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Current Price (7/26/22) $1.65 

Valuation $6.41 

 
OUTLOOK 

 
SUMMARY DATA 

 

Risk Level High, 

Type of Stock Small-Growth 
Industry Ret/Whl-Auto&Tr 
  

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Worksport is an automobile aftermarket accessory 
supplier focusing on tonneau covers for pickup trucks 
and is expanding into the clean energy sector by 
developing solar panel tonneau covers as well as 
portable power stations. The company will enter a 
new growth phase in 2022 with a direct-to-consumer 
sales channel combined with the commercial launch 
of its clean energy products. The addressable market 
for Worksports products is Iarge and encompasses 
personal and commercial vehicles, portable power 
stations, and residential and industrial applications. 
The company raised substantial capital in 2020 and 
2021 and is well-funded to execute on its growth and 
expansion plans.    

52-Week High $9.09 
52-Week Low $1.58 
One-Year Return (%) -57.49 
Beta 1.51 
Average Daily Volume (sh) 267,106 
  
Shares Outstanding (mil) 17.0 
Market Capitalization ($mil) $28.3 
Short Interest Ratio (days) N/A 
Institutional Ownership (%) 0 
Insider Ownership (%) 10 

  

Annual Cash Dividend  $0.00 
Dividend Yield (%)  0.00 
  
5-Yr. Historical Growth Rates  
    Sales (%) N/A 
    Earnings Per Share (%) N/A 
    Dividend (%)   N/A 
  

P/E using TTM EPS N/A 

P/E using 2021 Estimate N/A 

P/E using 2022 Estimate N/A 
  
  
  

ZACKS ESTIMATES 
 

Revenue  
(in thousands of $) 

 Q1 Q2 Q3 Q4 Year 

 (Mar) (Jun) (Sep) (Dec) (Dec) 

2020 41 A 66 A 116 A 122 A    346 A 

2021 7 A 186 A 93 A 16 A 303 A 

2022 47 A 75 E 1,650 E    3,727 E    5,500 E    

2023     15587 E    
  
 

EPS / Loss Per Share 
 

 Q1 Q2 Q3 Q4 Year 

 (Mar) (Jun) (Sep) (Dec) (Dec) 

2020 -$0.06 A -$0.08 A -$0.21 A -$0.02 A -$0.37 A 

2021 -$0.24 A -$0.08 A -$0.15 A -$0.22 A -$0.69 A 

2022 -$0.17 A -$0.11 E -$0.05 E    $0.03 E    -$0.29 E    

2023                 $0.01 E    
  
Quarterly revenues may not equal annual revenues due to rounding.  
Quarterly EPS may not equal annual EPS due to rounding or dilution. 
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UPDATE: The company released 1st 
quarter 2022 results which were below our 
expectations due to planned 
manufacturing delays. There is no change 
to our valuations at this time. 

Utilizing a DCF valuation process containing 

conservative estimates and discount rates, we 

believe WKSP could be worth in the $5.63 to 

$6.52 range. Average price target incorporating 

other valuation methodologies is $6.41. 

Sponsored – Impartial - Comprehensive 
 

 Sponsored – Impartial - Comprehensive 
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     WHAT’S NEW 
 

  
Source: worksport.com  

 

 

1st quarter 2022 results 
 
Worksport released 1st quarter 2022 results on May 23rd of this year. Results were somewhat below 
expectations due to the company’s concerted decision to delay production of most of its products until 
their recently purchased New York manufacturing facility was operational. It didn’t make financial or 
operational sense to produce products at the company’s current Mississauga manufacturing facility for 
several months only to uninstall and move its production machinery to the New York facility shortly 
thereafter. 
 
Revenue for the quarter was $47,784 and gross profit was $9,807. The company reported a net loss of 
$2.8 million for the quarter largely to an increase in professional fees which totaled $1.5 million. These 
professional fees were largely attributed to the company’s recent uplisting as well as investor relations 
efforts. 
 
