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Top Line

ARR in Q1 Cash Flow in Q1

$1.51 billion constant currency

16% growthconstant currency
1

1 11% constant currency organic growth, excluding Arena

Growth in every product line and geography

Bottom Line

STRONG Q1 FINANCIAL RESULTS

$138 million operating, $134 million free cash flow 

21% operating, 21% free cash flow growth

Adjusted free cash flow of $145 million, up 20%
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Top Line

STRONG BOOKINGS PERFORMANCE

Bookings

High teens growth, low double digit organic, versus strong Q1 of fiscal 2021

Strong contribution from Arena, and PLM strength particularly in Europe and Americas

Strength in both Digital Thread and Velocity, 

driven by demand for digital transformation and SaaS
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GOOD ARR PERFORMANCE ACROSS GEOGRAPHIES

19% growth

19% growth CC1

6% growth

13% growth CC1

8% growth

14% growth CC1

1 constant currency

 Americas ARR growth 
driven by acquisition of 
Arena and double-digit 
growth in Digital Thread -
Core products

 Europe constant currency 
ARR growth driven by mid-
30s growth in Digital 
Thread - Growth products 
and high-single digit 
growth in Digital Thread -
Core products

 APAC constant currency 
ARR growth driven by 
Digital Thread - Core

Q1’22 compared to Q1’21
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DIGITAL THREAD ARR PERFORMANCE
Core Growth

$967
$1,033

Q1'21 Q1'22

$182 $189

Q1'21 Q1'22

FSG

$177
$197

Q1'21 Q1'22

 CAD and PLM both grew in the 
double digits, and continued to 
take market share

 Strong growth in all 3 geographies  

 17th consecutive quarter of double 
digit ARR growth in the Core 
business

7% YoY

11% YoY CC1

11% YoY

14% YoY CC1

4% YoY

6% YoY CC1

1 constant currency

 ARR grew 14% across both IoT and AR, in 
line with our expectations

 Expansions drove growth, especially in 
Europe and APAC

 Pipeline for DPM offering is developing 
through both PTC and Rockwell

 Increased focus on cross-selling of IOT 
and AR into the core customer base

 Strong customer demand for 
Servigistics, Retail PLM, and ALM 
performing well

 US Air Force recent expansion deal 
increases and extends key 
relationship for up to 5 more years
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MAN ENERGY SOLUTIONS

Challenge

MAN ES production facilities manufactures complex parts of all 
sizes, and nearly every engine they make is manufactured to meet 
unique customer needs. MAN ES relied on manual, outdated 
processes that slowed down design and production. 

Solution

MAN ES leveraged Creo to transition from 2D to a full 3D-model 
approach.

Impact
 Saved time in the programming of toolpaths for large, complex 

pieces of machinery. 

 Improved the accuracy of their programming tasks and helped 
move from design to production with more efficiency.

MAN ES is an energy solutions and services company helping to bring the 
global economy into a carbon-neutral era. A leader in the industry, they are 
the world’s top provider of large-bore diesel and gas engines and 
turbomachinery for the maritime and energy industry. 
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SCHAEFFLER
Challenge

Schaeffler’s increasing complexity requires consistent IT solutions in all 
development areas for more innovation, agility and efficiency. 
Engineering departments with disparate tool chains needed better 
support for end-to-end processes.

Solution

A long-time Creo customer with an installed Windchill base, Scheffler is 
consolidating on PTC solutions with Windchill being the backbone.

Impact

 Strategic Alliance with PTC accelerating digital transformation 
initiatives of Schaeffler Roadmap 2025.

 PTC’s leading Digital Product Traceability Solution allows traces 
between disparate systems to fulfill highest Security and Safety 
market requirements.

 PTC’s open technology stack enables end-to-end processes by 
integrating existing solutions.

Digital Thread 

Schaeffler is a leading global automotive 
and industrial supplier. with innovative technologies, products, 
and services for CO₂-efficient drives, electric mobility, 
Industry 4.0, digitalization, and renewable energies, 
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IMA

Challenge
IMA wanted to expand their control room offering to help customers 
improve overall equipment effectiveness (OEE) and reduce downtime. 

