




We believe sports make people better.

We create confidence and excitement

by personally equipping all athletes to 
achieve their dreams.

We create an inclusive environment 

where passionate, skilled and diverse 
TEAMMATES thrive. 

f

We create and build leading brands that 
serve and inspire ATHLETES.

f

We make a lasting impact on 
COMMUNITIES through sport.

f
We deliver SHAREHOLDER value 

through growth and relentless improvement.



DICK’S Sporting 

Goods: 728

Specialty Concept 

Stores: 126

YoY ∆

Same Store Sales - +9.9%

eCommerce Sales $2.8B 100%

Net Sales $9.58B 9.5%

Non-GAAP Gross Profit Margin1 31.83% 249 bps

Non-GAAP EBT1 $733.3M 66.5%

Non-GAAP EBT Margin1 7.65% 262 bps

43%
eCommerce as % of   

2020 B&M sales

140M
Customers in 

database

125%+
Mobile sales growth 

in 2020

4B
Total web page views 

in 2020

2M Daily website visits
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Of industry experts believe 

the Athleisure market will 

keep growing

Growth in health and fitness 

app downloads in 2020 vs. 

the previous 2 years



New Athletes 

Added in 2020

Under 30 

Years Old

Largest among 

sporting goods 

retailers

Market Share1







o In Q4, our stores enabled 90% of our total sales
o 4

o Approximately 70% of online orders fulfilled through our store network (through ship 

from store, Curbside Pickup and BOPIS)
o f

o ~2/3 of store leases are up for renewal in the next 5 years (opportunities to reduce 

rent, increase tenant allowances and/or relocate)

o 800+ Stores | 8 Fulfillment Centers | Vendor Direct Program
o f

o Strategic delivery partnerships, nationally with FedEx and in 150+ stores with Instacart
o f

o Estimated delivery date decreased by more than 10% in FY20

o Curbside Pickup & BOPIS outpace the overall growth of our eCommerce channel to 

reduce shipping and packaging costs
o ff

o Leverage of fixed costs



YoY eCommerce 

sales growth1

Email 

addresses
Mobile penetration1

Curbside/BOPIS 

sales growth1

Time to launch 

curbside pickup 

during pandemic



Athletes Of Sales Athletes1 Of Sales1

Loyalty 

Athletes

Acquired through 

digital channels

Non-Loyalty 

Athletes
Online spend



DIGITAL 
TOUCHPOINTS 
WITH OUR 
ATHLETES

Athlete attributes collected 
for targeting and analytics

Data points collected for 
every athlete on our site

TO MAKE SMARTER 
DECISIONS TO BETTER 
SERVE OUR ATHLETES

Improve our speed to athletes 
with optimized order routing

Tailored marketing offers and 
content in the channels our 
athletes prefer

Intelligence to improve in-
stocks and merchandise 
availability

Monthly athlete interactions 
through GameChanger









o Investing in key merchandise categories and brands

o Expanding vertical brand assortments

o Growing brick & mortar retail footprint with purpose

o Driving traffic, sales and loyalty through new store and digital experiences

o Value-conscious treasure hunters

o Outdoor enthusiasts and urban explorers

o Technology, data science & analytics to drive growth and margin expansion

o Flexible and efficient supply chain as a competitive weapon

o Transformative cost management to fund our future





Cash

Flexibility to grow and generate 

returns for shareholders

Revolving 

Credit Facility
No outstanding borrowings (as of 1/30/21)



to

to to

Based on guidance mid-points, we expect:

• Low double-digit sales increase vs. 2019

• +36% EBT vs. 2019

• +30% EPS vs. 2019







Income from operations Interest expense

Income before 

income taxes Net income (2)
Weighted average diluted 

shares Earnings per diluted share

GAAP Basis 741,477$                           48,812$                             711,735$                           530,251$                           92,639                               5.72$                                 

  % of Net Sales 7.74% 0.51% 7.43% 5.53%

Convertible senior notes (1)                                        -                                 (21,581)                                 21,581                                 15,970                                 (3,460)

Non-GAAP Basis 741,477$                           27,231$                             733,316$                           546,221$                           89,179                               6.12$                                 

  % of Net Sales 7.74% 0.28% 7.65% 5.70%

(1)   Amortization of the non-cash debt discount on the Company's convertible senior notes and diluted shares that will be offset at settlement by shares delivered from the convertible note hedge purchased by the Company. This amount includes $1.1 

million of amortization recognized in the fiscal quarter ended May 2, 2020.
(2)   The provision for income taxes for non-GAAP adjustments was calculated at 26%, which approximates the Company's blended tax rate.