The company’s liquidity position remained strong with cash balances totaling $25.8 million and no 
material levels of debt. Based on the company’s future operating plans, existing cash of $25,808,938 
combined with possible warrants and stock options exercises of approximately $41,000,000, the 
company is believed to have sufficient funds to meet its contractual obligations and working capital 
requirements for the next 12 months and the foreseeable future. 
 
Despite the delays in production due to the ramp up of the New York facility, we believe the company’s 
marketing efforts will pay off with increased revenues for the year and direct-to-consumer sales for 
Worksport products will commence in the 2nd half of 2022. These products include both traditional 
tonneau covers, solar panel tonneau covers and energy storage systems.  
 
We are adjusting our 2nd quarter estimates downward to reflect the production delays. We are not 
changing or valuation targets at this time as we await clarification of the level of 2nd half 2022 revenues.  
 
Terravis Energy  
 
The company also recently clarified its expected product offerings under its wholly-owned green energy 
subsidiary, Terravis Energy. 
 
The Terravis Energy NPEV is a patented Non-Parasitic Electric Vehicle hydrogen driven fast-charger 
that operates completely independently of the electric grid. The Terravis Energy NPEV will produce 
120Kwh with two combined charging connectors delivering 60Kwh per connection. An average battery 
electric vehicle would be able to achieve 80% charge in less than 30 minutes. Each Terravis Energy 
NPEV fast-charger will have a set of hydrogen tanks that will be filled regularly by a contracted hydrogen 
supplier. A single tank will be able to charge between 25 to 30 electric vehicles. An NPEV location with 
six tanks will contain an overall “fuel” footprint of 54 square inches by 58 inches tall with a capacity of up 
to 180 charges. With each NPEV, consumers can charge up to three vehicles at 30/40 Kwh or one at 120 
KWh and another at 40kwh. Final product rollout is expected in the 4th quarter of 2022 with a go-to-
market rollout in the 1st and 2nd quarters of 2023. 
 
The company’s Solar Energy solutions include combining the latest solar panel technology, 
Monocrystalline Solar Panels with Worksports tonneau covers to create a two-component system that 

https://worksport.com/
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encompasses a solar panel tonneau cover and an energy storage system (inverter and battery). This 
system is designed to provide portable power for pickup trucks and add driving range to next-generation 
electric vehicle pickup trucks by generating solar charge power The Worksport COR and the Worksport 
SOLIS presents a solid revenue generating opportunity in a growing market. 
 
As a relatively new product, the company plans to develop and market the Cold Climate Heat Pump 
(CCHP). This is a compact, 3-in-1 system operating as a standard heat pump & air conditioner unit, or a 
two-stage CCHP depending on the climate. It can operate at temperatures of -30 degrees celsius or 
better, with an efficiency of 100% and 300%, respectively. The innovative design is versatile and works 
well at extreme temperatures, contrary to most heat pumps today. The Terravis Energy CCHP will be 
installed similar to other air conditioning units and connect to the central HVAC system. The Terravis 
Energy CCHP is also an integral part of our Nanogrid system. 
  
The company is also developing the Terravis Energy DC Fast Charger, which is an electric grid 
connected fast charger. The BEV charges will made efficiently and durable, but will be offered for sale at 
a price point substantially less than current electric charging units. Terravis Energy DC Fast Chargers will 
generate recurring revenues through company ownership of these charging station points through 
charging fees to BEV owners. These fast charging stations may also be sold to malls, commercial 
businesses or the government which will typically incur ongoing maintenance fees.  
 

Direct-to-Consumer Sales 
 
In June 2022, the Worksport announced it had launched eCommerce storefronts on Amazon, eBay, and 
Walmart Marketplace. The company is seeking to capitalize on the growing shift of consumer 
preferences towards clean energy with its proprietary solar and green hydrogen-based technologies. This 
has the potential to accelerate revenue generation in the 2022 fiscal year. 
 
CEO Steven Rossi stated: 

“Our teams and I are thrilled to provide our customer base with the energizing experiences it 
deserves when considering our product offerings, starting with our SC3, SC3 Pro, and SC4 
tonneau covers. NA Williams Company has been a great eCommerce partner, we look forward 
to pushing forward and driving sales together through these new, enhanced direct-to-consumer 
channels.” 
 