Solution
Longtime users of PTC’s Creo and Windchill solutions, ThingWorx was the 
platform for their initiative and Kepware provided connectivity to their 
machines and others deployed with them..

Impact
Created new revenue streams by enabling 24 x 7 monitoring of 
customer production lines on both IMA and non-IMA equipment.

Improved OEE by up to 16%.

Reduced daily and weekly production meeting time by 50%.

IMA Group is a global business that delivers machines, services, 
and solutions to a wide variety of industries. IMA has more than 
6,200 employees and 46 manufacturing sites across the globe.

Smart Connected Products
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VECTRONA/ USAF

A PTC Partner, Vectrona provides technical expertise to solve 
complex problems for government and commercial sector 
organizations and enhance both our national defense and 
economic security.

Challenge
The U.S. Air Force had finite training resources and limited capacity to 
rapidly train and deploy critical personnel and wanted to incorporate 
augmented reality into their maintenance and munitions training. 

Solution
Using Vuforia with Thingworx, PTC partner Vectrona worked with the 
USAF to create immersive 3D experiences for phones, tablets, and 
Hololens 2 designed to accelerate learning, improve work performance, 
and facilitate remote training.

Impact
 Improved cross-training.
 Better engagement and information retention.
 Uninterrupted and repeatable task training, regardless of system or 

aircraft availability.



11

VELOCITY ARR PERFORMANCE2

$61

$78

Q1'21 Q1'22

 53% Onshape ARR growth

 Performance driven by 
expansions, competitive win 
rates and larger deal sizes. 

 Over 20% Arena ARR growth

 Strong performance driven by 
both new logos and 
upsell/expansions.

28% YoY

28% YoY CC1

1 constant currency
2 Velocity ARR includes pre-acquisition results in Q1’21 from Arena. 



12

BETA TECHNOLOGIES
Challenge
Beta’s engineering team relied on strict protocols and workflow restrictions 
of traditional file-based Product Data Management systems and wanted a 
cloud-native product development platform where everyone would be 
working with one single source of truth.

Solution
Onshape’s automatic upgrades in the cloud eliminate the downtime 
typically required with on premise software upgrades. The engineering 
team can keep on working uninterrupted without needing to involve the 
company’s IT department.

Impact
 Onshape’s real-time data management eliminates the bottlenecks of 

traditional file-based PDM systems.

 Collaboration tools allow multiple engineers to collaborate without 
checking files in and out of a vault and dispersed product development 
team members to streamline their communication during the design 
process. 

BETA Technologies is a leading developer of electric vertical take-
off and landing (eVTOL) aircraft for the cargo and logistics market. 
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POTRERO

Challenge
Potrero needed a scalable QMS to support its growing product 
development and compliance needs while helping address and pass 
audits.

Solution
As a cloud-based system, Arena QMS doesn’t require a substantial IT 
infrastructure investment or a lengthy implementation.

Impact
Change orders approved during the first review improved by 
approximately 25%.

ECO cycle time accelerated by approximately 30%.

Component nonconformance improved by nearly 20%.

Potrero Medical is a predictive health company developing the 
next generation of medical devices with smart sensors and 
artificial intelligence.
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Mission: 
Accelerate PTC’s SaaS value creation opportunity by driving SaaS-
first practices (across people, processes, products, and systems)

Program Achievements:
Cross-functional PMO modeled on approach used for PTC’s 
successful Subscription transformation
Field organizations seamlessly transitioned to new Customer 
Success organization model
Converged Cloud and Tech Support organizations into Product 
Development to deploy DevOps approach 
Progress advancing offerings, especially Windchill 12 multi-
tenant version
Progress preparing SaaS conversion offerings to power “lift and 
shifts” at 100’s of customers

SaaS TRANSITION PROGRAM

Multi-Year 
Transformation 

Program

GOAL: 
SaaS becomes 

approximately 1/3 of 
PTC’s ARR
by FY'26
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 Strong start to fiscal 2022 – forecasted to be our 5th consecutive year of 
double-digit ARR growth  

