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WELCOME &
OPENING REMARKS

Adam Berry
SVP IR & Corporate Affairs




Forward Looking Statement

Forward Looking Statements: This presentation contains forward-looking statements, including those regarding our anticipated financial results for our fourth quarter
and fiscal year 2026; our guidance for future financial performance in our first quarter of fiscal year 2027 (including, net revenue, segment revenue, U.S. GAAP operating
income, U.S. GAAP diluted earnings per share, core operating income (Non-GAAP), net interest expense, core tax rate (Non-GAAP), core diluted earnings per share
(NonGAAP) results and the components thereof); our full year 2027 (including revenue and core operating margin by end market and segment, net revenue, core operating
margin (NonGAAP), core earnings per share (Non-GAAP) and the components thereof, and free cash flow); our statements regarding our anticipated capital structure and
intended allocations for fiscal year 2027 and beyond; our statements regarding our expectations for growth in our end markets; our outlook for Al related revenue growth in
fiscal year 2027 and beyond; and our expectations for fiscal year 2028 and beyond, including statements related to core operating margin, net capital expenditures,
adjusted free cash flow conversion, intended capital allocation and core return on invested capital. The statements in this presentation are based on current
expectations, forecasts and assumptions involving risks and uncertainties that could cause actual outcomes and results to differ materially from our current
expectations. Such factors include, but are not limited to: our determination as we finalize our financial results for our fourth quarter and fiscal year 2026 that our financial
results and conditions differ from our current preliminary unaudited numbers set forth herein; scheduling production, managing growth and capital expenditures and
maximizing the efficiency of our manufacturing capacity effectively; managing rapid declines or increases in customer demand and other related customer challenges
that may occur; our dependence on a limited number of customers; our ability to purchase components efficiently and reliance on a limited number of suppliers for
critical components; risks arising from relationships with emerging companies; changes in technology and competition in our industry; our ability to introduce new
business models or programs requiring implementation of new competencies; competition; transportation issues; our ability to maintain our engineering, technological
and manufacturing expertise; retaining key personnel; risks associated with international sales and operations, including geopolitical uncertainties; energy price
increases or shortages; our ability to achieve expected profitability from acquisitions; risk arising from our restructuring activities; issues involving our information
systems, including security issues; regulatory risks (including the expense of complying, or failing to comply, with applicable regulations; risk arising from design or
manufacturing defects; risk arising from compliance, or failure to comply, with environmental, health and safety laws or regulations; risks arising from litigation; and
intellectual property risk); financial risks (including customers or suppliers who become financially troubled; turmoil in financial markets; tax risks; credit rating risks; risks
of exposure to debt; currency fluctuations; and asset impairment); changes in financial accounting standards or policies; risk of natural disaster, climate change or other
global events; and risks arising from expectations relating to environmental, social and governance considerations. Additional factors that could cause such differences
can be found in our Annual Report on Form 10-K for the fiscal year ended August 31, 2025 and our other filings with the Securities and Exchange Commission. We assume
no obligation to update these forward-looking statements.
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Today's Agenda

Financial Review & Outlook
Greg Hebard, CFO

Regulated Industries
Steve Borges, EVP, Regulated Industries

Intelligent Infrastructure
Matt Crowley, EVP, Intelligent Infrastructure

Intelligent Devices & Robotics
Rafael Renno, SVP, Intelligent Devices & Robotics

Operations & Supply Chain
Andy Priestley, EVP, Chief Operations Officer
Frank McKay, SVP, Chief Supply Chain Officer

Strategic Overview & Closing Remarks
Mike Dastoor, CEO

Q&A




Key Takeaways Today

1 2 3

Strong growth opportunity Diversification delivering Earnings, cash flow and
value shareholder returns
Capabilities, customer relationships and Broader opportunities across customers, Disciplined execution and investment

investments supporting growth technologies and end markets across Jabil




FOURTH QUARTER &

FISCAL YEAR 2026 RESULTS
FISCAL YEAR 2027 OUTLOOK

Greg Hebard
' Chief Financial Officer




Fourth Quarter and FY 2026

Income Highlights

THREE MONTHS ENDED

FISCAL YEAR ENDED

AUGUST 31, AUGUST 31,
(In millions, except for per share data) 2026 2025 2026 2025
Net revenue $10,616 $8,252 $35,954 $29,802
U.S. GAAP operating income $602 $337 $1,704 $1,182
U.S. GAAP net income $398 $218 $1,042 $657
U.S. GAAP diluted earnings per share $3.76 $1.99 $9.75 $5.92
Core operating income (non-GAAP)! $675 $519 $2,069 $1,620
Core earnings (non-GAAP)* $466 $360 $1,399 $1,082
Core diluted earnings per share (non-GAAP)! $4.40 $3.29 $13.09 $9.75
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1 See U.S. GAAP to non-GAAP reconciliation in appendix.