New Manufacturing Facility 
 
In May 2022, the Worksport closed on the purchase of a new manufacturing facility in Seneca, New York. 
The facility is 152,847 square feet and features a 17,229-square foot Automated Storage & Retrieval 
System, or AS/RS, that is 90 feet in height. This advanced system will allow Worksport to store parts and 
products vertically, utilizing cubic area of available space, streamlining component and product retrieval 
during production and order fulfilment, respectively. The facility was purchased for a cost of $8.125 
million. 
 
 

   
    KEY INVESTMENT POINTS 
       

➢ Founded in 2011, Worksport manufactures and sells pickup truck bed covers (a tonneau cover) and 
related accessories to both private label end customers and through a direct-to-consumer model. 
 

➢ Worksport has been developing a cleantech and energy storage solution system that encompasses 
solar panels on top of a tonneau cover that will charge electric vehicles as well as a portable power 
station located in the pickup bed. This system is close to commercial production and will be available 
for purchase starting in late Q2 2022 or early Q3. 
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➢ The company is in early development stage for a third line of business which involves electric vehicle 

charging stations that generates electricity from Hydrogen Powered Fuel Cells. 
 
➢ The direct-to-consumer model (website driven) for tonneau covers will be rolled out by the end of the 

3rd quarter of 2022 and is expected to generate a material increase in high-margin revenues.  
 
➢ Worksport has raised substantial amounts of capital through three separate share issuance events 

in 2020 and 2021. The company has approximately $25 million in cash on the balance sheet with a 
relatively low burn rate. 

 
➢ Worksport currently holds 23 patents in various stages and 20 trademarks and continues to invest in 

research & development to meet the demands of its diverse customer base. 

 
 

 
Source: worksport.com  

 
 

   
     COMPANY OVERVIEW 
 

  
Source: worksport.com  

 
Worksport is a manufacturer and seller of tonneau covers for pickup trucks as well as a clean energy 
solutions provider. The company was founded in 2011 and based in Ontario, Canada. Currently 
Worksport employs approximately 15 people at its Mississauga location in Canada as well as one in the 
U.S. and one in British Columbia. 
  
The Company designs and distributes pickup truck covers called tonneau covers throughout the United 
States and Canada through both private label and direct-to-consumer distribution methods. Tonneau 
covers are popular and useful aftermarket accessories that provide security and protection for cargo to 
personal and commercial pickup truck owners. The company manufactures and markets a variety of 
tonneau covers in its product line in various stages of production or pre-production. 
 
Having been conceptualized since 2015, on August 31, 2021, Worksport created a new subsidiary to 
execute on its mission to become a leader in the clean energy creation and storage markets. TerraVis 
Energy Inc. is a new wholly-owned subsidiary that will focus on advancing renewable, green energy-
based technologies and maximize on opportunities uncovered in solar and energy storage system (ESS) 
initiatives. The Terravis System is a two-component system that encompasses a solar panel tonneau 
cover and an energy storage system (inverter and battery). This system is designed to provide portable 
power for pickup trucks and add driving range to next-generation electric vehicle pickup trucks by 
generating solar charge power. After successful fundraising in 2020 and 2021, product prototypes were 
developed and will be brought to market in 2022. 
 

https://worksport.com/
https://worksport.com/
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Electric vehicle charging stations powered by Hydrogen Fuel Cells is a third line of business and is 
currently in the research and development stage. The potential to reduce reliance on the electric grid (still 
mostly driven by fossil fuels) for EV charging has the potential to be an enormously disruptive technology. 
Commercial production is not expected to occur until 2023 if the technology and systems are proven to 
be viable. 
 
2021 was a building and strategic planning year for Worksport as the company focused on raising capital 
to execute on its growth plans as well as build out critical infrastructure. The company raised 
approximately $30 million through three separate offerings. This level of capital ($28.6 million as of 
12/31/21) is expected to be sufficient to fund company operations until free cash flow can be generated. 
This may occur during 2022 depending on the level of sales achieved by the company. 
 