 Portfolio of products is unique, compelling and align well to customer 
demand  

 We are poised to accelerate growth as the powerful SaaS growth tailwind 
blows harder in coming quarters and as we gain more momentum with 
IOT and AR initiatives  

 Organizational changes facilitate SaaS transition and are expected to drive 
higher levels of profitability

 Startup businesses continue to mature up their J-curves 
 PTC has never been in a better position to create shareholder value 

WRAP UP



Q1 FINANCIAL REVIEW
KRISTIAN TALVITIE– EVP & CFO
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$1,302

$1,507

Q121 Q122

ARR at constant currency

Q1’22 RESULTS VS PRIOR YEAR UPDATE

$114 
$138 

$111
$134

$121
$145

Q121 Q122

Cash Flow (1)

Cash from Operations FCF AFCF

~21%~21%

ARR growth of 12%, 16% CC
FX was a ~$11 million 
headwind in Q1’22

Organic ARR growth of 11% CC

Strong operating and free cash flow 
performance reflecting expected 
seasonality and continued strong 
operational execution 

Revenue growth of 7%, 8% CC

Revenue growth from solid 
execution and modest contribution 
from Arena

Revenue growth rates can vary 
meaningfully due to up front 
recognition of subscription license 
revenue under ASC 606

Because of the impact of ASC606 
on revenue, we think that ARR is the 
best metric to evaluate PTC’s top 
line performance(1) Refer to the Non-GAAP Reconciliation Tables in the back of this presentation.

16%
$429 $458

Q1'21 Q1'22

Revenue
7%

~20%
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Strong balance sheet as of December 31, 2021
Cash and cash equivalents of $296 million
Medium-term investments of $87 million, primarily related to our investment in Matterport
Gross borrowings of $1.45 billion

$1.0 billion of senior notes with an aggregate interest rate of 3.8%
$450 million drawn on revolving credit facility with an interest rate of 1.7%

Debt/EBITDA ratio: less than 3x

Share repurchase program: $120 million in Q1’22 with an additional $5 million 
settled in Q2’22

For the remainder of FY’22, we will focus on de-levering
In FY’23 and on a go-forward basis, assuming our Debt/EBITDA is below 3x, we will target 
to return approximately 50% of our FCF to shareholders via share repurchases

BALANCE SHEET AND SHARE REPURCHASES
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PRODUCT GROUP RESULTS AT CONSTANT CURRENCY 
AND AS REPORTED

*Fiscal Q2 constant currency ARR of approximately $1,540 million to $1,550 million. Based on foreign exchange rate fluctuations as of the end of Q1’22, we currently expect a 
$12 million headwind in Q2’22 compared to constant currency results.
**Fiscal FY’22 constant currency ARR of approximately $1,625 million to $1,660 million. Based on foreign exchange rate fluctuations as of the end of Q1’22, we currently expect a $13 
million headwind, relative to our constant currency ARR guidance for FY’22.

ARR in Constant Currency at FY22 Plan Rate
31-Dec 31-Mar 30-Jun 30-Sep 31-Dec 31-Mar (G) 30-Jun 30-Sep (G)

(in millions)
ARR by Product Group:

Digital Thread - Core 940$          956$          976$          1,013$      1,041$        
Digital Thread - Growth 174 180 180 193 198
Digital Thread - FSG 178 180 181 190 190

Digital Thread (Total) 1,292$        1,315$        1,337$        1,396$      1,429$        
Velocity 10 65 69 73 78

Ending ARR 1,302$        1,380$        1,406$        1,468$      1,507$        ~$1,545 ~$1,643

ARR by Product Group as reported
31-Dec 31-Mar 30-Jun 30-Sep 31-Dec 31-Mar 30-Jun 30-Sep

(in millions)
ARR by Product Group:

Digital Thread - Core 967$          960$          986$          1,013$      1,033$        
Digital Thread - Growth 177 181 181 193 197
Digital Thread - FSG 182 180 183 190 189

Digital Thread (Total) 1,326$        1,321$        1,350$        1,396$      1,418$        
Velocity 10 65 69 73 78

Ending ARR 1,336$        1,386$        1,418$        1,468$      1,496$        ~$1,533 ~1,630

FY'21 FY'22

Qtr Ended Qtr Ended

FY'22

Qtr EndedQtr Ended

FY'21
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FY22 GUIDANCE

 Low end of constant currency ARR guidance raised, reflecting our ARR performance in Q1’22 and forecast for the full year.
 Low end of FY’22 Revenue guidance raised, reflecting our ARR and professional services performance in Q1’22, as well as our forecast for the full year.