52 Weeks Ended January 30, 2021



Gross profit

Selling, general and 

administrative expenses Income from operations

Gain on sale of 

subsidiaries

Income before 

income taxes Net income (5) Earnings per diluted share

GAAP Basis 2,554,558$                         2,173,677$                         375,613$                            (33,779)$                            407,704$                            297,462$                            3.34$                                 

  % of Net Sales 29.19% 24.84% 4.29% (0.39)% 4.66% 3.40%Hunt 

restructuring 

  charges (1)

Gain on sale of

  subsidiaries (2)

Other asset

  impairments (3)

Litigation

  contingency

  settlement (4)

Non-GAAP Basis 2,567,693$                         2,120,247$                         442,178$                            -$                                   440,490$                            329,081$                            3.69$                                 

  % of Net Sales 29.34% 24.23% 5.05% -  % 5.03% 3.76%

52 Weeks Ended February 1, 2020

(1)   Hunt restructuring charges of $57.7 million included $35.7 million of non-cash impairments of a trademark and store assets, a $13.1 million write-down of inventory and an $8.9 million charge related to our exit from eight Field & Stream stores in the  third quarter, 

which were subleased to Sportsman's Warehouse. 

13,135                               (44,588)                              57,723                               -                                    57,723                               50,072                               

(24,996)                              

-                                    (15,253)                              15,253                               -                                    15,253                               11,287                               

-                                    -                                    -                                    33,779                               (33,779)                              

(4,744)                                -                                    6,411                                 (6,411)                                -                                    (6,411)                                

(3)   Non-cash impairment charges to reduce the carrying value of a corporate aircraft to its fair market value, which was subsequently sold. 

(5)   Except for the impairment of the trademark, the provision for income taxes for non-GAAP adjustments was calculated at 26%, which approximated the Company's blended tax rate. The trademark imapriment charge of $28.3 million was not deductible for tax 

(4)   Favorable settlement of a previously accrued litigation contingency.

(2)   Gain on sale of Blue Sombrero and Affinity Sports subsidiaries.



Cost of goods sold

Selling,    general 

and administrative 

expenses

Pre-opening 

expenses Other income

Income before 

income taxes

Net 

income (8)
Earnings per diluted 

share

GAAP Basis 6,101,412$               1,982,363$               29,123$                   (31,810)$                  501,337$                 323,445$                 3.01$                       

   % of Net Sales 71.03% 23.08% 0.34% (0.37)% 5.84% 3.77%

Corporate restructuring charge (1)
-                              (7,077)                      -                              -                              7,077                       4,388                       

TSA conversion costs (2)
-                              -                              (3,474)                      -                              3,474                       2,154                       

Contract termination payment (3)
-                              -                              -                              12,000                     (12,000)                    (12,000)                    

Sales tax refund (4)
-                              -                              -                              8,104                       (8,104)                      (5,024)                      

Loyalty program enhancement costs (5)
(11,478)                    -                              -                              -                              11,478                     7,231                       

Litigation contingency (6)
-                              (6,592)                      -                              -                              6,592                       4,153                       

Tax Act impact (7)
-                              -                              -                              -                              -                              (24)                          

Non-GAAP Basis 6,089,934$               1,968,694$               25,649$                   (11,706)$                  509,854$                 324,323$                 3.01$                       

   % of Net Sales 70.89% 22.92% 0.30% (0.14)% 5.94% 3.78%

(8)   The provision for income taxes for non-GAAP adjustments was calculated at the Company's approximated blended tax rate, unless otherwise noted.

53 Weeks Ended February 3, 2018

(1)   Severance, other employee-related costs and asset write-downs related to corporate restructuring.
(2)   Costs related to converting former TSA stores.
(3)   Contract termination payment. There was no related tax expense as the Company utilized net capital loss carryforwards that were previously subject to a valuation allowance.
(4)   Multi-year sales tax refund.
(5)   Transition costs incurred to enhance the Company's Scorecard loyalty program. 
(6)   Costs related to a litigation contingency. 
(7)   Change to blended tax rate for adjustments recorded prior to enactment of the Tax Act.