Worksport’s current intellectual portfolio consists of 23 patents including issued U.S. utility and divisional 
patents, completed international Patent Cooperation Treaty patents, and issued Canadian utility and 
pending divisional patents. They are also in the process of preparing five U.S. provisional patent 
applications and one U.S. design patent application. These patents and applications are generally related 
to storage bag use for a tonneau covers, Tonneau systems for use with a pickup truck, latches and rails 
for use in tonneau truck covers, solar panel tonneau covers, and portable power systems.  
 
The company expects 2022 to be a breakthrough year in terms of revenue generation across both 
operating segments. Worksport’s new direct-to-consumer eCommerce website is expected to be 
operational in the 2nd half of 2022. If they obtain only a 1% to 5% market share in premium tonneau 
covers, this new distribution outlet may generate $1 million to $5 million in sales. The Terravis System is 
expected to be commercially available in Q3 or Q4 2022. The company has been taking pre-orders on 
the system and have generated over $500,000 in orders to date, with an increase expected when 
marketing campaigns are in full swing following optimization. 
 

 
Source: Worksport Investor Presentation  
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           IMPORTANT RISK FACTORS 
 

 
➢ CEO and Chairman, Steven Rossi, has significant control over stockholder matters and minority 

stockholders will have little or no control over company affairs. Mr. Rossi currently owns 15.3% of 
the common stock; however, through ownership of 100 shares of Series A Preferred Stock, he has 
51% voting control over all matters that may be put forth to a vote to the company’s shareholders. 
 

➢ The company may possibly be required to defend its existing patents and trademarks which could be 
prohibitively expensive. Competitors may use Worksport technologies in jurisdictions where they 
have not obtained patent protection to develop their own products. Further, these competitors may 
export otherwise infringing products to territories where patent enforcement is not as strong as that 
in the U.S.  
 

➢ The company has a history of net losses, an accumulated deficit of $(17,052,279), and estimated 
ongoing operating expenses of approximately $2 million. If company sales goals are not achieved, 
operating and net losses will likely continue to occur in the future. 

 
➢ The company has historically offshored its manufacturing to China. In 2021, the company had 

procured manufacturing capabilities in Ontario, Canada which is now being subleased. In addition, 
the company acquired a large facility in Seneca, NY in May 2022. Worksport does not have 
extensive experience in operating manufacturing facilities and product success from these facilities 
is not guaranteed. 

 
➢ Worksport has identified material weaknesses in internal control over financial reporting both 

presently and in the past. Failure to maintain effective internal controls could cause investors to lose 
confidence in the company and adversely affect the market price of the stock. Failure to maintain 
effective internal controls may affect regulatory issues as well and fail to prevent fraud. 

 
 

 
      VALUATION  

The manufacturing delays in bringing the Terravis System to production does not materially change our 
valuation at this time. It’s possible that 2023 will show revenues above our original estimates.  

Based on our analyst projections shown below and a conservative discount rate of 10% (approximately 
840bps above the 10-year risk free rate): valuations are derived in the $5.63 to $6.52 price range. That is 
based on conservative long-term NOPAT (after-tax EBITDA) growth rate of 15%. If growth assumptions 
are raised to a more realistic 20%, valuations increase to the range of $6.39 to $7.62. 

Sensitivity Analysis - Share Price

NOPAT Gr.

$6.39 7% 8.0% 9.0% 10.0% 11.0% 12.0%

11.0% 7.28 6.36 5.66 5.11 4.66 4.30

12.0% 7.50 6.54 5.81 5.23 4.77 4.39

13.0% 7.72 6.73 5.96 5.36 4.88 4.48

14.0% 7.96 6.92 6.12 5.50 4.99 4.58

15.0% 8.20 7.11 6.29 5.63 5.11 4.68

16.0% 8.45 7.32 6.45 5.78 5.23 4.79

17.0% 8.70 7.53 6.63 5.92 5.36 4.89

18.0% 8.97 7.75 6.81 6.08 5.49 5.00

19.0% 9.24 7.97 7.00 6.23 5.62 5.12

WACC

 

Source: Zacks Smallcap Research  
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Utilizing forward estimates of EBITDA for 2023 and 2024, we can derive forward Enterprise Value-to-
EBITDA ratios of 13.5x and 11.7x respectively. The clean energy and solar growth sector trades at 23.1x 
and 16.9x for 2023 and 2024. This provides a target value in the $6.00-$7.00 range. 