Q2’22 Assumptions
 Fiscal Q2 constant currency ARR of approximately $1,540 million to $1,550 million. Based on foreign exchange rate fluctuations as of the end of Q1’22, we 

currently expect a $12 million headwind in Q2’22 compared to constant currency results.
 Fiscal Q2 adjusted free cash flow of approximately $155 million, which excludes expected restructuring and acquisition-related payments of approximately 

$20 million occurring in Q2.

FY’22 Assumptions
• Fiscal FY’22 constant currency ARR of approximately $1,625 million to $1,660 million. Based on foreign exchange rate fluctuations as of the end of Q1’22, we 

currently expect a $13 million headwind, relative to our constant currency ARR guidance for FY’22.
• Fiscal FY’22 adjusted free cash flow of approximately $450 million, which excludes expected restructuring and acquisition-related payments of 

approximately $45 million -- $50 million. 

(1) On a constant currency basis, using our FY’22 Plan foreign exchange rates for all periods.  Based on foreign exchange rate fluctuations as of the 
end of Q1’22, we currently expect a $13 million headwind, relative to our constant currency ARR guidance for FY’22, and a $12 million headwind, 
relative to our constant currency ARR guidance for Q1’22.

(2) Free cash flow and adjusted free cash flow guidance are net of expected capex of approximately $30 million in FY’22 and $8 million in Q2’22. 
FY’22 cash from operations and free cash flow guidance include expected restructuring and acquisition-related payments of approximately $45 
million - $50 million, which are excluded from FY’22 adjusted free cash flow guidance.  Q2’22 cash from operations and free cash flow guidance 
include expected restructuring and acquisition-related payments of approximately $20 million, which are excluded from Q2’22 adjusted free 
cash flow guidance.
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FREE CASH FLOW MODEL COMPARISON 
In millions Commentary** 

Annual Run Rate (ARR) as reported 1,475$         1,475$        1,635$         1,635$         1,630$        1,630$        Midpoint of ARR constant currency guidance less expected FX impact of $13 million 
Acquisition adjustment* (13) (13) - - - -

ARR less adjustment 1,462 1,462 1,635 1,635 1,630 1,630
GAAP Non-GAAP GAAP Non-GAAP GAAP Non-GAAP

Perpetual revenue 33 33 25 25 29 29
Professional services revenue 158 158 150 150 160 160

Slight increase to Perpetual License revenue

Cash generation 1,653 1,653 1,810 1,810 1,818 1,818
Cost of revenue (371) (322) (380) (338) (388) (346)

Professional Services revenue up by ~$10 million

Operating expenses (1,055) (851) (1,113) (880) (1,113) (880)

Increased cost associated with incremental Professional Services revenue

Subtotal expenses (1,426) (1,173) (1,493) (1,218) (1,501) (1,226)
Contribution margin 227 480 317 592 317 592

Contribution margin % 14% 29% 18% 33% 17% 33%

Stock compensation expense 177 - 172 - 172 -
Depreciation 26 26 29 29 29 29
Amortization 59 - 58 - 58 -
Restructuring and acquisition-related payments (12) (29) (5) (50) (5) (50)
Capex (25) (25) (30) (30) (30) (30)
Other income and expense (58) (58) (59) (59) (59) (59)

Cash taxes (58) (58) (55) (55) (55) (55)
Other (primarily working capital & FX) 7 7 (27) (27) (27) (27)

Total other items impacting cash flow 117 (136) 83 (192) 83 (192)
Free cash flow 344 344 400 400 400 400

Net cash provided by operating activities 369$            369$           430$           430$           430$           430$           
Capex (25) (25) (30) (30) (30) (30)

Free cash flow 344$            344$           400$           400$           400$           400$           