Fourth Quarter FY 2026

Segment Results

Connected Living &
Digital Commerce

Regulated Industries '|'9°/o 5.8% 13%

Revenue y/y Core margin

Regulated

Intelligent Infrastructure "'56% 6-5% $ Industries
Revenue y/y Core margin*® 10.6 B 32%
REVENUE
Connected Living & Digital flat '7 1%
Commerce Revenue y/y Core.margin*

Intelligent
Infrastructure
55%

TOTAL COMPANY +29% 6.4%

Revenue y/y Core margin*

* Core margin defined as core operating income divided by net revenue | See U.S. GAAP to non-GAAP definitions and reconciliations located at https://investors.jabil.com/
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Fourth Quarter and FY 2026
Cashflow Highlights

($ millions)

Net cash provided by operating activities
Net capital expenditures?
Adjusted free cash flow (non-GAAP)?

Core EBITDA (non-GAAP)!

Share repurchases

1See U.S. GAAP to non-GAAP reconciliation in appendix and U.S. GAAP to non-GAAP definitions located at https://investors.jabil.com/
2 See U.S. GAAP to non-GAAP reconciliation on Form 8-K filed on September 30, 2026

JABIL |

Fourth Quarter  Fiscal Year
Ended Ended
August 31, August 31,
2026 2026
$733 $2,002
($192) ($470)
$541 $1,532
$826 $2,661
$169 $1,060



A Balanced Capital Structure Gives Us Flexibility

Fully Committed to Maintaining Our Investment Grade Rating

Debt maturities by fiscal year, $M

4,000
FINANCIAL STRENGTH
3,500
- 000 $6.1B of total liquidity: $1.7B cash and $4.4B

unused borrowing capacity?

2,500 $3.4B of balance sheet debt, with no maturity
above $800M in any year

1.3x debt to core EBITDA

: [ Investment grade at all three agencies?
1,000 ! : * Moody’s Baa3/ Stable
: ! . S&P BBB- / Stable

FY27 FY28 FY29 FY30 FY31 FY32 FY33

2,000

1,500

W Sr. Notes — Securitization [DORevolver

' Unused borrowing capacity as of August 31, 2026
2 A securities rating is not a recommendation to buy, sell or hold securities and may be subject to revision, suspension or withdrawal at any time. Each credit rating should be evaluated independently of any other credit rating.

JABIL |
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Consistent Shareholder Return
Supported by a New $1.5 Billion Share Repurchase Authorization

Cumulative Shareholder Returns

FY13-FY26

JABIL

B Share Repurchases
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Average Repurchase Price: $58

See U.S. GAAP to non-GAAP definitions and reconciliations located at https://investors.jabil.com/
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First Quarter FY27

Guidance

Segment Revenue Guidance Q1 FY27E
Regulated Industries $3.5B
Intelligent Infrastructure $6.3B
Intelligent Devices & Robotics $1.2B
Consolidated Guidance Q1 FY27E

Net revenue

U.S. GAAP operating income

U.S. GAAP diluted earnings per share
Core operating income (non-GAAP)1
Net interest expense?

Core tax rate (non-GAAP)3

Core diluted earnings per share (non-GAAP)!

1See U.S. GAAP to non-GAAP reconciliation on Form-8K filed on September 30, 2026.
2 Net interest expense = interest expense, net + loss on sale of AR

3The core tax rate (non-GAAP) is a normalized annual income tax rate with regard to core earnings. See U.S. GAAP to non-GAAP definitions located at https://investors.jabil.com/
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$10.6B - $11.4B
$481M - $541M
$2.78 - $3.18
$592M - $652M
$95M
20%
$3.80 - $4.20
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https://investors.jabil.com/

Fiscal 2026 Builds on a Consistent Multi-Year Track Record
Core Margin Up From 3.2% to 5.8% and Core EPS Compounding at 29% Since FY20

CORE OP INCOME & CORE OP MARGIN? CORE EPS!

