 1.7 times.  

 
 
 
 

   
     OVERVIEW 
 
 
Mastech Digital is a minority-owned IT services company headquartered in Moon Township, PA, with US, 
Canada, and India offices. Additionally, it has domestic sales offices in Chicago, Boston, Orlando, Tampa, 
Dallas, Atlanta, Houston, Fremont, CA, and Toronto. Internationally, the company has a sales presence in 
Singapore, Ireland, and the UK, and it recruits and provides IT outsourcing through its locations in Noida and 
Chennai, India. On December 31, 2025, it had 1,488 employees, down from 1,816 at the end of 2024. Origi-
nally, it was the IT staffing business of iGATE Capital Corp., a public company that was sold to Capgemini in 
2015 for $4+ billion in cash. Mastech Digital had been previously spun off as a separate public company from 
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iGATE in 2008. Since then, it has also become a consultant, project manager, and VAR in data analytics, da-
ta management, and big data through acquisition. It reports the earnings of these two segments. IT staffing is 
still the largest part of the company, but the smaller and higher-margin data and analytics business should ul-
timately be an increasing percentage of total revenues going forward. This dynamic should result in contin-
ued accelerating margin expansion going forward, and this growth could result in an expansion of the stock’s 
P/E ratio. 

 
 

 
      VALUATION            
 
 
To value MHH, we are using comparable peer companies that staff technology people. The valuation for the 
group has decreased as the industry suffers and AI impacts the outlook. Their valuations average 1.7 times 
EV to estimated 2026 sales, versus Mastech at 0.2 times. Keep in mind, the company has $3.09 in cash per 
share. All of these companies, except Kforce, are generating much higher margins than Mastech. If we apply 
Kforce’s multiple of 0.4 times to Mastech’s forecasted 2026 revenues, the company is worth a market capital-
ization of $117 million, or approximately $10.00 per share.  
 

 
 
 

 

In December 2023, CTG was acquired for $10.50 per share in cash, or $170 million. This was 0.6x its run 
rate based on its Q2 2023 revenues. Using this valuation and Mastech’s Q4 2025 run rate, it would be worth 
$146 million or $12.37 per share. 

 

 

 

 
RISKS  
 
 The company is subject to the business cycle and tends to do better when the economy is robust or 

at the end of a recession, when companies are reluctant to bring on full-time hires.  
 
 The company is almost entirely dependent on the US market in the IT staffing segment. For the first 

nine months of 2025, Mastech had three clients (Fidelity was 15.4%, Populus was 12.7%, and CGI 
was 11.1%) that each exceeded 10% of total revenues. For the same period in 2024, the company 
had two clients (CGI was 15.4% and Allegis was 10.6%) that each exceeded 10% of total revenues. 
Therefore, annual revenue from CGI declined by $6.6 million. The decline in CGI's revenues is due 
to the majority of its revenue coming from PNC, which has been outsourcing to India. For the first 
nine months of 2025 and 2024, Mastech’s top ten clients represented approximately 58% and 54% 
of total revenues, respectively.  
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For the three months ended September 30, 2025, the company had three clients (Fidelity at 18.1%, 
Populus at 12.7%, and CGI at 10.4%) that each accounted for more than 10% of total revenues. For 
the three months ended September 30, 2024, the company had two clients (CGI at 14.0% and Al-
legis at 11.7%) that were over 10% of total revenues. Therefore, Q3 CGI revenues declined $2.2 mil-
lion from a year ago.  

 
 Any regulatory changes regarding H-1B visas could eventually trickle down to Mastech’s pool of po-

tential consultants; 40% of its US consultants held these visas in 2024. The company is actively 
working to reduce that percentage. In contrast to companies like Cognizant, Mastech does not spon-
sor these visas but seeks employees already holding them. Visa grants for new entries into the US 
now require paying $100,000 per hire. Mastech sources its workforce from those who already have 
the appropriate visas. A greater acceptance of remote working, especially overseas, could decrease 
this risk. 

 
 There is an industry shift to integrate AI into coding and IT in general. Mastech is working to help cli-

ents with this transition as well as integrating it into its operations. It is still unknown how it will affect 
the entire outsourcing industry 

 
 
 

 
     OWNERSHIP   
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       INCOME STATEMENT  
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       BALANCE SHEET 
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       CASH FLOWS 
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     HISTORICAL STOCK PRICE 
 
 

 
 
Source: Zacks Investment Research 
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      DISCLOSURES 

 
 

The following disclosures relate to relationships between Zacks Small-Cap Research (“Zacks SCR”), a division of Zacks Investment Research 
(“ZIR”), and the issuers covered by the Zacks SCR Analysts in the Small-Cap Universe. 
 
ANALYST DISCLOSURES 

I, Lisa Thompson, hereby certify that the view expressed in this research report accurately reflects my personal views about the subject securi-
ties and issuers. I also certify that no part of my compensation was, is, or will be, directly or indirectly, related to the recommendations or views 
expressed in this research report. I believe the information used for the creation of this report has been obtained from sources I considered to be 
reliable, but I can neither guarantee nor represent the completeness or accuracy of the information herewith. Such information and the opinions 
expressed are subject to change without notice. 
 

INVESTMENT BANKING AND FEES FOR SERVICES  

Zacks SCR does not provide investment banking services, nor has it received compensation for investment banking services from the issuers of 
the securities covered in this report or article. Zacks SCR has received compensation from the issuer directly, from an investment manager, or 
from an investor relations consulting firm engaged by the issuer for providing non-investment banking services to this issuer and expects to re-
ceive additional compensation for such non-investment banking services provided to this issuer. The non-investment banking services provided 
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POLICY DISCLOSURES   

This report provides an objective valuation of the issuer today and expected valuations of the issuer at various future dates based on applying 
standard investment valuation methodologies to the revenue and EPS forecasts made by the SCR Analyst of the issuer’s business.  
SCR Analysts are restricted from holding or trading securities in the issuers that they cover. ZIR and Zacks SCR do not make a market in any 
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