Restructuring and acquisition-related payments 29 29 50 50 50 50
Non-ordinary course tax payment 18 18 - - - -
Adjusted Free cash flow 391$            391$            450$            450$            450$            450$            

* Acquisition adjustment reduces cash collections of Arena as they were acquired in Q2'21

FY22 - Investor Day

**Commentary reflects Non-GAAP actual results for FY'21 and guidance for FY'22

FY22 - Q1 EarningsFY21
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FY22 GUIDANCE ASSUMPTIONS
 We provide full year ARR guidance on a constant currency basis, using our FY’22 Plan foreign exchange rates for all periods. Based on foreign exchange 

rate fluctuations as of the end of Q1’22, we currently expect a $13 million headwind, relative to our constant currency ARR guidance for FY’22.
 Collections are expected to be higher in 1H FY22 due to invoicing seasonality

 Q4 is our lowest cash flow generation quarter due to seasonality
 We expect churn to improve by approximately 100 basis points over FY’21.
 At the mid-point of ARR guidance, we expect FY’22 GAAP operating expenses to increase approximately 4-5% and non-GAAP operating expense to 

increase approximately 2-3% over FY’21.
 Costs are expected to ramp throughout the year due to hiring and increased SaaS investments.
 Total estimated pre-tax adjustments of $275 million - $280 million outlined below, as well as any additional tax effects and discrete tax items (which are 

not known or reflected). 
 $58 million intangible asset amortization expense
 $178 million stock-based compensation expense
 $40 million-45 million restructuring and other charges

 Fluctuations in the value of our Matterport investment are excluded from both GAAP and non-GAAP guidance as they cannot be predicted.
 Related to the restructuring, we expect:

 P&L charges of approximately $40 million to $45 million, of which $34 million was incurred in Q1’22.
 Cash outflows for restructuring and acquisition-related payments of approximately $45 million to $50 million, of which $11 million was paid in Q1’22.  

We expect approximately $20 million of the FY’22 payments in Q2’22 and the majority of the remaining payments in Q3’22.  
 The difference between the P&L charges and the restructuring payments in FY’22 is primarily the remaining payments associated with the relocation 

of our headquarters in FY’19.
 In FY’22, our GAAP tax rate is expected to be approximately 20% and our non-GAAP tax rate is expected to be approximately 19%.
 Capital expenditures are expected to be approximately $30 million.
 For the remainder of FY’22, we will focus on de-levering. In FY’23 and on a go-forward basis, assuming our Debt/EBITDA is below 3x, we will target to 

return approximately 50% of our FCF to shareholders via share repurchases.
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FORWARD-LOOKING STATEMENTS
Statements in this press release that are not historic facts, including statements about our future financial and 
growth expectations and targets, and potential stock repurchases, are forward-looking statements that involve 
risks and uncertainties that could cause actual results to differ materially from those projected. These risks 
include: the macroeconomic and/or global manufacturing climates may not improve when or as we expect, or 
may deteriorate, due to, among other factors, the COVID-19 pandemic, which could cause customers to delay 
or reduce purchases of new software, reduce the number of subscriptions they carry, or delay payments to us, 
all of which would adversely affect ARR and our financial results, including cash flow; our businesses, including 
our SaaS businesses, may not expand and/or generate the revenue or ARR we expect if customers are slower to 
adopt our technologies than we expect or if they adopt competing technologies; our strategic initiatives and 
investments, including our restructuring and our accelerated investments in our transition to SaaS, may not 
deliver results when or as we expect; we may be unable to generate sufficient operating cash flow to repay 
amounts under our credit facility or to return 50% of free cash flow to shareholders, and other uses of cash or our 
credit facility limits or other matters could preclude such repayment and/or repurchases; foreign exchange 
rates may differ materially from those we expect; and orders associated with minimum commitments under our 
Strategic Alliance Agreement with Rockwell Automation may not result in subscription contracts sold through to 
end-user customers, which could cause the ARR associated with those orders to churn. In addition, our 
assumptions concerning our future GAAP and non-GAAP effective income tax rates are based on estimates 
and other factors that could change, including the geographic mix of our revenue, expenses, and profits. Other 
risks and uncertainties that could cause actual results to differ materially from those projected are detailed from 
time to time in reports we file with the Securities and Exchange Commission, including our most recent Annual 
Report on Form 10-K and Quarterly Reports on Form 10-Q.
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OPERATING MEASURES
ARR - To help investors understand and assess the performance of our business as a SaaS and on-premise subscription company 
we provide an ARR (Annual Run Rate) operating measure. ARR represents the annualized value of our portfolio of 
active subscription software, cloud, SaaS, and support contracts as of the end of the reporting period. ARR includes orders 
placed under our Strategic Alliance Agreement with Rockwell Automation, including orders placed to satisfy contractual 
minimum commitments.