(In millions)

$13.09

29% CAGR

16% CAGR
$9.75

$7.65
$2.90

$8.63  $8.49
FY20 FY21 FY22 FY23 FY24
1See U.S. GAAP to non-GAAP definitions and reconciliations located at https://investors.jabil.com/
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Free Cash Flow Has More Than Tripled Since FY20

Our Asset-Light Model Generates More Cash with Less Invested Capital

NET CAPEX AS % OF REVENUE!

2.9%
2.7%
2.5%

2.3%
2.0%

1.3%

1.1%

FY20 FY21 FY22 FY23 FY24 FY25 FY26

FREE CASH FLOW?

(In millions)

$1,532

FY26

$1,318

$1,026 $1,055
$810
$640
$461 I
FY20 FY21 FY22 FY23 FY24 FY25

I Net capital expenditures (acquisition of PP&E less proceeds and advances from sale of PP&E) divided by net revenue 2See U.S. GAAP to non-GAAP definitions and reconciliations located at https://investors.jabil.com/

JABIL |
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SEGMENT UPDATE

REGULATED
INDUSTRIES

Steve Borges
EVP Reqgulated Industries




REGULATED INDUSTRIES

Trust earned over years creates room to grow.

Long qualification cycles and demanding requirements support durable customer relationships.
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Transportation Packaging Energy Infrastructure
Automotive Defense & Aerospace Healthcare expected to Investment broadens

A more balanced, New programs move return to growth in FY27 across power and energy
powertrain-agnostic portfolio into production storage

Injectors and delivery pens
+ expected to be manufactured in FY27
Healthcare priorities include new product launches.




SEGMENT UPDATE

INTELLIGENT
INFRASTRUCTURE

Matt Crowley
EVP Intelligent Infrastructure




INTELLIGENT INFRASTRUCTURE

Engineering across the entire data center

Earlier design engagement expands Jabil’s role in compute, networking, power and cooling.
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Cloud & Data Center Infrastructure

Networking & Comms

+43%

FY27 segment revenue growth outlook

+34%

FY27 Al-related revenue growth outlook

4 of 6

Largest FY26 data center wins began
as design engagements

JABIL




SEGMENT UPDATE

INTELLIGENT DEVICES
& ROBOTICS

Rafael Renno
SVP Intelligent Devices & Robotics




INTELLIGENT DEVICES & ROBOTICS

Bringing Al into
the physical world

A more focused portfolio

Connected Living prioritizes '

profitability and higher- value

engineered products. .i e
h

Robotics at scale ZB

Commerce & Robotics supports :
warehouse automation, mobile
robots and autonomous delivery.

JABIL



OPERATIONS
UPDATE

Andy Priestley
EVP Chief Operations Officer




OPERATIONS

Turning capacity .
Into reliable production”

120+ =W

facilities worldwide

New capacity is beginning to fill with
committed customer programs.

Prepare for scale Improve productivity Replicate what works

Share proven manufacturing

Align people, processes, equipment Expand flexible automation and
capabilities across sites and businesses.

and materials for complex program ramps. computer vision to improve consistency
and asset use.

FY27 focus: customer growth with disciplined investment
us: cu growth wi iscipli inv JABIL



SUPPLY CHAIN
UPDATE

Frank McKay
SVP, Chief Supply Chain Officer



SUPPLY CHAIN RESILIENCE

Securing supply as customers scale

Coordinate commitments Identify constraints earlier Keep options ready
Align customer procurement, supplier Improve visibility and develop Al tools Qualify alternate sources and evaluate
relationships and production plans. before issues reach the line. regional supply strategies.

Protect continuity, manage cost and align material commitments with demand.
JABIL



BUSINESS UPDATE

Mike Dastoor
Chief Executive Officer




// TH A N K YO U for the integrity, ingenuity, and
/

inspiration you bring to every moment.

JABIL



Jabil Fiscal 2026

Another Exceptional Year

REVENUE

$36.0B

Strong Growth

Revenue, margin, core EPS and

free cash flow all up

JABIL |

CORE OP MARGIN!?

5.8%

CORE EPS!?

$13.09

Al led, diversification delivered

All three segments contributed

1See U.S. GAAP to non-GAAP definitions and reconciliations located at https://investors.jabil.com/.