Cost of goods sold

Selling, general and 

administrative 

expenses Pre-opening expenses

Income before income 

taxes Net income (5)
Earnings per diluted 

share

GAAP Basis 5,556,198$                 1,875,643$                 40,286$                      458,422$                    287,396$                    2.56$                         

   % of Net Sales 70.14% 23.68% 0.51% 5.79% 3.63%

Inventory write-down (1)
(46,379)                      -                                -                                46,379                       28,755                       

Non-cash impairment and 

  store closing charge (2)
-                                (32,821)                      -                                32,821                       20,349                       

Non-operating asset 

  impairment (3)
-                                (7,707)                        -                                7,707                         4,778                         

TSA and Golfsmith 

  conversion costs (4)
-                                (8,545)                        (5,102)                        13,647                       8,461                         

Non-GAAP Basis 5,509,819$                 1,826,570$                 35,184$                      558,976$                    349,739$                    3.12$                         

   % of Net Sales 69.55% 23.06% 0.44% 7.06% 4.41%

(3)   Non-cash impairment charge to reduce the carrying value of a corporate aircraft held for sale to its fair market value.
(4)   Costs related to converting former TSA and Golfsmith stores.
(5)   The provision for income taxes for non-GAAP adjustments was calculated at 38%, which approximated the Company's blended tax rate.

52 Weeks Ended January 28, 2017

(1)   Inventory write-down to net realizable value in connection with the Company’s new merchandising strategy.

(2)   Included non-cash impairment of store assets and store closing charges primarily related to ten Golf Galaxy stores in overlapping trade 

      areas with former Golfsmith stores.



January 30, February 1, February 2, February 3, January 28,

2021 2020 2019 2018 2017

Gross capital expenditures (224,027)$      (217,461)$      (198,219)$      (474,347)$      (421,920)$      

Deferred construction allowances 56,713           37,959           27,730           101,712         179,864         

Net capital expenditures (167,314)$      (179,502)$      (170,489)$      (372,635)$      (242,056)$      

Fiscal Year Ended

The following table represents a reconciliation of the Company's gross capital expenditures to its capital expenditures, 

net of tenant allowances.



Income before income 

taxes Net income (2)
Weighted average 

diluted shares

Earnings per diluted 

share

Income before income 

taxes Net income (2)
Weighted average 

diluted shares

Earnings per diluted 

share

GAAP Basis 520$                         400$                         105 3.81$                        620$                         478$                         105 4.55$                        

Convertible senior

  notes (1)

Non-GAAP Basis 550$                         422$                         96 4.40$                        650$                         500$                         96 5.20$                        

  % of Net Sales 5.8% 4.4% 6.5% 5.0%

52 Weeks Ended January 29, 2022

Low End High End

30                             22                             (9)                             30                             22                             

(1)    Amortization of the non-cash debt discount on the Company's convertible senior notes and diluted shares that will be offset at settlement by shares delivered from the convertible note hedge purchased by the Company. 
(2)    The provision for income taxes for non-GAAP adjustments was calculated at 26%, which approximates the Company's blended tax rate. 

(9)                             



Hypothetical 

Quarterly 

Average Share 

Price 
(1)

Net Shares 

from Notes

Net Shares 

from 

Warrants

Total Dilutive 

Potential 

Shares for EPS 

Purposes 
(2)

Net Shares 

from Bond 

Hedge 
(3)

Total Expected 

Dilution at 

Maturity of 

Notes 
(4)

34.72$             -             -              -                  -               -                  

37.50$             1.2             -              1.2                  (1.2)              -                  

40.00$             2.2             -              2.2                  (2.2)              -                  

42.50$             3.0             -              3.0                  (3.0)              -                  

45.00$             3.8             -              3.8                  (3.8)              -                  

47.50$             4.5             -              4.5                  (4.5)              -                  

50.00$             5.1             -              5.1                  (5.1)              -                  

52.50$             5.6             0.2              5.9                  (5.6)              0.2                  

55.00$             6.1             1.0              7.1                  (6.1)              1.0                  

57.50$             6.6             1.7              8.2                  (6.6)              1.7                  

60.00$             7.0             2.3              9.3                  (7.0)              2.3                  

62.50$             7.4             2.9              10.2                (7.4)              2.9                  

65.00$             7.7             3.4              11.1                (7.7)              3.4                  

67.50$             8.0             3.9              11.9                (8.0)              3.9                  

70.00$             8.3             4.3              12.7                (8.3)              4.3                  

72.50$             8.6             4.7              13.4                (8.6)              4.7                  

75.00$             8.9             5.1              14.0                (8.9)              5.1                  

77.50$             9.1             5.5              14.6                (9.1)              5.5                  

80.00$             9.4             5.9              15.2                (9.4)              5.9                  

(1) - Although dilution continues beyond $80 per share, we have not presented further data

(2) - Represents incremental shares to be included in determination of diluted EPS, pursuant to U.S. GAAP.

(3) - The bond hedge only offsets the actual dilution from the Notes upon conversion or settlement

Shares in millions

(4) - Assuming principal is settled in cash, these are the number of shares that represent the actual dilution from 

the Notes at conversion or settlement.

The table above is for illustrative purposes and does not represent our forecast of future stock performance





https://investors.dicks.com/investor-relations/default.aspx
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