In addition, an LBO scenario valuation methodology values the company at $5.73 based on 2024 forward 
estimates of EBITDA, Cash and Total Debt levels.  

 

 

 
  

  
 Source: Worksport Investor Presentation  
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     HISTORICAL STOCK PRICE 
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      DISCLOSURES 
 
The following disclosures relate to relationships between Zacks Small-Cap Research (“Zacks SCR”), a division of Zacks Investment Research 
(“ZIR”), and the issuers covered by the Zacks SCR Analysts in the Small-Cap Universe. 
 
ANALYST DISCLOSURES 

I, Tom Kerr, hereby certify that the view expressed in this research report accurately reflect my personal views about the subject securities and 
issuers. I also certify that no part of my compensation was, is, or will be, directly or indirectly, related to the recommendations or views expressed 
in this research report. I believe the information used for the creation of this report has been obtained from sources I considered to be reliable, 
but I can neither guarantee nor represent the completeness or accuracy of the information herewith. Such information and the opinions 
expressed are subject to change without notice. 
 

INVESTMENT BANKING AND FEES FOR SERVICES  

Zacks SCR does not provide investment banking services nor has it received compensation for investment banking services from the issuers of 
the securities covered in this report or article. 
Zacks SCR has received compensation from the issuer directly, from an investment manager, or from an investor relations consulting firm 
engaged by the issuer for providing non-investment banking services to this issuer and expects to receive additional compensation for such non-
investment banking services provided to this issuer. The non-investment banking services provided to the issuer includes the preparation of this 
report, investor relations services, investment software, financial database analysis, organization of non-deal road shows, and attendance fees 
for conferences sponsored or co-sponsored by Zacks SCR. The fees for these services vary on a per-client basis and are subject to the number 
and types of services contracted.  Fees typically range between ten thousand and fifty thousand dollars per annum. Details of fees paid by this 
issuer are available upon request. 
 

POLICY DISCLOSURES   

This report provides an objective valuation of the issuer today and expected valuations of the issuer at various future dates based on applying 
standard investment valuation methodologies to the revenue and EPS forecasts made by the SCR Analyst of the issuer’s business.  
SCR Analysts are restricted from holding or trading securities in the issuers that they cover. ZIR and Zacks SCR do not make a market in any 
security followed by SCR nor do they act as dealers in these securities.  Each Zacks SCR Analyst has full discretion over the valuation of the 
issuer included in this report based on his or her own due diligence.  SCR Analysts are paid based on the number of companies they cover. 
SCR Analyst compensation is not, was not, nor will be, directly or indirectly, related to the specific valuations or views expressed in any report or 
article. 
 

ADDITIONAL INFORMATION 

Additional information is available upon request. Zacks SCR reports and articles are based on data obtained from sources that it believes to be 
reliable, but are not guaranteed to be accurate nor do they purport to be complete. Because of individual financial or investment objectives 
and/or financial circumstances, this report or article should not be construed as advice designed to meet the particular investment needs of any 
investor. Investing involves risk. Any opinions expressed by Zacks SCR Analysts are subject to change without notice. Reports or articles or 
tweets are not to be construed as an offer or solicitation of an offer to buy or sell the securities herein mentioned. 
 

CANADIAN COVERAGE  

This research report is a product of Zacks SCR and prepared by a research analyst who is employed by or is a consultant to Zacks SCR. The 
research analyst preparing the research report is resident outside of Canada, and is not an associated person of any Canadian registered 
adviser and/or dealer. Therefore, the analyst is not subject to supervision by a Canadian registered adviser and/or dealer, and is not required to 
satisfy the regulatory licensing requirements of any Canadian provincial securities regulators, the Investment Industry Regulatory Organization of 
Canada and is not required to otherwise comply with Canadian rules or regulations. 

 