FREE CASH FLOW!

$1.5B

New Capacity added for growth
S.E. Asia, US., Mexico, and India

27




Gross Margin Has Expanded 210 bps Since FY20
Mix Shift Toward Higher-Value Markets |s Lifting Profitability

Gross profit % of revenue, FY20 vs. FY26
GROSS MARGIN

+210 bps

9.2%

Mix is driving the gain —

Diversified toward higher-value markets:
Regulated Industries, Intelligent
Infrastructure, and Digital Commerce

1.1%

Exited lower-margin business with the
Mobility divestiture

Moving up the value chain: engineering-led
design, system integration and full
solutions, not just assembly

FY20 FY26

JABIL |



An Asset-Light Model: Net Capex Down to 1.3% of Revenue

Capital Discipline Means Growth Requires Less of Our Capital

Net capex as % of revenue, FY20 vs. FY26

NET CAPEX!

%

Structurally less capital intensive since
the Mobility divestiture

-160 bps

Asset-light Al business growing rapidly
with limited capital

1.3%

Organic investment prioritized toward the
higher-returning areas of the portfolio

FY20 FY26

1 Net capital expenditures (acquisition of PP&E less proceeds and advances from sale of PP&E) divided by net revenue

JABIL | 29



Free Cash Flow Has More Than Tripled Since FY20

Higher Earnings Converting to Cash at a Consistent Rate

ADJUSTED FREE CASH FLOW!

Asset-light model turns growth into cash
rather than consuming it

Higher margins from the shift toward
higher-value markets are converting into
cash

Strong free cash flow gives us flexibility to
invest organically and return capital to
shareholders

1See U.S. GAAP to non-GAAP definitions and recon

JABIL |

Free cash flow, FY20 vs. FY26

3.3x

$461M

FY20

ciliations located at https://investors.jabil.com/

A;nm

FY26

30



Core ROIC Has Nearly Tripled Sinc

e FY20

Higher Returns on a Leaner Capital Base Show Business Quality |Is Improving

Core ROIC, FY20 vs. FY26

CORE ROIC!

Mobility exit reset the base: lower-return,
capital-heavy business left the portfolio

Asset-light growth in Al is expanding returns,
not diluting them

Higher margins on lower capital intensity
compound into a structurally higher ROIC

1 See U.S. GAAP to non-GAAP definitions and reconciliations located at https://i

JABIL |
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20%

FY20

investors.jabil.com/

A%

FY26
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Our Vision and Strategy are Clear

Our vision is to be the world’'s most technologically advanced and trusted manufacturing solutions provider.

OUR CORE
cimenotne | ENGINEERING | SUPPLY CHAIN | MANUFACTURING
Diverse Set of Tenured {@\ Strategic Global (@) Long-Term
Capabilities 2242 Leadership Team \X/ Footprint Partnerships
_%'Qj’ Diversified @ Strong @ Disciplined ﬁo‘ﬁ Long-Term
gﬂ End-Markets \,} Financial Outlook Capital Allocation / Framework

JABIL



Engineering-Led: Move up the Value Chain

9,000+ engineers turn design wins into long-term customer relationships

EARLIER

@ ENGAGEMENT

Involved sooner in the customer
decision cycle

Design and process support up front

Design for Manufacturing

FASTER BETTER
INDUSTRIALIZATION EXECUTION

Solve complex technlcal and Engineering connected directly into

operational challenges earlier supply chain and manufacturing
Reduce friction between design, supply Solutions scaled across the global
chain, and production footprint

Use Value Analysis & Value Engineering
to improve cost, performance, and
manufacturability

9,000"' engineers deepen Jabil's advantage.




Supply Chain Enabled

A World-Class Supply Chain Team and Systems

~40,000 ~40,000 ~1,000,000 ~$35B
150 3,900 3,000 1,500

Commodities Supply Chain Experts

Mitigates risk, enhances resilience

and maintains continuity.




Diverse Capabilities. Diverse Customers. Diverse Markets.