We believe ARR is a valuable operating metric to measure the health of a subscription business because it captures expected 
subscription and support cash generation from customers.

Because these measures represent the annualized value of customer contracts as of a point in time, they do not represent 
revenue for any particular period or remaining revenue that will be recognized in future periods.

Bookings - We define Bookings as the annualized value, based on the final month of the contract, of new renewable software 
contracts committed to in a period. For contracts with terms of less than one year that are not associated with an existing 
contract, the booking is equal to the total contract value.

Bookings can flow into ARR or DARR, depending on the start date of the contract, or in the case of ramp deals, the start dates 
of each subsequent tranche of the ramp.
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PTC provides supplemental non-GAAP financial measures to its financial results. We use these non-GAAP financial measures, and we believe 
that they assist our investors, to make period-to-period comparisons of our operating performance because they provide a view of our 
operating results without items that are not, in our view, indicative of our operating results. These non-GAAP financial measures should not be 
construed as an alternative to GAAP results as the items excluded from the non-GAAP financial measures often have a material impact on 
our operating results, certain of those items are recurring, and others often recur. Management uses, and investors should consider, our non-
GAAP financial measures only in conjunction with our GAAP results.

Non-GAAP EPS excludes the effect of the following items: stock-based compensation; amortization of acquired intangible assets; acquisition-
related and other transactional charges included in general and administrative expenses; restructuring and other charges, net; non-
operating charges and credits; and income tax adjustments. Additional information about the items we exclude from our non-GAAP 
financial measures and the reasons we exclude them can be found in “Non-GAAP Financial Measures” on page 24 of our Annual Report on 
Form 10-K for the fiscal year ended September 30, 2021. In FY’21, we incurred tax expense related to a South Korean tax matter which is 
excluded from our non-GAAP financial measures as it is related to prior periods and not included in management’s view of results for 
comparative purposes. We also recorded a tax benefit in FY’21 related to the release of our U.S. valuation allowance as a result of the Arena 
acquisition and our conclusion that it is now more likely than not that we will realize the majority of our deferred tax assets in the U.S. As the 
non-GAAP tax provision is calculated assuming that there is no valuation allowance, this benefit has been excluded from our non-GAAP 
financial measures. 

Free Cash Flow and Adjusted Free Cash Flow - PTC provides information on free cash flow and adjusted free cash flow to enable investors to 
assess our ability to generate cash without incurring additional external financings and to evaluate our performance against our announced 
long-term goals and intent to return approximately 50% of our free cash flow to shareholders via stock repurchases. Free cash flow is net cash 
provided by (used in) operations net of capital expenditures.  Adjusted free cash flow is free cash flow net of restructuring payments, 
acquisition-related payments, and non-ordinary course tax-related payments or receipts. Free cash flow and adjusted free cash flow are not 
measures of cash available for discretionary expenditures.

Constant Currency (CC) Change Metric - We present CC information to provide a framework for assessing how our underlying business 
performed excluding the effects of foreign currency rate fluctuations. To present CC information, FY21 and comparative prior period results 
for entities reporting in currencies other than United States dollars are converted into United States dollars using the foreign exchange rate as 
of September 30, 2021, rather than the actual exchange rates in effect during that period. 