Shared capabilities, applied to each customer’s needs

BREADTH OF CAPABILITIES APPLIED ACROSS MARKETS
Electronics t:Pir(?rEvAv,air;/‘I"I;Pr(i}g:&d/—IE:I;(_,Dminiaturization,

% Auto & Transportation

.. CNC machining, stamping,
Precision Metals thixomolding, finishing, welding

Injection molding, micromolding,

,—N)@l Healthcare & Packaging

Plastics & M°ldmg overmolding, LSR, fiber molding Shared 4
. . Optical design, active alignment, s EXPertise pu—— (% Renewable & Energy
Optics & Sensing LiDAR, SWIR imaging, camera modules - / / Infrastructure
. Transceivers, co-packaged optics, ~ < 5 . A ; .
Photonics & RF RF integration, antenna systems D V v , — @y  Capital Equipment

Liquid cooling, battery management, > ‘ )‘
Power & Thermal power conversion, cold plates, CDUs y 4 . ‘

. . Robot integration, motion control,
Automation & Robotics dispensing, wafer handling, software

=) cloud s DCI

. - V4 . iop2  Networking & Comms
Systems Integration Rack integration, high-level assembly, Combined around 250 g

cabinets, skids, containerized systems ,
each customer’s needs

Microfluidics, reagent filling,

Q)
- . Connected Livin
Fluidics & Medical catheter braiding, aseptic fill / finish @ g

AOI / AXI, flying probe, in-circuit test,
environmental testing, failure analysis

Test & Reliability |00l Digital Commerce

ENGINEERING & INDUSTRIALIZATION SUPPLY CHAIN MANUFACTURING QUALITY LIFECYCLE SERVICES

JABIL | 35



Our Team | Aligned and Focused with 200+ Years of Jabil Tenure

STEVE BORGES ‘ ‘ MATT CROWLEY ‘ ‘ RAFAEL RENNO ‘ I ED BAILEY ‘ | FRANK MCKAY ‘ ‘ ANDY PRIESTLEY ‘

REGULATED INTELLIGENT INTELLIGENT DEVICES DESIGN SUPPLY CHAIN GLOBAL
INDUSTRIES INFRASTRUCTURE & ROBOTICS ENGINEERING OPERATIONS

MAY YAP ‘ ' GREG HEBARD ‘ ‘ KRISTINE ‘ ‘ GARY SCHICK ‘ ‘ ADAM BERRY

INFORMATION FINANCE MELACHRINO HUMAN RESOURCES INVESTOR RELATIONS
TECHNOLOGY LEGAL & CORPORATE AFFAIRS
OUR INTEGRITY INGENUITY INSPIRATION
VALUES Do the right thing, always. Imagine more. Deliver better. Lift others. Achieve together.
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A Global Footprint Designed for Speed, Resilience, and Growth
120+ Facilities Strategically Located Around the World

ASIA

Bandung Gotemba
Batu Kawan Hachioji
Beijing Ho Chi Minh
Changhua Hong Kong
Chuping Hsinchu

EUROPE & MIDDLE EAST

Amsterdam Bray
Augsburg Coatbridge
Balsthal Dubai
Bar-Lev Dublin
Bettlach Grenchen

AMERICAS

Albuquerque Belo Horizonte
Asheville Brandywine
Atlanta Byhalia
Auburn Hills Cali

Austin Cayey

Bolded locations indicate U.S. site.

JABIL |

Huangpu
Kulim
Nhon Trach
Penang
Pune

Hagendorf
Hasselt
Hoofddorp
Jena
Kharkiv

Chihuahua
Claremont
Clearwater
Clinton
Devens

Shanghai
Shenzhen
Singapore
Sungai Petani
Suzhou

Krakow
Kwidzyn

La Rochelle
Le Locle
Livingston

Elmira
Florence
Grand Junction
Guadalajara
Gurnee

Taichung
Taipei
Weihai
Wuxi
Yokohama

Mezzovico
Munich
Nagyigmand
Newbury
Osijek

Hanover Park
Hendersonville
Hunt Valley
Juarez
Lexington

Paris

Raron
Salerno
Stockholm
Tiszaljvaros

Manaus
Maple Grove
Mebane
Memphis
Monterrey

Tortosa
Tuttlingen
Uzhhorod
Vienna
Waterford
Wroclaw

Monument
Ottawa

Prince George
Richardson
Richmond

53 e
S
¢ e
v
GLOBAL HEADQUARTERS
ST. PETERSBURG, FL

»-o

&

Salisbury

Salt Lake City
San Cristobal
San Jose
Santo Domingo

2,
S

St. Petersburg
Tijuana
Valinhos
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Focused Segments, Long-Term Partnerships