NON-GAAP FINANCIAL MEASURES



December 31, December 31,

2021 2020

405,125$                                     384,957$                                     

8,468                                           8,463                                           

44,128                                         35,630                                         

457,721                                       429,050                                       

95,118                                         86,830                                         

362,603                                       342,220                                       

125,476                                       124,725                                       

80,534                                         70,835                                         

51,940                                         49,528                                         

8,484                                           6,547                                           

33,991                                         247                                              

300,425                                       251,882                                       

62,178                                         90,338                                         

(6,802)                                          (12,931)                                        

55,376                                         77,407                                         

9,287                                           53,892                                         

46,089$                                       23,515$                                       

0.39$                                           0.20$                                           

117,347                                       116,401                                       

0.39$                                           0.20$                                           

118,598                                       117,605                                       

(1)
(2)

Weighted average shares outstanding

Provision for income taxes

Net income

Earnings per share:

Basic

Weighted average shares outstanding

Total operating expenses

Operating income

Other income (expense), net

Income before income taxes

Diluted

PTC Inc.
UNAUDITED CONSOLIDATED STATEMENTS OF INCOME

(in thousands, except per share data)

Revenue:

Recurring revenue

Three Months Ended

See supplemental financial data for additional information about stock-based compensation.
See supplemental financial data for revenue by license, support, and professional services.

Perpetual license

Professional services

Total revenue (1)

Cost of revenue (2)

Gross margin

Operating expenses:

Sales and marketing (2)

Research and development (2)

General and administrative (2)

Amortization of acquired intangible assets 

Restructuring and other charges, net



December 31, December 31,
2021 2020

169,108$                    177,175$                    

244,485                      216,245                      

44,128                        35,630                        

457,721$                    429,050$                    

(1)

December 31, December 31,
2021 2020

5,972$                        4,434$                        

13,081                        14,999                        

10,176                        8,443                          

16,713                        18,212                        

45,942$                      46,088$                      

PTC Inc.
SUPPLEMENTAL FINANCIAL DATA FOR REVENUE AND STOCK-BASED COMPENSATION

(in thousands)

Cost of revenue

Sales and marketing

Revenue by license, support and services is as follows:

Research and development

General and administrative

Total stock-based compensation

Three Months Ended

Three Months Ended

License revenue includes the portion of subscription revenue allocated to license.

License revenue (1)

Support and cloud services revenue

Professional services revenue

Total revenue

The amounts in the income statement include stock-based compensation as follows:



December 31, December 31,

2021 2020

362,603$                           342,220$                           

5,972                                 4,434                                 

6,493                                 6,267                                 
375,068$                           352,921$                           

62,178$                             90,338$                             

45,942                               46,088                               

14,977                               12,814                               

1,050                                 3,916                                 

33,991                               247                                    

158,138$                           153,403$                           

46,089$                             23,515$                             

45,942                               46,088                               

14,977                               12,814                               

1,050                                 3,916                                 

33,991                               247                                    

(9,766)                               -                                    

(19,225)                             27,151                               
113,058$                           113,731$                           

0.39$                                 0.20$                                 

0.39                                   0.39                                   

0.13                                   0.11                                   

0.01                                   0.03                                   

0.29                                   -                                    

(0.08)                                 -                                    

(0.16)                                 0.23                                   
0.95$                                 0.97$                                 

(1) Operating margin impact of non-GAAP adjustments:

December 31, December 31,

2021 2020

13.6% 21.1%

10.0% 10.7%

3.3% 3.0%

0.2% 0.9%

7.4% 0.1%
34.5% 35.8%

(2)

(3)

Amortization of acquired intangible assets included in cost of revenue

PTC Inc.
NON-GAAP FINANCIAL MEASURES AND RECONCILIATIONS (UNAUDITED)

(in thousands, except per share data)

GAAP gross margin

Stock-based compensation

Three Months Ended

Non-GAAP operating margin

In the first quarter of 2022, we recorded a $9.8 million gain on our investment in Matterport, Inc. 

Income tax adjustments reflect the tax effects of non-GAAP adjustments which are calculated by applying the applicable tax rate by 
jurisdiction to the non-GAAP adjustments listed above. In 2021 we had recorded a full valuation allowance against our U.S. net deferred tax 
assets. As we were profitable on a non-GAAP basis, the 2021 tax provision was calculated assuming there was no valuation allowance. 
Additionally, our Q1'21 non-GAAP results excluded tax expense of $34.6 million related to a South Korean tax exposure, primarily related to 
foreign withholding taxes.

GAAP operating margin

Stock-based compensation

Amortization of acquired intangibles

Acquisition-related and other transactional charges

Restructuring and other charges, net

Non-GAAP gross margin

GAAP operating income

Stock-based compensation

Amortization of acquired intangible assets

Non-operating charges (credits) (2)

Stock-based compensation

Amortization of acquired intangible assets
Acquisition-related and other transactional charges

Restructuring and other charges, net

Acquisition-related and other transactional charges

Restructuring and other charges, net

Non-GAAP operating income (1)

GAAP net income

Three Months Ended

Income tax adjustments (3)

Restructuring and other charges, net

Income tax adjustments
Non-GAAP diluted earnings per share

Non-GAAP net income

GAAP diluted earnings per share

Stock-based compensation

Amortization of acquired intangibles

Acquisition-related and other transactional charges

Non-operating charges (credits)



December 31, September 30,
2021 2021

ASSETS

Cash and cash equivalents 296,125$                     326,532$                     
Accounts receivable, net 478,673                       541,072                       
Property and equipment, net 96,848                         100,237                       
Goodwill and acquired intangible assets, net 2,553,757                    2,570,854                    
Lease assets, net 150,261                       152,337                       
Other assets 844,956                       816,528                       

Total assets 4,420,620$                  4,507,560$                  

LIABILITIES AND STOCKHOLDERS' EQUITY

Deferred revenue 481,070$                     497,677$                     
Debt, net of deferred issuance costs 1,440,014                    1,439,471                    
Lease obligations 206,032                       208,799                       
Other liabilities 339,692                       323,145                       
Stockholders' equity 1,953,812                    2,038,468                    

Total liabilities and stockholders' equity 4,420,620$                  4,507,560$                  

PTC Inc.
UNAUDITED CONDENSED CONSOLIDATED BALANCE SHEETS

(in thousands) 



December 31, December 31,

2021 2020

46,089$                             23,515$                             

45,942                               46,088                               

22,088                               18,835                               

8,860                                 9,391                                 

57,316                               10,315                               

15,812                               3,129                                 

(13,696)                             (851)                                   

(8,328)                                44,537                               

(36,347)                             (41,197)                             

137,736                             113,762                             

(3,362)                                (2,857)                                

(450)                                   (550)                                   

-                                     (18,000)                             

(119,739)                           -                                     

(49,165)                             (24,500)                             

6,473                                 (7,359)                                

-                                     58,469                               

(239)                                   (1,279)                                

(1,661)                                5,553                                 

(30,407)                             123,239                             

327,046                             275,960                             

296,639$                           399,199$                           

December 31, December 31,

2021 2020

137,736$                           113,762$                           

(3,362)                                (2,857)                                

134,374                             110,905                             

10,511                               7,267                                 

-                                     2,880                                 

144,885$                           121,052$                           

(1)

Free cash flow

Net change in cash, cash equivalents, and restricted cash 

Cash, cash equivalents, and restricted cash, beginning of period

Cash, cash equivalents, and restricted cash, end of period

Cash provided by operating activities

Capital expenditures

Three Months Ended

Adjusted free cash flow

Restructuring and other related payments

PTC Inc.
UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

(in thousands)

Cash flows from operating activities:

Net income

Three Months Ended

Purchase of intangible assets

Borrowings (payments) on debt, net

Payments of withholding taxes in connection with vesting of stock-based awards

Net proceeds from (purchases of) marketable securities (1)

Acquisition-related payments

Stock-based compensation

Depreciation and amortization

Amortization of right-of-use lease assets

Other

Repurchases of common stock

Deferred revenue

Income taxes

Accounts receivable

Accounts payable and accruals

Net cash provided by operating activities

Capital expenditures

In the first quarter of 2021, we sold all of our available-for-sale securities.

Other financing & investing activities

Foreign exchange impact on cash

Settlement of net investment hedges