A balanced portfolio serving many of the world's most respected companies

Regulated Intelligent Intelligent Devices
Industries Infrastructure & Robotics

Automotive & Transportation Capital Equipment Connected Living

Healthcare & Packaging Cloud & Data Center Infrastructure Digital Commerce & Robotics
Renewable & Energy Infrastructure Networking & Communications

Our partnerships have grown as our capabilities have grown

JABIL |
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Regulated Industries: Multiple Drivers of Growth

All three markets growing

AUTO & TRANSPORTATION HEALTHCARE & PACKAGING RENEWABLE & ENERGY INFRASTRUCTURE
$5.0B +9% y/y $5.6B +6% y/y $3.0B +7% y/y

* Defense and aerospace growth « Strong healthcare pipeline * Commercial energy projects

* Agnostic powertrain capabilities * New programs enter production * Energy storage

* Vehicle compute and ADAS * Long product cycles support cash flow « Utility and Grid scale power capabilities

Multiple End Market Tailwinds

JABIL 39



Intelligent Infrastructure: Diversified Markets & Capabilities

An increasingly diversified Al business

CAPITAL EQUIPMENT CLOUD & DATA CENTER INFRASTRUCTURE NETWORKING & COMMUNICATIONS
$4.ZB +40% y/y $17.5B +52% y/y $3.9B +15% y/y

* Strong automated test demand * Multiple customer program ramps * Advanced networking programs ramping
« Wafer-fab equipment mkt. inflecting higher * Compute, power and liquid cooling in India

« Modular power and services * High-speed interconnects and optics

* Current and next-generation platforms

6 Customers each with $1B+ of revenue in FY27

JABIL 40



Intelligent Devices & Robotics: Evolving Toward Automation

Mix shift continues

DIGITAL COMMERCE & ROBOTICS CONNECTED LIVING
$3.0B +11% y/y $2.3B -15% y/y

* Warehouse and retail automation * Selective program participation
* Engineering, robotics and system integration » Connectivity and wireless power
* Building capabilities for Physical Al * Human-machine interfaces

* Memory constraints

Applying proven capabilities to emerging robotics applications.

JABIL | 41



Diversification: The Foundation of a Balanced, Resilient Portfolio

$ in billions
FY27E

FY25 FY26 FY27E Y/Y Var
Auto & Transportation $4.1 $4.6 $5.0 9%
Healthcare & Packaging $5.4 $5.3 $5.6 6%
Renewable & Energy Infrastructure $2.4 $2.8 $3.0 7%
Regulated Industries Net Revenue $11.9 $12.7 $13.6 7%
Core Operating Margin! 5.4% 5.5%
Capital Equipment $25 $3.0 $4.2 40%
Cloud & Data Center Infrastructure $7.4 $115 $17.5 52%
Networking & Comms $2.4 $3.4 $3.9 15%
Intelligent Infrastructure Net Revenue $12.3 $17.9 $25.6 43%
Core Operating Margin! 5.4% 6.0%
Connected Living $3.3 $2.7 $2.3 (15%)
Digital Commerce & Robotics $2.3 $2.7 $3.0 11%
Intelligent Devices & Robotics Net Revenue $5.6 $5.4 $5.3 (2%)
Core Operating Margin? 5.6% 5.6%

otal Jabil Net Revenue
Core Operating Margin? 5.4% 5.8% 6.1%

1See U.S. GAAP to non-GAAP reconciliation in appendix and U.S. GAAP to non-GAAP definitions located at https://investors.jabil.com/

Note: Jabil Al-related revenue is made up of certain portions of capital equipment, cloud & data center infrastructure, and networking end-markets.
Numbers may not foot due to rounding.
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Our Outlook
FY2'/ Financial Plan

NET REVENUE

$44.5

BILLION

JABIL |

CORE OP MARGIN! CORE EPS!

6.1 $17.9%

MANAGEMENT'S OUTLOOK FOR FY27

1 See U.S. GAAP to non-GAAP definitions and reconciliations located at https://investors.jabil.com/

FREE CASH FLOW!

-$1.6

BILLION
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Disciplined Investment and Shareholder Returns

Capital Allocation Framework

ORGANIC INVESTMENT STRATEGIC ACQUISITIONS SHAREHOLDER RETURNS

Invest where we see attractive returns

Fund capabilities and capacity for
customer growth

Al infrastructure, healthcare, and
warehouse and retail automation

Invest in capabilities

Combine specialized expertise with
customer relationships and
manufacturing scale

80%+

of adjusted free cash flow returned to
shareholders over time

Share repurchases remain a top priority

$1.5 billion

authorization approved in July; repurchases
underway

Maintain an investment-grade credit profile and financial flexibility

JABIL |
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FY28 and Beyond: Outlook Remains Strong

Greater growth opportunity. Consistent financial discipline.

Strong growth continues across the portfolio

* Expanding inference driving Al infrastructure demand * Healthcare pipeline, incl. Croatia

* New capacity ramps thru FY27, driving a higher Q4 exit run rate * India data center build out

* Rising defense spending * Co-packaged optics adoption

* Energy demand driving storage growth * Physical Al moving into commercial deployment

CONTINUED FINANCIAL DISCIPLINES

CORE OPERATING MARGIN NET CAPITAL EXPENDITURES ADJUSTED FCF CONVERSION"
Continued expansion as mix improves  1.5%-2.0% of revenue 100%+

BALANCE SHEET CAPITAL RETURN TO SHAREHOLDERS CORE RETURN ON INVESTED CAPITAL
Committed to Investment grade rating  80%+ Sustained Strong Returns

" Adjusted free cash flow conversion = adjusted free cash flow / core net earnings. See U.S. GAAP to non-GAAP definitions and reconciliations at investors.jabil.com.

JABIL |
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N K YO U for the integrity, ingenuity, and

inspiration you bring to every moment.

. _\ 3

JABIL




Key Takeaways Today

1 2 3

Strong growth opportunity Diversification delivering Earnings, cash flow and

value shareholder returns
Capabilities, customer relationships and Broader opportunities across customers, Disciplined execution and investment
investments supporting growth technologies and end markets across Jabil

MANAGEMENT'S OUTLOOK FOR FY27

6.1% $17.55 ~$1.6B

1 See U.S. GAAP to non-GAAP definitions and reconciliations located at https://investors.jabil.com/
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APPENDIX

GAAP TO NON-GAAP
RECONCILIATIONS

JABIL



JABIL INC. AND SUBSIDIARIES
OPERATING INCOME, EBITDA and NET INCOME NON-GAAP RECONCILIATION
(in millions, except for per share data)

(Unaudited)
Three Months Ended Fiscal Year Ended
August 31, 2026 August 31, 2025 August 31, 2026 August 31, 2025
Net revenue S 10,616 S 8,252 S 35,954 S 29,802
Operating income (U.S. GAAP) S 602 S 337 S 1,704 S 1,182
Amortization of intangibles 24 17 89 62
Stock-based compensation expense and related charges 25 23 140 107
Restructuring, severance and related charges 9 37 97 181
Net periodic benefit cost 5 6 4 7
Business interruption and impairment charges, net — (2) — 8
Loss from the divestiture of businesses — 98 1 53
Acquisition and divestiture related charges 10 3 34 20
Adjustments to operating income 73 182 365 438
Core operating income (Non-GAAP) S 675 S 519 S 2,069 S 1,620
Depreciation expense 151 155 592 612
Core EBITDA (Non-GAAP) S 826 S 674 S 2,661 S 2,232
Operating margin (U.S. GAAP) 57 % 41 % 4.7 % 40 %
Core operating margin (Non-GAAP) 6.4 % 6.3 % 5.8 % 5.4 %
Net income attributable to Jabil Inc. (U.S. GAAP) S 398 S 218 S 1,042 S 657
Adjustments to operating income 73 182 365 438
Loss on securities — - — 46
Net periodic benefit cost (5) (6) (4) (7)
Adjustments for taxes — (34) (4) (52)
Core earnings (Non-GAAP) S 466 S 360 S 1,399 S 1,082
Diluted earnings per share (U.S. GAAP) S 3.76 S 1.99 S 9.75 S 5.92
Diluted core earnings per share (Non-GAAP) S 4.40 S 3.29 S 13.09 S 9.75
Diluted weighted average shares outstanding (U.S. GAAP and Non-GAAP) 106.0 109.2 106.9 110.9
Supplemental Information
Days in inventory 82 days 69 days
Days in inventory, net 64 days 55 days

1 See U.S. GAAP to non-GAAP definitions and reconciliations located at https://investors.jabil.com/.
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